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e it’s time to change 


to Del-e-tane! 


When last-minute changes come up, you'll be glad 
your office typewriters are equipped with Del-e-tape 
ribbons. Because when using Del-e-tape ribbons, 
whole words and sentences can be quickly 

taken out with Del-e-tape deleter. 


Just touch the liquid to the paper and—presto!— 
typing completely vanishes. No smudging, no 
scrubbing with erasers, no crumbs to dirty 
machines. Re-type on the same space without a trace 
of a change. You get a better job in less time. 


Del-e-tape types clean and sharp—is permanent 
in type. Fits all standard and electric 
typewriters. 30-day money-back guarantee. 

Be convinced—order today! 
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Partial List of Insurance 
Companies using Del-e-tape 
Aetna Affiliated Companies 
America Fore Group 
American Associated Companies 
American Casualty Company 
American Credit Indemnity Company 
American Insurance Company 
American International Underwriters 
American Surety Company 
Associated Aviation Underwriters 
Atlas Assurance Company Ltd. 
Bankers Indemnity Insurance Co. 
Boston Insurance Company 
Business Men's Assurance of America 
Caledonian Insurance Company 
Camden Fire Insurance Association 
Canadian Fire Insurance Company 
Century Indemnity Company 
Chubb & Son 
Connecticut General Life Ins. Co 
Corroon & Reynolds, Inc. 
Eagle-Globe-Royal Indemnity Cos 
Employers’ Group 
Factory Insurance Association 
Fire Association of Philadelphia 
Fireman's Fund Group 
Franklin Fire Insurance Company 
Franklin Life Insurance Company 
General Insurance Co. of America 
Golden State Mutual Life Ins. Co. 
Grain Dealer's Nat. Mut. Fire Ins. Co 
Great American Insurance Group 
Hardware Mut. Ins. Co. of Minnesota 
Hartford Fire Insurance Company 
Home Insurance Companies 
Hoosier Casualty Company 
Insurance Cos. of North America 
Kemper Insurance Group 
Lloyds, New York 
London & Lancashire Ins. Co. Ltd. 
Loyal Protective Life Insurance Co. 
Marine Office of America 
Massachusetts Bonding & Ins. Co. 
Minnesota Mutual Life Insurance Co. 
Mutual Benefit Life Insurance Co. 
National Union Fire Insurance Co. 
New Amsterdam Casualty Company 
North British & Mercantile Ins. Co. Ltd. 
Northern Assurance Company Ltd. 
Northern Insurance Company of N.Y. 
Norwich Union Fire Ins. Society Ltd. 
Pearl Assurance Company Ltd. 
Peerless Casualty Company 
Phoenix Insurance Group of Hartford 
Royal Insurance Company Ltd. 
Security Taxpayers Mutual Ins. Co. 
Springfield Fire & Marine Ins. Co. 
Standard Accident Insurance Co. 
State Farm Mut. Automobile Ins. Co. 
Stuyvesant Insurance Company 
Suburban Casualty Company 
Union Marine & General Ins. Co. Ltd 
United States Aviation Underwriters 
United States Casualty Company 
United States Guarantee Company 
Western Life Insurance Company 
World Insurance Company 
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Stop promising yourself that “someday” 
youre going to do something about 

selling Life insurance to your general 
clients. Take steps now to give them 
complete service. Of course, full com- 


missions to you. 


Phe first important step is getting in 
touch with your Travelers Life brokerage 
man, who’s been specially trained 

to assist you with your Life problems 
He’s a specialist in Life insurance, 
skilled in programming both Business Life 
and the personal lines. He’s ready 


to serve vou! 


Of course, there’s no charge for his help 
Why not call your nearest Travelers 
Life brokerage man now? He ts as close 


as youl telephone. pre 


Or... fill out the coupon and send va 
it to us. y ice 





Tue Travecers, Life Agency Department, Hartford 15, Connecticut she 


[am interested in writing Life Insurance with The Travelers. Please have vour nearest " 
brokerage manager get in toud h with me. of 
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Bond Producers 
Hear of Huge 
Contract Volume 


However, Annual Meeting 
Is Warned of Increasing 
Contractor Failures 


The keynote for bonding and con- 
struction, one of optimism, courage 
and teamwork, was sounded by speak- 
ers representing the bonding, construc- 
tion and credit fields at the annual 
meeting of National Assn. of Surety 
Bond Producers at New York. 

In an appraisal of construction trends 
and suretyship services, Warren N. 
Gaffney, general manager of the Sure- 
ty Assn. of America, stressed the fore- 
cast of the Commerce and Labor De- 
partments reporting a trend in new 
construction which, if continued, would 
set a total of $41 billion for 1955, ex- 
ceeding all predictions. 

Mr. Gaffney said that of the over-all 
new construction for this year it is im- 
portant to observe that approximately 
$25 billion will be what may be 
catalogued as private construction. This 
suggests a question that almost every- 
one in suretyship has asked at one 
time or another and which in his judg- 
ment should be posed again for re- 
view: “Are we doing everything that 
we can to develop a far wider market 
for our product in the field of private 
construction?” 


Mr. Gaffney pointed out that despite 
the salutary example given by govern- 
ment where the manifold services and 
protection of suretyship are wisely re- 
quired by law, a vast number of pri- 
vate enterprises will engage the serv- 
ices of contractors for all kinds of con- 
struction work without obtaining the 
obviously desirable advantage of a 
bond. 

He said the question of how to 
achieve a broad and wide expansion of 
suretyship services in the field of pri- 
vate construction is one to which all 
who are engaged in corporate surety- 
ship should readdress, even more 
sharply than heretofore, a full measure 
of energies, experience and ingenuity. 

The practice of certain public bodies 
of designating in specifications or bid- 
ding information a named bonding 
company to be surety for contractors to 
whom public contracts are awarded, or 
otherwise indicating the surety on such 
bond, is opposed by the association and 
several organizations representing in- 
dustry. 

And since the last annual meeting of 
the surety bond producers, Mr. Gaff- 
ney explained, the surety association, 
through its executive committee, 
adopted a strong resolution condemn- 
ing this type of coercion. In so doing 
it recognized that such _ restrictive 
measures are indeed a departure from 
the long established practice whereby 
contractors, under principles of free 
enterprise, have exercised freedom 
of choice in the selection of their sub- 

(CONTINUED ON PAGE 25) 





for Infringement of 
UJ Insurance Patents 


A suit for $2142 million has been filed 
against Pacific Indemnity on a charge 
of infringement of patents covering 
unsatisfied judgment insurance. Sam 
K. Giuffrida, attorney and local agent 
of San Jose, claims to have invented 
and patented UJ coverage several 
years ago. Pacific Indemnity was the 
first company to market it in Califor- 
nia and Mr. Giuffrida charges breach 
of contract, plagarism, and violation 
of common law rights. It is understood 
he plans to sue other companies writ- 
ing the coverage. 

Pacific Indemnity intends to defend 
the suit “‘vigorously,” recognizing “no 
merit” in Mr. Giuffrida’s contentions. 

Motorists Mutual of Columbus 
started the UJ trend early last year, 
coming out with a policy developed in 
its home office. That coverage has been 
discontinued because the Ohio attorney 
general has ruled that it is an A&H 
contract. After UJ got its publicity 
from Motorists Mutual, a number of 
companies began to write the same 
or similar coverage in Iowa and in 
California. Pacific Indemnity was 
among the leaders. When the compa- 
nies began to come out with their poli- 
cies, Mr. Giuffrida made claim to being 
the originator and said he would sue 
the companies infringing on his rights. 
One of the California companies made 
an agreement with Mr. Giuffrida to 
use his plan of “judgment guarantee 
insurance.” 

Mr. Giuffrida claims to have in- 
vented the UJ type of coverage in 1939, 
and it was marketed then by Mutual 
Benefit H. & A. It is generally thought 
that there was no company writing 
such coverage from 1940 to 1954 when 


Sues Pacific Indem. North BritishGroup Allstate Rentals, 


Plans to Purchase 
Central Surety 


Negotiations are under way on the 
part of North British group to pur- 
chase Central Surety. It is understood 
a formal offer to stockholders of Cen- 
tral Surety was to be made May 4 in 
the amount of $9,250,000 for the en- 
tire 100,000 shares of Central Surety 
stock ($92.50 a share). Central Sure- 
ty as of Dec. 31 had a gross surplus of 
$6,499,119. 

North British is requiring that at 
least 80% of Central Surety stock be 
deposited with a bank no later than 
June 1 if the deal is to be effective. 
North British would continue Cen- 
tral Surety as an independent entity 
at Kansas City, and the company would 
become a member of the group which 
is now comprised of North British & 
Mercantile, Pennsylvania Fire, Com- 
monwealth, Mercantile, Homeland and 
Ocean Marine, all fire insurers. 

R. E. McGinnis, president and one 
of the organizers of Central Surety, 
would continue as the executive head 

(CONTINUED ON PAGE 25) 








Motorists Mutual came on the market 
with its form, but National Indemnity 
of Omaha has informed THE NATIONAL 
UNDERWRITER that it has sold this type 
of coverage continually since 1940 and 
has called it a traffic injury bond. It 
in effect guarantees payment of any 
judgment secured covering either per- 
sonal injury or property damage 
where the party sued is financially 
irresponsible. Default judgments are 
covered as well as contested suits. 

It is thought there was a Lloyds 
form of policy covering the same 
hazard that was in use some years 
before 1938. 








‘ Late News Bulletins... 








Move for Stability in Commercial Block 

Inter-regional Insurance Conference has recommended to the Pacific 
Board that the plan which it developed for the writing of commercial block 
policies be adopted by Pacific Fire Rating Bureau for use in California. 


Dauksch Named President of Bond Producers 


National Assn. of Surety Bond Producers elected Carl Dauksch of Columbus 
president at its annual meeting at New York. Dallas Smith of Dallas was 


named vice-president. 


N. ]. Approves Package Policies 


New Jersey has approved the homeowners A and B and the comprehensive 
dwelling policies, effective May 16. The insurance department did not ap- 
prove homeowners C and the special building endorsement to that form. Fire 
Insurance Rating Org. of New Jersey has voted to act as filing agent only for 


members and subscribers requesting 


it for the homeowners and CDP. 


Federal Life & Casualty Denies FTC Charge 


WASHINGTON—Federal Life & Casualty of Battle Creek has denied the 
federal trade commission charge that is falsely advertised A&H policies and 
moved for dismissal of the complaint, asserting that FTC lacks jurisdiction. 
An FTC release said the company declares the complained of practices are 
subject to the primary jurisdiction of Michigan and secondary jurisdiction of 
the 45 other states in which it is licensed. In addition, all advertising material 
is sent to agents, never directly to individual prospects. 


Expense Ratio Are 
Eyed at Hearing 


Agency Services Related 
by Stott, Expense Rise 
of Allstate Fire Noted 


NEW YORK—Allstate paid Sears 
Roebuck & Co. $5,889 rental in New 
York state in 1953, or about one-tenth 
of 1% of premiums, E. J. Ragenberg, 
accounting director of the company, 
testified in the Allstate hearing which 
is being conducted by Superintendent 
Holz of the insurance department. In 
1954 Allstate had space in 41 stores, 
including a so-called catalogue store, 
a small establishment that displays 
some merchandise. In 1952, Allstate 
paid $5,134 in rentals for the number 
of stores it had that year, or about 
two-tenths of 1% of its premiums in 
the state, for 2,445.9 square feet. 

Henry S. Moser, vice-president and 
general counsel of Allstate, said that 
in 1954 Allstate had 244 agents, 143 
of them operating in Sears stores. Last 
year it did $51 million in premiums, 
new and renewal business. Of this 
amount, he estimated that $18,656,000 
was new business and $32,751,000 was 
renewal. Of new business, approxi- 
mately $12 million came from agents 
with offices in stores. However, he 
pointed out, agents produced some of 
this business by ringing doorbells out- 
side stores. Of the new business $4.5 
million was written by agents operat- 
ing away from Sears stores, $220,000 
came through the mail, and $1.9 mil- 
lion came by way of assigned risks. 


Questioned by C P. Butler, coun- 
sel with Powers, Kaplan & Berger for 
New York Fire Insurance Rating Or- 
ganization, Mr. Moser indicated that 
about $27 million of renewal business 
originally was produced by agents who 
at one time or another worked in 
stores. 

Allstate witnesses were questioned 
closely by Abraham Kaplan as to 
whether rentals paid to Sears in- 
cluded an allowance for profit to that 
company, as is customary in the leas- 
ing of space in department stores to 
outside companies. It was indicated 
that Allstate made the rental arrange- 
ment with Sears in December, 1954, 
after some months of negotiation, and 
that it was retroactive to February, 
1954, Sears’ fiscal year. 

_ * _ 

Mr. Holz asked, “When you filed 
rates with this department, did 
you have any statistical data to justi- 
fy these rentals’ Mr. Moser said no. 
Mr. Ragenberg said that the range of 
profit per square foot paid Sears by 
Allstate was from $2.41 to $12.09 an- 
nually. The rental agreement with 
Sears is not written, and can be re- 
negotiated at any time, he said. 

Regarding the handling of Allstate 
Fire, its wholly owned subsidiary 
which does only a reinsurance busi- 

(CONTINUED ON PAGE 12) 
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Catastrophe Cover 
Cost, Retentions 
Have Been Boosted 


More Packaging of “Cat’”’ 
Cover and Treaty, PHD 
Retentions Go Up 


The 1950 windstorm in the north- 
east, which cost the insurers about 
$200 million, cf which more than half 
was paid by the reinsurers under ca- 
tastrophe covers, did much to give pri- 
mary insurers a healthy respect for the 
facility of reinsurance. Obviously the 
hurricanes of 1954 added to this re- 
spect. For Carol, Edna and Hazel the 
insurers will pay about $325 million 
under extended coverage, automobile 
physical damage, and marine. Of this 
amount it is estimated that the rein- 


surers will pay something less than 
half. 

After the 1950 windstorm, the ca- 
tastrophe reinsurers substantially in- 
creased the retenticns of the primary 
insurers and of course increased the 
rates. Since the hurricanes struck last 
fall the same thing has been occurring; 
that is, the underwriters of catastrophe 
cover are insisting that the primary 
insurer retain more of the basic lia- 
bility, and they have increased rates. 
However, with some exceptions, it ap- 
pears that the general level of reten- 
tions is not being increased to the 
same degree as after 1950, and perhaps 
this is true also of rates. 

One effect of last fall’s hurricanes 
has been the placement of more and 
more reinsurance as a “package’’. The 
treaty business is going with the ca- 
tastrophe, but conversely, the catas- 
trophe is going with the treaty liability. 
This is rather natural. The primary 
insurer, hard put to get catastrophe 
cover, is offering its treaty business as 
bait for wind protection. On the other 
hand, the reinsurer reluctant to write 








ELCOME 


A cordial welcome to the Home Office Is 
accorded to all who visit us. The wel- 
come mat is always out and agents and 
policyholders alike are always gladly 


received. 


signifies an unknown quantity. There are 
no unknown quantities in Pawtucket 
Mutual—the company is proud of its 


about it. 


record and wants people to know all 


OUR COMPANY 


Pawtucket Mutual is your company. Be- 
ing a mutual company, it is owned by 
its policyholders, each of whom has an 
opportunity to be heard in the manage- 
ment of its affairs. 
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@ Service Beyond the Contract 


catastrophe cover is doing so if it can 
get the treaty business. 

Apparently the chief problem with 
catastrophe cover is price and not ca- 
pacity. It is of course impossible to tell 
where the next hurricane is going to 
strike. Yet this is not the only impon- 
derable in the elements that go into 
making a rate. There is also the 
difficulty of getting the extended cov- 
erage experience of all insurers, at 
least getting it in reasonable time 
and withcut a good deal of difficulty. 

Another factor is that the reinsurer 
that has been in the catastrophe field 
and had its bumps is not in the same 
position with respect to pricing as the 
newcomer to the field. If the reinsurer 
has been writing catastrophe cover for 
several years, it has endured a lot of 
losses, which it may still be in the 
process of recouping when the next 
hurricane comes along. This certainly 
influences its judgment as to the price 
it should charge currently for the ca- 
tastrophe cover. If it is new in the 
field, it can make the price about what 
will get the business. Later on, if it has 
to, it can increase its rates. Thus, sur- 
prisingly enough, there is competition 
on a line for which the market is re- 
garded as tight. 


The market itself is not numerically 
a broad one. London Lloyds, whose 
liability from the three hurricanes last 
year may run as much as $125 million, 
still takes the big bulk of the catastro- 
phe cover from U. S. insurers. Excess 
Management, North America and Am- 
reco, whose combined liability from 
the 1954 hurricanes may run as much 
as $35 million to $40 million, are writ- 
ing a good deal more catastrophe cover 


today than they did in 1950. They are 
(CONTINUED ON PAGE 31) 





N. H. Agents’ Midyear 


Program Is Announced 

A half day program of speakers and 
a demonstration on the proper use of 
the telephone have been arranged for 
the mid-year meeting of New Hamp- 
shire Assn. of Insurance Agents May 
10 at the Manchester Country club. 
New England Telephone and Tele- 
graph Co. will conduct the demonstra- 
tion. 

William Parker of Aetna Casualty 
will talk on meeting direct writer com- 
petition; Valmore H. Forcier, presi- 
dent of Connecticut Assn. of Insur- 
ance Agents, will discuss advertising 
the American agency system and Wil- 
liam H. Brewster, manager of the auto- 
mobile division of National Bureau, 
will explain the new auto policy. 

Scheduled to give brief talks are 
Archie M. Slawsby of Nashua, mem- 
ber of executive committee of Nation- 
al Assn. of Insurance Agents, and 
Warren A. Bodwell of Manchester, 
chairman of Eastern Agents’ Confer- 
ence. A buffet lunch will be followed 
by golfing. 


No-Bite FR Bill 
Pushed by Sponsors 


New Jersey Assemblymen G. Clifford 
Thomas of Union county and Frederick 
H. Hauser of Hudson county are still 
working in behalf of bill 118, a meas- 
ure introduced by them that would 
amend the present law to require mo- 
torists to show proof of financial re- 
sponsibility before obtaining their auto 
registration. The bill is not termed a 
compulsory insurance bill. 

A so-called New Jersey motorists 
responsibility committee said 96% of 
10,000 motorists polled on the bill are 
in favor of it. 


———___ 
——} 


Fire Companies 
Show 16% Gain in 
Assets in 1954 


New Argus Fire Chart 
Gives Aggregates for 
797 Insurers 


The annual tabulation of totals of 
companies writing fire lines that js 
made by the compilers of the Argus 
Fire Chart and reproduced elsewhere 
in this edition shows a continued in- 
crease in volume of business. The 
premiums earned by 797 companies of 
all kinds in 1954 were $3,884,585,853, 
an increase of 6.5% over the total for 
1953. Assets of these same companies 
total $10,164,581,118, an increase of 
16.75% over the total of $8,705,584,468 
at the end of 1953. These figures are 
taken from the new 1955 edition of the 
Argus Fire Chart which has just come 
from the National Underwriter Co, 
presses. 

The very high increase in assets is 
a direct result of the appreciation of 
asset values, particularly common 
stocks during the past year and is di- 
rectly recognizable in the increase of 
$1,067,017,713 in surplus to policyhold- 
ers. In other words, this money was not 
needed for increases in reserves due 
to an increase in business volume, but 
was used instead to strengthen the fin- 
ancial position of the companies. Des- 
pite the bad experience on extended 
cover insurance as a result of the hur- 
ricanes in the east and the tornadoes 
throughout the middlewest and south, 
the companies were able through a 
spread of risk by multiple line under- 
writing to show a gain from underwrit- 
ing of $239,929,364 as compared with 
a gain in 1953 of $206,335,449. This 
underwriting gain was almost enough 
to take care of all increased reserve 
requirements caused by the increase in 
volume of business. 

The stock company results follow 
very much the same pattern as indi- 
cated in the figures quoted above for 
all classes of companies. Totals of 433 
companies indicate assets of $8,957,- 
123,499, an increase of 17%; net pre- 
miums written of $3,345,020,562 and 
premiums earned of $3,316,167,119. 
The loss ratio of 56.3% is 1.8 points 
higher than for 1953 and an improve- 
ment of .3 gives these companies an 
expense ratio of 38.4%. A tabulation 


of the fire and allied lines premiums 
(CONTINUED ON PAGE 22) 
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Package Policies Provide Increased 
Protection to Mortgagee, Perlet Says 


The use of package policies rather 
than straight fire and EC coverages as 
a requirement in mortgaging property 
was discussed by H. F. Perlet, general 
manager of Interbureau Insurance 
Advisory Group, at the Savings Bank 
Insurance Forum at Troy, N. Y. 

Pointing out that there should be in- 
surance to cover the “whole collateral’, 
which he described as the combination 
of sources to which the lender looks for 
repayment of money he lends, he said 
that the more unknown contingencies 
which can be transferred to someone 
else and made certain by means of 
fixed insurance premiums, the better 
protection there is for a loan. 

Package dwelling policies, Mr. Per- 
let believes, give the opportunity to 
obtain the greatest amount of protec- 
tion against the loss of the whole col- 
lateral, both for physical property and 
the ability of the mortgagee to pay, 
that can be obtained with an econom- 
ical price. 

Among the problems that exist or 
are apparent enough to cause discus- 
sion are those of amortization of pre- 
miums, installment payment of pre- 
miums, foreclosures and the positions 
of the veterans administration and fed- 
eral housing administration, he said. 


In the past only enough premium 
was amortized or escrowed on a month- 
ly basis to purchase a fire and EC pol- 
icy on the mortgaged building. Con- 
sequently the premium was small. But 
now, with the package policies, lending 
banks are faced with the problem of 
either requiring insured to carry only a 
fire and EC policy and only amortize 
the payments for such a policy, or 
amortizing the entire premium of the 
package policy by way of monthly pay- 
ments. Or, perhaps, to amortize only 
the fire and EC premium but permit 
the mortgagor to purchase one of the 
broader policies and make up the dif- 
ference in premium when the renewal 
policies are purchased. 

Mr. Perlet said he believed the more 
enlightened lending institutions will 
amortize the entire premium. Nearly 
every element of these policies fur- 
nishes additional protection to the 
lender and it is in his best interest to 
encourage the borrower to obtain the 
broader coverages if possible. Also, if 
the insurance is written by the lender, 
increased amount of premium which is 
paid in in monthly payments should 
provide additional interest. And, pre- 
sumably, it costs no more from an ex- 
pense standpoint to process a monthly 
payment of $1 a month or $10 a month 
for insurance. 

If the lending institution still desires 
to escrow only for fire and EC, the 
comprehensive dwelling policy is a 
divisible premium policy so that it can 
be done, Mr. Perlet said. 


Many mortgagees will not accept in- 
stallment payment of premiums on pol- 
icies of any type but demand a prepaid 
policy, he pointed out. However, when 
the premium is as great as $75 or $100 
a year, as it is on some package pol- 
icies, then he believes the mortgagor 
has a right to ask for an installment 
plan. He suggested that the require- 
ments for the payment of premium un- 
der the package policy should not be 
any more stringent than for a straight 
fire and EC policy on a building. 

When foreclosure is necessary, pro 
rata cancellation is permitted in the 
comprehensive dwelling policy, he 


said. This allows the mortgagee to ap- 
ply the return premium to the purchase 
of a straight fire and EC policy on the 
building. 

In New York law if the mortgagor 
does not specifically pledge the un- 
earned premium on a straight fire pol- 
icy, the unearned premium on cancel- 
lation belongs to the mortgagor and the 
mortgagee is not entitled to it on the 


So here we are... 


theory that it has a lien on the premi- 
um, he said. But even in this case the 
lender is in no different position un- 
der a comprehensive policy than he is 
under a regular fire policy. 

There have been some rumors that 
the VA and FHA guarantees might be 
jeopardized by accepting these policies, 
Mr. Perlet said. However, the FHA has 
advised Interbureau that on one to 
four family dwellings they do not re- 
quire hazard insurance of any type and 
the mortgagor and mortgagee have 
complete discretion as to the type of 


an ad to do! That phrase our 


Ag-Empire Man used: “Working like the dickens to 


help Bob get his work in order’’ — it underscores 


another of the advantages agents get with Ag-Empire. 
Fieldmen really plug to help bail agents from office 
grind — give ‘em more “‘fishing’ time. Ag-Empire 


service is friendliest . . . freely-offered . . . available 


anytime. And there you are... 


— SAgricultiral GD 
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insurance and the amount. This is pos- 
sible because of the provisions of the 
contract with the mortgagee which re- 
quires the mortgagee to tender proper- 
ties to the FHA undamaged by fire, 
earthquake, flood or tornado, as a con- 
dition precedent to issuing debentures. 
Therefore, the FHA has no objection to 
a mortgagor carrying policies of this 
type, providing the mortgagee is will- 
ing to accept the policy. Furthermore, 
if both parties are willing to carry it, 
they have no objection to the insurance 
CONTINUED ON PAGE 29) 





Like to learn more about the Ag-Empire way? 


Simply fill in and mail this coupon today. 


N-555, Watertown, N.Y. 


Have your fieldman stop by to tell me more about Ag-Empire. 
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Insurance Day Card Stresses Doing Better Job for Public 





SERVICE 1S THEME AT MILWAUKEE 


BY CHARLES C. CLARKE 
The high value attached to policy- 
holder service by Milwaukee agents 
was apparent from the annual] insur- 


ance day program there. Omitting the 
“how to sell this type of cover” pres- 
entation, the annual event featured 
talks stressing in varying degrees ways 
to do a better job for the public, from 
both a cost standpoint and through pre- 
vention programs. 

The large turn-out was welcomed by 
Robert Pittlekow, president of Milwau- 
kee Board, the sponsoring organization. 
John O’Connor, a member of the ar- 
rangements committee, presided. 

The governors’ traffic safety program 
being administered by Assn. of Casual- 
ty & Surety Companies was explained 
by that group’s midwest representativ >, 
Emerson Westwick. Charles G. Arps of 
Allis-Chalmers Mfg. Co., West Allis, 
Wis., gave a public relations talk; 
Elmer F. Trost, Wisconsin manager of 
Factory Insurance Assn., described the 
functions of his organization, and 
Urban M. Krier, assistant manager of 
U.S. F. & G. at Milwaukee, discussed 
the state’s fire insurance fund. 

e e e 

Mr. Westwick explained the origina- 
tion of the governor’s traffic safety 
program, reporting that last year in the 
13 southern states comprising the terri- 
tory he administered there was a 
reduction of 15.2% in death frequency. 
This year’s program will be the first 
conducted on a national scale. It is to 
begin May 27 and extend through 
Labor Day, the period when the acci- 
dent rate is at its highest. 

Mr. Westwick said the program is 
being built around the theme “Slow 
Down and Live,” a phrase that will be 
repeated until it is familiar to everyone 
in the country. Posters will be placed 
in gas stations, on trucks, bumpers of 
cars and in many other places urging 
motorists to reduce speed. The art 
work, carrying the admonition ‘Don’t 
Be A Hurry Bug,” features an insect 
representing unnecessary speed. The 


“Hurry was 
Disney. 

Pointing the benefits to the motoring 
public of a motor vehicle inspection 
law, Mr. Westwick suggested this as a 
safety program agents should support. 
He said convincing statistics are avail- 
able showing the accident rate is much 
lower in those states where inspection 
of motor vehicles is compulsory. 

Mr. Trost remarked that over the 
years it has been the tendency of FIA 
to broaden its scope of operation. 
Presently, he said, the executive and 
advisory committees are considering 
writing substandard classes of risks 
which would enable agents to meet 
competition from Associated Factory 
Mutuals, an FIA counterpart but one 
that does not solicit through agents. 
For particular risks not now eligible 
he advised an agen: of record letter be 
obtained and procedure started to have 
it insured by FIA in the event there is 
a widening of scope. 

. - e 

Stressing that FIA operates only 
through stock company producers, Mr. 
Trost said his organization offers a 
medium through which an agent can 
obtain significant rate reductions for 
qualified risks and at the same time 
furnish them with an expert inspection 
service. In addition to four inspections 
a year, assured are advised as to the 
most desirable way to correct hazard- 
ous conditions and also receive expert 
advice as to construction changes and 
other alterations that would be in the 
interest of fire prevention. 

Automatic sprinkler protection gen- 
erally is considered the prime requisite 
for FIA coverage, Mr. Trost said. 
Coverage is a package proposition and 
forms are as broad as the laws of a 
state permit. Business interruption is 
written and recently a builders’ risk on 
the superior basis was written. 

As do individual agents, FIA works 
through the rating bureaus to establish 
rates. Every agent participating on a 
risk must be taken into the FIA pro- 


Bug” created by Walt 


Shown at Mil- 
waukee Insurance 
Day, John R. Fish- 
dick, executive 
secretary of Mil- 
waukee Board of 
Fire Underwriters, 
the sponsoring or- 
ganization; Robert 
Cc. Pittelkow, 
board president, 
and John O’Con- 
nor, a member of 
the arrangements 
committee. 














gram, the speaker said in stressing 
that it does not assist one agent in 
taking business away from another. 
Mr. Trost warned the agents that 
Associated Factory Mutuals are adding 
to their field staffs and stepping up so- 
licitation. He said this means many 
risks now written by local agents will 
(CONTINUED ON PAGE 28) 


Directors of N. A. 
to Tour Canada 


Directors of North America will 
visit Canada for two weeks this spring 
to inspect operations and meet with 
leaders in Canadian business and gov- 
ernment. They will leave Philadelphia 
May 29 and stop at Montreal, Toronto, 
Winnipeg, Calgary and Vancouver be- 
fore returning June 13. A meeting is 
also planned for Seattle on the return 
journey. 

The first time in North America’s 
163 year history that directors will 
meet outside the U. S. will be June 1 
when they meet in Toronto. H. C. 
Mills, resident vice-president of the 
group at Toronto, is arranging meet- 
ings, conferences and industrial plant 
tours. In addition to leaders in business 
and industrial fields, directors will 
meet with most of the 3,000 Canadian 
agents who represent the group and 
with brokers. 





company comes to the fore. 


trophes the world over since 1782. 








To the eye, all puddings look mighty tempting—but ofttimes 
you may be sorely disappointed after trying a sample. 


Insurance companies may also appear very tempting and un- 
til a loss occurs all companies are worthwhile. However, let 
a catastrophe arise and then the worthwhile character of a 


You, Mr. Agent, recommend a company because of its loss- 
paying record. You expect the company to stand squarely 
behind you. The Phoenix of London Group has faced catas- 


‘Phoenix of 


London Group 


55 FIFTH AVENUE * NEW YORK 3, NEW YORK 


PHOENIX ASSURANCE CO., Ltd. 
COLUMBIA INSURANCE COMPANY 
UNITED FIREMEN’S INSURANCE CO. 
PHOENIX INDEMNITY COMPANY 
LONDON GUARANTEE & ACCIDENT CO., Ltd. 
THE UNION MARINE & GENERAL INSURANCE CO., Ltd. 





COMPLETE 


and MAIL 





Name 


PHOENIX OF LONDON GROUP 
55 Fifth Avenue 
New York 3, 


{ am interested in learning more about your Group. No 
obligation, of course. 


DEPT. H-5 


N.Y. 





Address. 





City. 


State 














Commissioners Asked — 
to Support Drivers’ 
Education Prograins 


The need for insurance commission- 
ers to throw their full support behind 
automobile drivers’ education pro- 
grams was cited by Norman S. Elliott, 
counsel of insurance department of 
Virginia, at a meeting of zone 2 com- 
missioners at Baltimore. 

He said the record of drivers 25 
years of age and under is so bad that 
something must be done if automobile 
insurance rates are to be kept within 
reason and the reach of the general 
public. 

During the last school year more 
than 40% of the 20,000 public sec- 
ondary schools sponsored courses in 
driver education. However, the goal 
is to give the course to all of each 
year’s crop of beginning drivers. 

W. Ellery Allyn, former Connecticut 
commissioner, discussed the need for 
supervisory agencies to make a study 
of the reserves of insurance companies 
doing business in their states. 


The Ralph M. Smith agency of Mari- 
nette, Wisc., has been purchased by the 
Osten Mathisen agency, which has op- 
erated the Smith agency for a year. 


Massachusetts brokers hear Maurice Saval 
describe operations of non-admitted mark- 
et Page 15 

Show leading companies in individual, group 
and non-cancellable A&H in 1954 ......... Page ll 

An agent is held defendent for damages when 
the insurer relied on his information ..Page 6 

Fire safety work requires joint efforts of in- 
surers and the industry, Alan L. Kling 
says Page 7 

Catastrophe cover cost and retentions have 
been boosted Page 2 

Fire companies show 16% gain in assets in 
1954 Page 2 

Package policies provide increased protection 























to a mortgagee, H. F. Perlet says ......... Page 3 
Ohio agents study multiple line develop- 
ments ........ Page 32 





National Bureau asks reconsideration of Okla- 
homa auto rate increase dispproval ....Page 32 


Milwaukee insurance day theme is_ serv- 
ice Page 4 


Hartford Steam Boiler wage case decision 











UNS. hiidinstinieniainiininccnninn Page 8 
J. H. Hines speaks at Alabama agent an- 
Ee ee Page 8 
Insurers show concern over atomic risks .. 
Page 8 





Internal revenue service rules on need for 
for “Democratic” control of mutuals 
Page 25 
Illinois attorney general holds building and 
loan association can’t engage in agency busi- 
ness Page 5 
Zone 5 rally of NAIC attracts 150 
Oppose Ohio bill guaranteeing A&H policy 
renewal Page 9 
Bond producers hear of huge contract vol- 
ume Page 1 
Sam Giuffrida sues Pacific Indemnity for in- 
fringement of UJ patents Page 1 
North British group plans to purchase Central 

















Surety Page 1 
Allstate rentals, expense ratio are eyed at 
hearing Page 1 








XUM 


a1 m7 ff 


_ ah tt ot 6 ee Oe 








H 


ithin 
neral 


more 
sec- 
Ss in 
goal 
each 


ticut 
1 for 
tudy 
anies 


Saval 
mark- 
ge 15 
group 
age il 
when 
age 6 
of in- 
Kling 
age 7 
have 
age 2 
ts in 
age 2 
ection 
age 3 
yelop- 
ge 32 
Okla- 
ige 32 
serv- 
age 4 
cision 
ige 8 
[ an- 
age 8 


age 9 











May 5, 1955 FeNATIONAL UNDERWRITER 5 
ld B ildi d findings expected to be reported at Up for discussion Wednesday were rect business at the home otfice, and 

Ho S ul Ing an the final session on Wednesday. A&H, merit rating of automobile, and Mr. Pither on the Pacific Coast. 
A C f The Monday morning session was auditing home owners’ policies with Mr. Loveless for 10 years was asso- 
Loan Ssn. an t chiefly along discussion of better edu- reference to town classification. ciated with Lloyds through J. H. Minet 
cational programs for agents. An out- & Co. of London. He came to the 


Conduct an Agency 

The Illinois attorney-general in an 
official opinion has stated that an Illi- 
nois building and loan association has 
no authority to engage in the insurance 
agency business. 

The agency business in question is 
conducted in the office of the building 
and loan association by an officer of 
the association who is licensed as an 
individual agent under the insurance 
code. The officer is designated as trus- 
tee to conduct the agency under an 
agreement by which the agency busi- 
ness and its assets, including earned 
commissions, are the sole property of 
the building and loan association. The 
greater part of the agency’s business 
is on real property belonging to mem- 


bers of the association in which the 
building and loan association has a 
mortgage interest. 

There has been introduced in the 


Illinois legislature a bill to prohibit 
the licensing as an agent or broker any 
savings and loan association, building 
and loan association or finance compa- 
ny or any subsidiary, affiliate or 
officer employe thereof. 


Zone 3 Rally of 
NAIC Attracts 150 


LOUISVILLE—There were approx- 
imately 150 persons registered for the 
Zone 3 meeting of National Assn. of 
Insurance Commissioners by the sec- 
ond day. Sessions were scheduled to 
continue through Wednesday of this 
week. 

Zone 3 is comprised of commission- 
ers from Alabama, Florida, Georgia, 
Kentucky, Louisiana, Mississippi, Mis- 
souri, Tennessee and Puerto Rico. 
Chairman J. Edwin Larson of Florida 
was called back to his state Monday by 
the death of a party head. Walter D. 
Davis, Mississippi, was named to suc- 
ceed him as chairman, though he was 
not present at the Monday morning 
session. He was expected later in the 
day. Arch E. Northington of Tennessee 
was named zone representative to the 
national executive committee. 

Comment was made on how field 
men in Kentucky and Tennessee have 
been working with agents to acquaint 
them with new department rules and 
regulations. 

L. L. Gwaltney Jr., who only recent- 
ly was renamed Alabama superintend- 
ent after an absence of about three 
years, spoke humorously about the 
‘life expectancy” of an insurance com- 
missioner. He suggested that perhaps 
some casualty company might insure 
commissioners a term of office . 

The host commissioner was S. H. 
Goebel of Kentucky. There was a pro- 
gram of recreation that included golf 
and races at Churchill Downs. 

The second day discussion was heard 
relative to insurers financing the con- 
troversial Dixon Yates contract in con- 
nection with the planned large power 
plant at West Memphis. This matter 
was deferred, and placed in the hands 
of a sub-committee, to report back at 
the next meeting, which would indi- 
cate that it was tabled. 

There was a panel discussion of pre- 
mium financing in conjunction with 
the term rule. Mail order insurance 
as applying in Georgia was discussed, 
with Cravey of Georgia indicating his 
state wants no part of it and will not 
go for it. 

Meetings were held by rating depu- 
ties on both Sunday and Monday with 


side speaker on the Monday program 
was Arthur T. Sturgeon, vice-presi- 
dent of the Citizens Fidelity Bank & 
Trust Co., discussing public relations 
and the importance of sound insurance 


coverage as a protection to policy- 
holder and as a sound investment to 
policyholder and an aid to lending 
agencies. 
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STATEMENTS AS OF 


United States in 1947 and worked with 
Lloyds representatives at San Francis- 
co underwriting special lines. He joined 


G. H. Loveless, Allen Pither 
Join Continental Casualty 


Continental a few months ago. 
ig . . » Di+ —— ee - . . oelnt 
Continental Casualty has appointed Mr. I ither for seven years was with 
George H. Loveless and Allen L. Pither American Foreign Insurance Assn., for 
Pe ‘ ‘ 2 Pest » lact tu 5c he the offi . . 
to its reinsurance division staff. They the last two as head of the office at 
: , : . ; le sneir 2573] » al 
will assist in the underwriting and Rio de Janeiro, Brazil. He also was 


with Lloyds of London through a C 


production of excess liability and spe- ‘ 
cago representative. 


cialty lines, Mr. Loveless handling di- 
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DECEMBER 31, 1954 


ASSETS 














TORSOS OE" YGEGEES Emit: SEG ATES, 
Cash in Banks & Trust Companies $ 8,882,644 $ 4,053,093 $ 3,950,563 $ 533,367 $ 819,177 
x United States Government Bonds 36,908,816 19,905,120 19,926 605 3,701,674 2,388,736 
* Other Bonds 16,422,150 8,080,358 9,112,363 716,220 799,324 
& Stocks 44,529,695 29,259,270 9,772,345 323,504 1,975,439 
Estate 3,859 5,900 10,804 0 0 0 
112,590 0 0 0 0 0 
oa 3,394,990 1,883,629 1,697,854 388,533 202,10 241,504 
Meera 227,533 118,365 151,621 24,272 13,847 2,016 
Other Assets 2,555,861 688,412 2,086,614 169,467 80,847 99,158 
Total Admitted Assets $113.038,138 $63,994,147 $66,708,769 $10,805,834 $6,571,563 $6,325,354 











Rese Tr $ 37,863,757 $19,399,320 $21,142.46 $ 3,716,050 $2,038,636 $2,521,253 
Reserv e forl 
Loss Expense 10,848,316 6,103,621 7,072,634 1,391,790 742,699 730,715 
Reserve for T Expenses 2,328,536 1,424,700 1,583,000 377,500 199,000 177,240 
Res¢ f 2,223,102 846 802 1,243,414 209,895 104,010 41,066 
Capital 3,000,000 2,000,000 2,000,000 $500,000 +500,000 750,000 
Net Surr 5,774 42 34,219,704 33,667,252 4,610,599 2,987,218 2,105,080 
Surplus to Policyholders 59,774,427 36,219,704 35,667,252 5,110,599 3,487,218 2,855,080 
$113,038,138 $63,994,147 $66,708,769 $10,805,834 $6,571,563 $6,325,354 
* basis adopted On the ba { December 31, 1954 market quotations for all bonds and 
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Our 
Agency Relations 
Go Way Back — 


Over 100 years ago, when the Hanover 
started business, the thought prevailed that 
the Insurance business could be conducted 
without agents. 


We, however, did not share this view for 
we were one of the first major Companies 
to appoint agents. 


We are proud of our loyal support of the 
American Agency System and shall con- 
tinue to encourage the perpetuity of that 
system, which has enabled us to achieve a 
leading position in the Insurance field. 


* 


THE HANOVER 


FIRE INSURANCE CO. 


OF NEW YORK 
Org. 1852 


THE FULTON 


FIRE INSURANCE CO. 
NEW YORK 


* 


HOME OFFICE 
111 John Street, New York 38, N. Y. 
WESTERN DEPARTMENT 
| Insurance Exchange Bldg., Chicago 90, Ill. 
PACIFIC COAST DEPARTMENT 
340 Pine Street, San Francisco 4, Calif. 


























— 


| 

















Agent Held Defendant for Damages When 
Insurer Relied on His Information 


The responsibility of an insurance 
agent for information furnished an 
insurer was the subject of a decision 
in Seaboard Surety vs Permacrete 
Construction Corp., James A. Gannon, 
George B. Gay, George H. Weinrott, 
Thomas B. Smith Co. and Davis P. 
Smith, decided by the third U. S. court 
of appeals. 

Seaboard sued for damages for an 
alleged fraud by the group of defen- 
dants joined in the action. A jury re- 
turned a verdict of $40,000 in favor 
of Seaboard—though Seaboard had 
asked for $35,000 paid in settlement of 
a claim by Shenandoah Valley Housing 
Corp. under a performance bond, plus 
$25,000 counsel fees incurred in the 
investigation and preparation for trial 
in the suit by Shenandoah against the 
surety, and a miscellaneous cash out- 
lay of $2,479. 


The trial judge refused to interfere 
with the verdict except in the case of 
George B. Gay; as to Gay, it set aside 
the verdict and entered the judgment 
in his favor. Seaboard appealed from 
that judgment. The appeal court re- 
manded the Gay phase of the case for 
further proceedings. 

Also, Davis P. Smith and Thomas B. 
Smith Co., the latter a Philadelphia 
agency, who were referred to by the 
appeals court as a single defendant, 
“Smith,” appealed from the judgment 
of the district court. The lower court 
verdict with respect to “Smith” was 
affirmed by the appeals court. 

The suit of Seaboard Surety against 
the defendants arose out of the failure 
of a building project in Front Royal, 
Va. Permacrete made _ prefabricated 
concrete pieces out of which a series 
of houses was to be built for Shenan- 
doah. Permacrete was required to give 
the ordinary contractor’s performance 
bond. 


The appeals court in its opinion 
states that it is at this point the 
alleged fraud comes in. Permacrete 
had no assets but hope and expecta- 
tion, yet they were entering upon a 
construction project that obviously re- 
quired a considerable amount of cash 
outlay. There were two sets of repre- 
sentations. One was to Shenandoah. 
Shenandoah was told that in order 
that a bond be forthcoming it must ad- 
vance a good sized sum of money to 
Permacrete to get the building project 
under way. This it did. The second set 
of representations was, it was alleged 
and necessarily found, to the plain- 
tiff surety company. This company 
had, since the very beginning of nego- 
tiations, insisted that Permacrete must 
have a large amount of cash on hand, 
not subject to debts, which could be 
used and which Permacrete would 
promise to use in carrying out the 
building plan. This could be cash 
capital and surplus or undistributed 
profits, except of course there were no 
undistributed profits because Perma- 
crete was a newly formed corporation. 

This plan succeeded much better 
than the plans for building houses, 
the appeals court stated. Acting on the 
representation that a bank deposit 
made in a Philadelphia bank was un- 
incumbered capital and surplus, Sea- 
board Surety wrote the performance 
bond. The building venture folded 
without a single house having been 
built. Shenandoah sued Seaboard upon 


the bond and the suit was settled for 
$35,000. 

Thereupon Seaboard Surety sued the 
defendants. 

Smith urges vigorously that there is 
insufficient testimony to connect him 
with any fraud, the opinion of the ap- 

(CONTINUED ON PAGE 30) 








...and so “Orleans” 
became LOUISIANA 


Because Napoleon desperately needed 
cash in 1803, France sold the entire 
Mississippi Valley to the U.S.A. for 
$15,000,000 (estimated value today, 
more than 20 billions!) 

The Louisiana Purchase—consum- 
mated by James Monroe and Robert 
Livingston, under President Thomas 
Jefferson—gave us not only Louisiana, 
but also major areas of 12 other states 
from Arkansas to Montana. All this 
for about 4¢ an acre, and mere pennies 
never went further! 

Louisiana's early leaders made a 
few words go a long way, too, when 
they emblazoned upon their State's 
Great Seal, this motto: “Union, Jus- 
tice, Confidence.” 


A “Great Seal” of the insurance business 
is PACIFIC NATIONAL'S, below, 
token of strength, stability and service 
to Agent, Broker and Assured. 


PACIFIC 
NATIONAL 
FIRE INSURANCE 


COMPANY 
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Joint Effort by Insurers, Industry 
in Fire Safety Work Urged by Kling 


Alan L. Kling, assistant director of 
safety and loss prevention of Ameri- 
can Cyanamid, thinks the magnitude 
and upward trend of fire losses in the 
United States indicates the necessity 
for continued if not increased empha- 
sis on fire prevention and protection 
by both industry and insurers. 

He was a member of a forum con- 
ducted at a joint meeting of New York 
chapters of National Insurance Buyers 
Assn. and Society of Fire Protection 
Engineers. However, the material was 
originally contained in a talk he gave 
some time ago before National Fire 
Protection Assn. 

Mr. Kling said many phases of the 
present program deserve careful reap- 
praisal and one area that might prof- 
itably be re-examined is the relation- 
ship between industry and insurance 
companies. 

He pointed out that although the 
complexity of modern industrial oper- 
ations has increased tremendously 
during the past several decades, there 
has been a parallel technical develop- 
ment of fire protection facilities. An- 
alysis of losses shows that in nearly 
all cases adequate methods of controls 
were available, but were either not 
used or were inoperative when needed. 

Much greater emphasis would then 
seem to be required on fire safety ed- 
ucation and fire equipment inspection. 
In both of these fields, the insurance 
company can play a major part 

Mr. Kling said that to be proverly 
receptive, industry must consider its 
relationship with the insurer as some- 
thing broader than rates and the shar- 
ing of risk. It must be ready and will- 
ing to assume its proportion of the re- 
sponsibility for a joint, practical fire 
protection program. Then, and per- 
haps only then, should specialized en- 
gineering service from the insurer be 
expected. This embraces the entire 
field of fire protection as it applies to 
property, processes, products and per- 
sonnel. 

Active participation of insurance 
companies is first needed in the prep- 
aration of adequate and _ practical 
standards. Their contribution is of par- 
ticular value here, he related, because 
of broad knowledge of hazards, and 
access to industry-wide loss records. 
As new methods of manufacture and 
new products are introduced, they 
should determine and evaluate inher- 
ent hazards, and develop the best prac- 
tical means of control, either by their 
own research and test facilities, or by 
using to the fullest extent the infor- 
mation available from others. Periodic 
review is also necessary to make cer- 
tain that current practices are ade- 
quately safeguarded. Many insurers 
have been very active in this type of 
work for years, and a few have made 
notable contributions to fire engineer- 
ing knowledge by extensive test pro- 
grams. 

Mr. Kling said the interpretation of 
Standards, as well as their develop- 
ment, requires capable men, and since 
engineering is such an integral part 
of present day underwriting, insurance 
companies should be willing to employ 
high quality engineers. 

Even the best engineers need spe- 
cialized training in fire protection. This 
means insurance companies must pro- 
vide thorough training for their men. 
They must be taught to be a special 
kind of specialist—one with such a 
broad viewpoint that behind each fire 
extinguisher, behind each fire safety 


recommendation they see an entire 


plant which must operate and produce 
in order to remain in business. Field 
men must be provided initially with 
sound engineering information, and be 
continuously advised of new develop- 
ments. Above all, procedures should 
be so set up that the man in the field 
has as much information about a plant 
he is to visit, as the specialist at the 
home office. 


Inspectors should be taught that 
they are as much instructors as they 
are investigators. Since they visit an 
insured’s property, usually not more 
than four times a year, and often less, 
it is essential that they explain fully to 
plant personnel charged with the re- 
sponsibility of regular frequent inspec- 
tions the operation of all fire protec- 
tion equipment. 

One of the most important obser- 
vations that an insurance representa- 
tive can make when he visits a plant, 
Mr. Kling explained, is the general 


attitude of management toward its fire 
safety problems. Mechanical inspec- 
tions can be systematized to a point 
where making reliable men responsible 
for them, they will continue unchanged 
with the same effectiveness for ex- 
tended periods of time. Attitudes, how- 
ever, change slowly, imperceptibly, 
without management realizing what is 
actually taking place. A good inspector 
can tell almost immediately when he 
enters the gates of a plant whether 
fire protection is receiving sustained 
(CONTINUED ON PAGE 26) 





“Unforeseen events ... need not change and shape the course of man’s affairs” 





Did you ever hire a lemon? 


People aren’t lemons... when you hire them. But things can change. 


Circumstances often put pressure on a man. He can go sour... and, 


employee dishonesty can squeeze you right out of business. 
Protect your business before trouble comes. It’s easier to be safe than sorry. 
Call your Maryland agent or broker today. Cover every employee fully, 
with a blanket Maryland Fidelity Bond. 
It’s an investment in guaranteed honesty . . . your best policy. 


MARYLAND CASUALTY COMPANY 


Baltimore 3, Maryland 


All forms of Casualty Insurance, Fidelity and Surety Bonds, Fire and Marine Insurance, for business, industry and the home 





Another striking advertisement designed to help Maryland agents and brokers 


sell more Maryland Fidelity Bonds. 
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of the objects for insurance and the 2 
Insurers Interested suitability for continued safe opera- Stewart, Smith (IIl.) Holds Open House am «a 
4 tion. More than 20% of the time of wa . —— the 
in Hartford Steam each inspector is spent in physical in- , pay Opening 
RB il W G spection of insured objects, and he = j of Stew- 
o1ler age ase sends detailed daily reports to the art, Smith (IIL) 


In deciding the case of the Labor 
Department against Hartford Steam 
Boiler, the U. S. district court at Hart- 
ford dismissed the government’s ac- 
tion by sustaining the company’s main 
contention that it was not in violation 
of the fair labor standards act since its 
compliance with section 7 (e) of the 
act. The style of the case was James 
P. Mitchell, Secretary of Labor, U. S. 
Department of Labor vs Hartford 
Steam Boiler. 

About 600 field employes of Hartford 
Steam Boiler, known as inspectors, are 
employed under guaranteed wage con- 
tracts purporting to establish an hour- 
ly rate of pay for the first 40 hours in 
each work week, with time and one 
half for each hour over 40, and a 
weekly guarantee of an amount equiv- 
alent to the amount payable if 60 hours 
were actually worked. 

e e . 


The company had pointed out that 
the nature of employment of the in- 
spectors necessitates irregular hours of 
work per week, typically fluctuating 
between 35 and 50 hours, and exceed- 
ing 60 hours in not more than one- 
fourth of 1% of the weeks worked. 
The form of contract adopted, the so- 
called Belo contract, was intended to 
continue the weekly wage method of 
payment in effect for inspectors prior 
to adoption of the fair labor standards 
act. 

The practice of Hartford Steam 
Boiler is to assign to each inspector a 
territory within the area of a branch 
office, wherein are located approxi- 
mately 1,200 insured objects for the 
inspection of which the inspector is 
responsible. Each field inspector ar- 
ranges his own schedule of instruc- 
ranges his own schedule of inspec- 
tions a year of steam boilers, pressure 
vessels and machinery of various types. 

The inspectors determine suitability 


Their 
Livelihood 
in Their 
Hands... 













REPRESENTING Lloyds London 


branch office for the supervising in- 
spector. If unsafe or defective condi- 
tions are found, the inspector reports 
them to insured and company and ar- 
ranges with insured for their correction. 
He has power to suspend a risk if nec- 
essary if insured declines to discon- 
tinue the unfavorable operation. This 
power of suspension is occasionally, 
though quite rarely, used. 

One point the court decided was that 
inspectors are not exempt from cover- 
age of the fair labor standards act as 
administrative employes. However, 
employment and payment of them by 
Hartford Steam Boiler under the Belo 
form of guaranteed weekly wage con- 
tract conforms with section 7 (e) of 
the labor standards act, the court held 
and dismissed the action. 

While not too many insurers are 
said to use the Belo type of contract, 
with the possibility of amendments 
to the fair labor standards act, includ- 
ing the raising of minimum rates of 
pay, more insurers might turn to such 
an arrangement. The decision in the 
Hartford Steam Boiler case could, it 
is said, stimulate this use. 





Insurers Concerned 
About Atomic Risks 


With licenses for industrial use of 
atomic energy being issued by the 
government and at least three plants 
being constructed to use atomic ener- 
gy for commercial power, the risks to 
which insurers will be exposed by such 
plants are being carefully studied by 
committees of the business. Assn. of 
Casualty & Surety companies, Nation- 
al Board, and Inland Marine Under- 
writers Assn. have set up committees 
to determine the problems involved in 
casualty, fire and inland marine, and 
a committee has been set up by Ameri- 
can Insurance Assn, to act as liaison 
among the committees. Many com- 
panies have also named special com- 
mittees to study the problem. 

It is being contemplated that the 
government will require a “save harm- 
less” agreement when it issues licenses 
for construction of atomic plants, but 
those agreements are not yet required. 
The licenses are attempting to deter- 
mine to what extent they will be able 





new offices which 
occupy the entire 
39th floor of the 
Board of Trade 
building, Chicago; 
Left, Leo B. Men- 
ner, executive 
vice-president and 
director of the Ill. 
inois firm, with 
George J. Stewart 
and Charles Ff, 
Hughesdon, chair- 
man and president 
and vice-chair. 


man, respectively, of the entire Stewart, Smith organization, who were on hand 
from London for the occasion. Dennis A. Moore, Stewart, Smith director, Lon- 


don, was also present. 


Among the approximately 400 guests present were insurance executives and 
prominent business men from the U. S. and Europe. Some of the non-insurance 
firms represented were Standard Oil (Ind.), National Tea, Pure Oil, United 
Airlines, Natural Gas Pipeline of America, Pacific Finance Corp., and Lord, 


Bissell & Brook (Lloyds attorneys). 


Four plaques by Edgar Miller, noted American artist, depicting the history 
of Lloyds, were specially commissioned by Stewart, Smith and hang in the foyer 
of the new office. One plaque each is owned by the various Stewart, Smith of- 
fices in New York, London, Montreal and Chicago. 








to obtain insurance to cover the lia- 
bilities they might assume under a 
“save harmless” agreement as well as 
those they undertake with the atomic 
energy project itself. 

Many types of policies will probably 
be affected by peacetime use of atomic 
energy. Possibly some of them may 
have to be rewritten to exclude or 
minimize the risk. Among these are 
workmen’s compensation, public lia- 
bility and products liability. 


. . . 
Workmen’s compensation would 
cover the persons employed at the 


plant which could reach catastrophic 
proportions, but even greater is the 
hazard of general liability for personal 
injury or death that could occur in an 
accident which involved an _ entire 
community surrounding an atomic pro- 
ject. The risk could extend into the 
products liability field and into the 
goods covered under’ merchandise 
block policies such as goods in transit, 
tunnels, bridges, jewelry or furs. 

If there were not specific exclusions, 
any all-risk policy widely sold could 
have potential catastophe exposures 
which were not anticipated when the 
policy was issued. 


Physicians, dentists, musicians, artists, architects, golf pros 


and other skilled professionals must have the Hand Disable- 


Total Loss 


Both Hands....... $10,000 
Right Hand....... $ 6,000 
Sete Mamd......0<: $ 5,000 


ment accident coverage which you can write through Illinois 
R. B. Jones Inc. A direct mailing campaign to this effect can 
serve as an entree to clients, 

The rate for this essential coverage is $5 per thousand 
(minimum $2,500). An example of the coverage for $10,000 
principal sum, premium $50, is as follows: 


Loss of Use 
(After 21 days) 
$120 per Week..... Both Hands 
$ 80 per Week..... Right Hand 
$ 60 per Week...... Left Hand 


IHlinois h.b. Jones Ine. 


175 W. Jackson Blvd., Chicago 4, Ill.- WAbash 2-8544 
C. Reid Cloon, President 
1401 Peachtree St. N.E., Atlanta, Ga. « Emerson 2584 


William E. Lersch, Vice-President 


Suggests Ways to 
Meet Direct Writers 


The need for companies and their 
agents to study realistically their pro- 
grams, cut expense costs where possi- 
ble and stress service to the insured 
as a means of meeting direct writer 
and specialty company competition 
was stressed by J. H. Hines of Atlan- 
ta, southern manager of Crum & 
Forster, before Alabama Assn. of In- 
surance Agents at its annual meeting 
at Birmingham. 

One of the first needs is for com- 
panies and agents to “turn the light” 
on their problems, evaluate them, con- 
sider solutions, and discontinue the 
idea that changes come slowly. 

Suggestions Mr. Hines proposed in- 
cluded agency mergers; agencies in- 
cluding life insurance in personal ac- 
count business, as has been done suc- 
cessfully in some cases; putting as 
many personal covers as possible in 
one policy; doing away with flat can- 
cellations; and mechanizing offices 
where possible to reduce expenses. 

Some of the questions he asked the 
agents were: Would continuous poli- 
cies, with or without direct billing, 
meet the competition? Would they hurt 
the agency system? Don’t the agents 
write fidelity bonds and accident pol- 
icies that way? Won’t the direct writers 
hurt the agency system? Do companies 
and agencies have a free choice or 
merely a choice of the lesser injury? 

. . . 

In his opinion, Mr. Hines said, “the 
following should be done: Agents 
should bring forward a realistic plan to 
cope with competition; they should go 
all out in careful underwriting; they 


should avoid frills, help companies 
hold down expenses; they should go 
after accounts, not policies; they 


should do something about the vul- 
nerability to attack the first year of 
each new policy term; they should as- 
certain that their rate is the lowest 
legitimate figure the rating schedule 
permits; they should give service; con- 
sider establishing branch offices with 
parking facilities, and should adver- 
tise services continuously. 





Miles J. Novak, vice-president of 
Leslie H. Cook, Chicago, has resigned 
from the firm effective May 1. 


XUM 








t the 
ening 
Stew. 

(Tll.) 
which 
entire 
of the 
Trade 
licago: 
Men- 
utive 
it and 
he Ill- 

with 
tewart 
es F, 
chair- 
‘sident 
-hair- 
1 hand 
» Lon- 


es and 
urance 
United 

Lord, 


history 
> foyer 
ith of- 


rs 


| their 
r pro- 
possi- 
nsured 
writer 
etition 
Atlan- 
um & 
of In- 
1eeting 


’ com- 
light” 
1, con- 
ie the 


ed in- 
es in- 
lal ac- 
ie suc- 
ing as 
‘ble in 
it can- 
offices 
nses. 

ed the 
s poli- 
billing, 
>y hurt 
agents 
nt pol- 
writers 
1panies 
vice or 
injury? 


d, “the 
A gents 
plan to 
uld go 
y; they 
ipanies 
uld go 

they 
e vul- 
‘ear of 
uld as- 
lowest 
‘hedule 
e; con- 
's with 
adver- 


ent of 
ssigned 





May 5, 1955 


H2eNATIONAL UNDERWRITER 


9 








Oppose Ohio Bill _ 
Guaranteeing AdH — 
Policy Renewal 


COLUMBUS, O.—The three far- 
reaching A&H bills in the Ohio legis- 
lature, one of which would prohibit 
cancellation or non-renewal after a 
policy had been in effect two years, 
came up against strong opposition at 
an insurance committee hearing this 
week. 

Cc. L. Peterson, vice-president and 
general counsel for Ohio State Life, 
averred that if the bills become law as 
a package “no legitimate, licensed in 
surance company would be able to do 
an A&H business in Ohio.” Besides 
losing considerable premium tax mon- 
ey, he contended that Ohio would be- 
come a vacuum to be filled by un- 








Corrects Statements on 
New Freedom Ins. Co. 


Richard W. Owens, secretary-treas- 
urer of California Farm Bureau 
Federation, has written THE NATIONAL 
UNDERWRITER to correct some state- 
ments printed in the March 31 issue 
concerning the formation of Freedom 
Ins. Co. of Berkeley. Mr. Owens says 
in part: 

“Your article states it is generally 
understood that Freedom is supported 
strongly by the State Farm Bureau 
Federation. This statement is com- 
pletely erroneous, as the California 
Farm Bureau Federation naturally is 
strongly supporting the Cal-Farm Ins. 
Co. and the Cal-Farm Life Ins. Co., 
and is not strongly supporting their 
competitors. 

“Ray B. Wiser, the president of 
Freedom Insurance, was for many 
years an official of the California Farm 
Bureau Federation. Mr. Wiser was 
president of the California Farm Bu- 
reau Federation at the time the Cal- 
Farm and Cal-Farm Life were found- 
ed. Mr. Wiser is not at the present 
time an official of California Farm Bu- 
reau Federation as reported by you. 
The founder of Cal-Farm and Cal- 
Farm Life was and is the California 
Farm Bureau Federation, and no in- 
dividual can rightly be set forth as 
the founder of these two companies.” 


Ohio Mutual Agents 
Elect Gilbert Harsh 


Gilbert Harsh of Minerva was ele- 
vated from vice-president to president 
of Ohio Assn. of Mutual Insurance 
Agents at the annual meeting last week 
at Columbus, Ray A. Miller of Zanes- 
ville is the new vice-president. 

The new directors elected are Ben 
P. Sager, Cleveland; Marvin Pearce, 
Fremont, and Roger Warner of Arca- 
num. 

The association adopted a resolution 
providing for the hiring of a full-time 
secretary. 





. . . 
A feature of the meeting was a ses- 
sion at which the agents and companies 
talked over their complaints about one 
another. 

There were more than 300 at the 
meeting, the largest attendance on re- 
cord. 

The meetings were presided over by 
President Warren Yackee. The speakers 
included R. L. Geer, executive secretary 
of the New York association; L. H. 
Grinstead, president of Beacon Mutual 
Indemnity; D. T. Hawkins of Mutual 
Loss Research Bureau; Paul Plasterer, 
local agent of Marysville, and Ben 
Sager, Cleveland agent. 


licensed mail order companies that 
cannot be taxed or regulated by the 
state. 

Mr. Peterson indicated that compan- 
ies could accommodate themselves to 
two of the bills. However, he said the 
third would prevent issuance of A&H 
insurance in Ohio because no company 
could afford to assume the financial 
risk of making all its policies guaran- 
teed renewable for life. Even if this 
bill could be said to permit guaranteed 
renewable policies for a limited term 
or limited amount, or to a specified 


age, instead of for life, he said it would 
prohibit weekly premium and other 
commercial policies. 

Mr. Peterson told the committee that 
“very few persons can afford or qual- 
ify for guaranteed renewable policies. 
This means the bill would deny A&H 
coverage to the vast majority of the 
people of Ohio.” 

The bill making all policies guaran- 
teed renewable also would set up the 
following definitions: “(b) ‘total dis- 
ability’ shall be defined as inability to 
perform the duties of any gainful oc- 
cupation for which the insured is rea- 


sonably fitted by previous training, ex- 
perience, and accomplishment. (c) 
‘confinement to home’ shall include the 
normal activities of a convalescent not 
gainfully employed. (d) ‘accidental 
death’ is defined as death by accident 
or death through accidental means.” 

Under the other bill the insurance 
superintendent would be given wider 
rule-making powers. 

Both the house and senate have 
passed a bill which allows persons to 
sue mail order insurers not licensed in 
Ohio without going to the company’s 
home state. 










“T just graduated from 
the U.S.F.& G. School 


of Insurance...’ 


says Robert C. “Bob” Reynolds, 
former All-American halfback and new 
member of Ben Joyce & Associates, 


Lincoln, Nebraska. 


| “T went to the U.S.F.&G. 
School of Insurance in 
1935 when I started...’ 


says Howard J. Gesheidler, Jr., 

Treasurer, Hammond National Co.., 

Hammond, Indiana; Chairman, Board of Directors, 
Indiana Association of Insurance Agents. 












| \U.S.B&G. | schoo! of Insurance 








Designed for the professional agent 
Available to U.S. F.& G. agents and their employees 
Classes in Fall and Spring — Apply through your Field Office NOW 





United States Fidelity & Guaranty Company, Baltimore 3, Md. 
Fidelity-Insurance Company of Canada, Toronto 
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Report, Bond Claims 
Workshop Is Slated 
in N. Y. on Sept. 20 


Assn. of Casualty & Surety Com- 
panies will conduct its fifth workshop 
on cost reduction and control Sept. 
20 at the Statler hotel in New York 
City. 

The workshop will consist of ses- 
sions devoted to renvorts to manage- 
ment and bond claims and will be 
under the general chairmanship of 
Joseph J. Magrath, secretary of Fed- 
eral. Each topic will be discussed by 


panels drawn from company execu- 
tives. Open forums will follow each 
session. 

The reports to management session, 
under the chairmanship of T. Corwin 
Steele of Royal-Liverpool group, will 
be limited to reports submitted to the 
senior level of management. The panel 
discussion will seek improvement of 
reports to management, the elimina- 
tion of unnecessary reports and proper 
types of reports to be prepared by “a 
casualty company. 

Panel members will include Mr. 
Steele, D. F. Kirsheman of Aetna, 
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DIRECTORY OF RESPONSIBLE 


INDEPENDENT ADJUSTERS 


Dudley M. Pruitt of General Accident, 
George R. Ladner of Security, Wil- 
liam R. Phelan of U. S. F. & G. and 
Bert A. Jochen of American of New- 
ark. 

The bond claims session, under the 
chairmanship of E. A. Cowie, vice- 
president of Hartford Accident, will 
be devoted to handling techniques 
and procedural methods, reinsurance 
problems and casualty-bonding claim 
integration. 

Panel members will include: Mr. 
Cowie, Neil C. Maher of American 
Surety, John H. Jackson of Fidelity 
& Deposit, H. Ellsworth Miller of 
Maryland Casualty, S. P. Hutchinson 
of National Surety and Nat Wheeler 
of Royal Indemnity. 





Security, Conn., Has 
New Cincinnati Office 


Security-Connecticut will open an 
office in the new Mariemont Center 
building in Cincinnati May 2. Special 
Agent Donald E. Blakeslee has trans- 
ferred from Columbus to take charge. 

He has spent his entire insurance 
career of 32 years with Security-Con- 
necticut. He has served as special risks 
underwriter in the home office and 
special agent in the Ohio and West 
Virginia field since 1949. 


The Bowersox Insurance Agency 
Company general agency of St. Louis 
is now occupying its own building at 
3537 South Kingshighway boulevard. 
The company has purchased the two- 
story Schulte motor company building. 





Insured Paid for 
Coat Thought Lost 
Has to Make Refund 


The court ruled that insured was re. 
quired to refund payment received for 
a fur garment mistakenly thought to be 
lost in the case of Liberty Mutual ys 
Dugow 132 (New York Law Journal 
Nov. 24) 13. 

Insured received payment of $700 af- 
ter filing proof of loss stating that her 
Persian lamb disappeared from her 
residence about Nov. 1, 1952. She re. 
ceived the draft in payment of the 
loss Dec. 22, 1952. 

About one month later insured re. 
ceived a letter from a department store 
reminding her that the fur storage 
contract was to be renewed. Upon re. 
ceipt of this letter, Dugow realized for 
the first time that the coat was not sto- 
len from the home but was safely in 
storage at the time she thought the 
loss occurred. 

The insurer demanded a refund, but 
Dugow, who had bought another coat 
in the interim, refused. She offered to 
surrender the recovered garment, 
which insurer refused. Insured argued 
that since the policy contained all risk 
coverage the payment by the company 
was properly made. 

The court disagreed. It felt that in- 
sured suffered no loss or damage with- 
in the meaning of the policy since the 
coat had been voluntarily stored by 
her. Judgment was granted in favor of 
the insurer. 
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EAST OF 
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MAXWELL ADJUSTMENT BUREAU 
John J. Maxwell 
INSURANCE ADJUSTERS 
Fire — Auto — Inland Marine 
Suite 101, 3757 Wilshire Blvd. 
Los Angeles 5 DUnkirk 2-2301 











FLORIDA 





MIAMI 
RAYMOND N. POSTON, INC. 
196, Bey ‘Beret 
FY. LAUDERDALE 





Refer to Miami Office 


ILLINOIS 
JAMES J. HERMANN CO. 


175 W. Jackson, Chicago 
HArrison 7-9381 
Aurora, 01.—Merchants Nat'l. 
Bank Bidg—Aurora 6-5125 
Waukegan, [11.—228 N. Genesee St. 
MAjestic 3-0936 


™.—Morris Bldg. 
"JOliet 6-2613 











Joliet, 





J. R. McGowan, Pres. 


THOMAS T. NORTH, INC. 


Adjusters All Lines 
Phone HArrison 7-3230 
175 W. Jackson Bivd., Chicago 4 











J. L. FOSTER & R. K. FOSTER 


Insurance Adjusters 

First National Bank Building 

Springfield, Illinois 
Inland Marine 


Fire Casualty 








MINNESOTA 





OHIO (Con’t.) 














INSURANCE CLAIM SERVICE 
EVERY DAY - EVERYWHERE 
IN MINNESOTA 


ARTHUR J. TAYLOR CO. 
816 SECOND AVENUE SOUTH 
OLIS 2, MINNESOTA 








the OLOFSON CO. 


claim adjusters 
Serving Minnesota since 1940 


Plymouth Bldg.—Minneapolis 
24 hour phone—Capital 4-0066 
Branches 
112 East 6tk Street—St. Paul 
1st Natl. Bank Bldg.—Rochester 














MISSOURI 





LIVINGSTONE 
ADJUSTMENT SERVICE 


619 E. Capitol Ave., Springfield, Illinois 
Branch Offices: Decatur — Mattoon — 
Mt. Vernon — Belleville — Quincy 
Covering Central and Southern Illinois 
All Lines of Fire & Casualty 





JOHN H. HUNT & CO. 


330 So. Wells St. Chicago 6, III. 
Investigators and Adjusters 
ALL CASUALTY LINES 
Servicing Chicago & vicinity, Waukegan, 
Ifl., 7, Hammond and Northwestern Ind. 
Waukegan Branch: 4 8. Genesee St.; 
Tel. DElta 6-8822 
24 Hour Service 
Phone HArrison 7-0153 Night—COrnelio 7-0182 











MICHIGAN 





Since 1920 
E. 8. GARD & CO. 
Chicagoland Casualty Claims 
175 W. Jackson Blvd. WAbash 2-8880-1 








MICHIGAN CLAIM SERVICE, INC. 


105 Hollister Bldg. — Lansing, Michigan 


Phone 59475 
B 
Battle Creek t Lansing 
Benton Harbor Grand Rapids Monroe 
Detroit amazoo uskegon 


Pontiac Ww 
24 hour switchboard for entire state 
Pheme—Lansing—59473 








St. Louis, Missouri Cape Girardeau, Missouri 
JOHN L. GARD and ASSOCIATES 


Insurance Adjusters 

All Lines 
H. H. Building 
Cape Girardeau, Mo 
Telephone 5-6695 


Cotton Beit Bldg. 
$1. Louis, Missouri 
Telephone Garfield 1-2464 











NEVADA 





R. L. GRESHAM & CO. 


Multiple Line Adjusters 
410 E. Carson Ave. 
Las rage end Nev 





ED 
Servicing Beatty and Pioc che. Nevads—st. George and 
Cedar City. Utah—Kingma Arizona—Needles and 

Baker. Califo yrnia, and Taterme at ate Points 


OHIO 
R. BALL, INC. 


Fire — Inland Marine — 
Allied Lines 
1542 Hanna Building 
Cleveland 15, Ohio 
Phone: SUperior 1-7850 
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LOVELL & COMPANY 
nies Automobile — Casualty 
Inland Marine — Aviation 


ri Williamson Building 
QI Cleveland 14, Ohio. 
g Phone Main te 5882 











THOMAS D. GEMERCHAK 


Insurance Adjustments 
All Lines 


416 Citizens Bldg., Cleveland 14, Ohio 
Phones Off. Su. 1-2666 — Res. Fa. 1-9442 











OKLAHOMA 





C. R. WACKENHUTH AND SON 
Cc. R. WACKENHUTH ®. C. WACKENHUTH 
ADJUSTERS FOR THE COMPANIES 
ALL LINES 


507 Orpheum Building, Tulsa, Oljahoma 
Phones 2-5460 43850 











UTAH-IDAHO 








IMSURANEE ADLOSTERS 


428 So. Main - Salt Lake City, U8. 
Tandy & Wood Bldg. - Idaho Falls, Id. 








Sonnenkalb Bldg. - Pocatello, Idahe 
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s * * = 8 Premiums L ¢ d i i 
Show Leading Companies in Individual, Ween” weyree 0360 Delaware avenle. 


Bankers Life & Cas. .... 5,251,916 4,476,722 
Secrty. Mut. Life ........ 5,166,204 3,899,342 





a State Mut. Life, Mass. .. 5,127,161 3,217,384 Pa, Unde it to H Smith 
Group and Non-cancellable A&H in 1954 eso ee ee cere ee Se 


The 50 leading companies in individ- 
ual A&H business in 1954, as listed in 
the SURVEY NUMBER of the Acci- 
dent & Health Review, are given in 
the table below, along with rankings 
for the previous year. Additional ta- 
bles give experience of the top 50 
companies in group A&H and of the 
leading 25 non-cancellable A&H. The 
tabulations are taken from more com- 
plete listings in the SURVEY NUM- 
BER. 

Premiums 
53 «54 Written 
Rank Rank q 


INDIVIDUAL BUSINESS 








1 1 Mutual Benefit H. & A. ....... $122,698,511 
2 2 Bankers Life & Cas. .............. 101,277,847 
3 3 Continental Casualty . 50,218,988 
4 4 Reserve Life, Dallas ............ 39,099,551 
5 5 Metropolitan Life ................... 37,181,736 
6 6 United, M1. ....... saiionasccinniad 28,252,934 
7 #7 Travelers ...... we 23,947,322 
8 8 Washington National ....... 22,619,338 
9 9 National L. & A. ee SY 
11 10 Monarch Life .. somali 14,842,564 
10 11 United Benefit Life ............ 13,774,314 
| | Pee cesses 18,681,526 
13 13 Paul Revere Life .................... 13,331,197 
21 14 Beneficial Stand. Life ...... . 13,011,370 
33 15 Prudential ....... wesseeee 12,613,831 
18 16 Independent L. "Be AL cece 12,215,727 
15 17 Mass. Protective ........ ceeeeee 10,962,213 
14 18 Sterling ........ seseceeeeee —:10, 710,931 
17 19 North American Acc. .. 10,378,199 
16 20 Provident L. cua ee 
20 21 Combined ....... re 9,749,593 
19 22 Pacific Mutual Life .... , 9,599,448 
22 23 Life of Georgia .. ° 8,295,335 
23 24 National Bankers Life 7,953,572 
2 25 Aetna Life ...... ‘ , 7,422,726 
24 26 Interstate L. & A. . a 7.173.052 
27 27 Mass. Indemnity ..... 7,074,067 
30 28 National Casualty . 6.979.859 
26 29 Business Men’s Assur. .. 6,763,534 
34 30 National Benefit ..... ; 6.629,019 
28 31 Inter-Ocean ..... si 6.301.057 
31 32 Com’l. Travelers, Utica ........ 6.244.909 
29 33 Ben. Assn. Ry. Empl. .......... 6,134,374 
42 34 Guarantee Reserve Life 5.947.350 
37 35 American Revuvblic ..... : 5,788,700 
40 36 American National , 5,631,905 
32 37 Rrotherhood R. R. Tr. 5.600,908 
38 3% Craftsman .. ue 5,551,178 
39 39 State Capital a ea 5,090,269 
— 49 Pvramid Life, Kan. : 5,023 863 
41 41 Federal Life & Cas. «0... 4.627.129 
44 42 Loyal Protective Life ; 4.572 09 
48 43 Conn. General Life : 4.507.555 
47 44 Constitution Life 4.592 889 
— 45 Geo. Washineton Life ‘ 4.410.972 
46 46 Occidental Life, Calif. 4.365.722 
50 47 Life of Va. . 4,330,793 
45 4% Lincoln National ........... 4,055,127 
— 49 Life & Casualtv 2.976.775 
49 50 Home Beneficial Life 3,723,431 
NON-CANCELLABLE A&H 

Premiums Losses 
Written Incurred 

$ $ 
Monarch Life a. 13,410,593 6,094,774 
Paul Revere Life ......... 13,331,196 5,494,845 
Prudential of Amer. .... 12,603.974 3.510.318 
Mass. Protective ........... 10,893,710 4,601,097 
Mass. Indem............... 6,908,979 2.414.520 
Loyal Protective ........... 3.929.011 1,256,953 
Independent L. & A. . 3,552.218 2.639.255 
Brthrhd. of R. R. Tr. .. 2.53%.502 1,623,749 
National L. & A. ...... 2.264.660 899.627 
. ) =e 2.245.447 979 R48 
Guar. Res. Life, Ind. 2,229,559 688,268 
Colonial L. & A. .... 2.941.055 921.242 
Old American .......... 1,718,705 349.921 
Amer. Bkrs. Life ..... 1.626.695 332.793 
Mass. Casualtv ............. 1.322.720 340,818 
Union Mut. Life . .  1,225.590 322.169 
Mutual Ben. H. & A. .. 95%.221 469,180 
Hearthstone _.. LNI_ARG 281.465 
Washington Natl ; 76N 726 46.72% 
Combined American .. TAR 915 263.002 
American L. & A., Kv. 456 291 293.829 
Pacifie Mut. Life ........ 626.175 1.483.576 
Léneoln Natl. Life : 695,690 125.589 
Com]. Trav., Utah ‘ RAV.R14 395 A322 
Sterling ... saben 546 641 214,269 

GROUP BUSINESS 

Premiums Losses 
Wr'‘ten Incurred 

2 
Metropolitan Life 213 276.482 168.924,892 
Aetna Life ..179 444,77: 148.852.344 
Eavitoble Society 121,891,949 98,508,684 
Trayolors 128.309.925 196 256.116 
Prudential of Amer 29.599 533 &B.289.929 
Conn. General Life ...... 62.476.383 46,793,466 
John Hencock Mut. ...... 54,037,413 3°.617,850 
Oreidertal Life, Cal. 52 442 452 43.495.913 
Continental Cas 42,746,414 23,447.782 
rovident L. & A. 24.538.654 28.993.17% 
Continental Assur. 25.255,892 20.778,282 
New Vork Life occ. 21.953.056 16.053.688 
Liberty Mutual .. 29 295 299 186.248.0058 
Facifie Mut. Life . 17.990.950 14.512 644 
General Amer. Life 15 657 979 13,397.708 
Union Wabor Life ........ 14.807 999 12.170.269 
Clif West. States 14.273 979 19,929 412 
Lincoln Natl. Life wee 14,222.24 11.279 3n3 
Groot Woect Life 12 091 Q9G 11 329 9R5 
Mut. Ben. H. & A. 12 715.426 13.030,297 
Zurich Genl. ves 12.655.459 8.160.304 
Ren. Assn. Rwy. Emp. 12.699.984 9.698.483 
Bankers Life, Ia. ........ 11.597.944 8.796.492 
Brs. Men’s Assur, 11.354 210 7.855 455 
Tumhermens Mut. Cas. 10.111.353 5 223.197 
Washinston Natl... 9 901.294 7.158 489 
National Casualty ........ 9,612,801 6.345.509 


Hartford Acc. & Ind 1,284,988 vania will speak at the annual dinner 













Premiums —_Losses Mutual Lifes — 4,153,684 3agos1 Meeting of Lackawanna Valley Un- 
W —— — Paul Revere Life ....... 4,051,843 3,193,494 Gerwriters Exchange May 11 at Hotel 
Union Mut. Lif 2'909,85 sey 
Amalgamated Life ........_ 9,287,594 8,159,184 Associated Indem.”” 2,999,853 Casey, Scranton. 
we 5,369,231 Republic Natl. Life ~.... 2,948,167 en 
hinaiiaiaclamacniaaiaaosda . i * 955 as . 5 . ° 
Mass. Mut. Life... 7,199,253 5,132.990 fwichiger Life 3 yeis4o: Planet Joins National Bureau 
ae ne ¥ oceans Noy Planet of Detroit has been elected 
Hardware Mut. Cas. ... 5,984,331 3°717'234 G 1 Adjust B h to. memberhsip in National Bureau, 
Indemnity of N. A. ...... 5.750.025 3,026,180 enera justment Bureau has pringing its membership to 156 com- 
Employers Mut. Liab. 5,478,830 4,104,229 moved its Portland, Me., office to 434 panies. 
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Allstate Rentals, Expense Ratio Studied 


(CONTINUED FROM PAGE 1) 





ness. He 
state 
tion. Mr. 
allowance for cost, 
the expenses 
Fire rose from 32 to 
asked why. Allstate 
Fire $19,273,000 of 
ness in 1954, 


———— 


sought to learn what All- 
charged Allstate Fire for acquisi- 
Ragenberg said it was a re- 
insurance agreement and contained an 
not a percentage. 
Mr. Kaplan pointed out that in 1954 
incurred by 


45.9%, 
gave 


Allstate 
and he 
Allstate 
reinsurance busi- 
automobile collision only, 


which is about 10% of the Allstate 
volume. 

Mr.Holz indicated he also would like 
to know why there was a 13 point 
rise in Allstate Fire’s expense ratio 
between 1953 and 1954. 


Mr. Kaplan then asked about All- 
state’s expense ratio. He said he was 
tryin to show that the 8.5% average 


commission paid by Allstate does not 
tell the whole story, that a company 
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may have lower commissions but in 
the process of getting them may throw 
a heavier burden on other expense 
items. He said Allstate’s loss adjust- 
ment expense was 12%, its general 
expense 6%, and other acquisition 
12%, a total of 309%. On a $200 million 
volume in 1954 this amounted to $460 
million. 

Mr. Moser interjected to say that if 
the superintendent wanted to go on 
interminably that was all right with 
Allstate but that the figures Mr. Kap- 
lan was going over were on file with 
the department. 


* e. - 


Mr. Kaplan said he was trying to 
determine if the ratio of expenses de- 
veloped by Allstate were included in 
its filing for a reduced fire rate on 
dwellings in New York. 

It is unrealistic, Mr. Kaplan de- 
clared, to use a percentage developed 
out of the expense of conducting a 
$200 million volume and apply it to 
$500,000 of fire volume—even that 
much of which Allstate hasn’t got. 

Mr. Moser said that Allstate included 
in its figures all of the items required 
under regulation 30 of the New York 
department. He said the expense figure 
is 11.1%, which is less commission. 

Mr. Holz then asked for the differ- 
ence between 30 and 11.1%. Mr. Mos- 
er replied that 11.1% is other acquis- 
ition expense. Mr. Holz persisted in 
seeking an explanation for the differ- 
ence. Mr. Kaplan said that many of 
the expense items aside from commis- 
sion do not rise and fall with the dol- 
lar volume of business, and that the 
percentages in those instances are ob- 
tained by taking the actual dollar ex- 
pense and relating it afterwards to 
the premium volume. 

“What you are saying is that if All- 
state had $500,000 of premiums, it 
could not conduct the business on an 
expense of 11.1%,” Mr. Holz asked. 
Mr. Kaplan indicated that was correct. 

“You say,” Mr. Holz continued, “that 
it is improper to project that small a 
percentage to the time when Allstate 
might have $200 million in premi- 
ums?” Mr. Kaplan assented. Mr. Holz 
said he understood. 

Mr. Holz commented that if Mr. 
Kaplan’s contention is correct, that the 
11.1% was developed from a $200 mil- 
lion volume, he, Mr. Holz, wants to 
know it. If not, then how did Allstate 
get the 11.1%? Is it Allstate’s conten- 
tion. he asked, that the expense per- 
centage is the same for any volume of 
business? 


Mr. Moser replied that Allstate had 
set forth in its April 18, 1955 letter to 
Mr. Holz that the commission and 
brokerage of 15% the first year is 
reduced as the percentage of renewal 
business increases. Actually, he said, 
Allstate intends to show that it can 
save some money even on the projec- 
tion that it made in its filing. General 
expenses, other acquisition less com- 
mission, etc., do not increase with vol- 
ume, he said. 

The real estate expert, Paul T. 
O’Keefe, was again put on the stand 
and Mr. Butler asked him what he 
thought of the way Allstate and Sears 
calculated the rental Allstate paid 
Sears. Mr. O’Keefe replied that he 
thought it was inadequate. He added 
that he thought not less than 10% of 
the business attributable to the space 
leased in a store should be charged for 
rent. 

Mr. Holz expressed astonishment at 
this, pointing out that it would have 
amounted to $1.2 million for Allstate 
in 1954. Suppose, he said, Allstate’s 


volume goes to $25 million; the rental 
would go to $2.5 million. This might 
very well amount to more than the 
rent for the entire store. 

Mr. O’Keefe persisted in his view 
that it was the invariable custom to 
charge a percentage of gross business 
for the use of leased space. 

Mr. O’Keefe said that for a ridicu- 
lously small amount of space in air- 
ports in the New York metropolitan 
area, on a volume of somewhat more 
than $1 million of premiums, the oper- 
ators of vending machines and attend- 
ed space for the sale of airplane trip 
accident policies, pay $150,000 rent. It 
is conceivable, he said, that the rental 
of a few square feet of space for the 
sale of such insurance might exceed 
the entire rental value of Idlewild 
airport terminal. 

Further, he said, if Macy’s, or Gim- 
bel’s, or some other department store 
were to offer space to insurers in their 
stores to sell, he is convinced the stores 
could get companies which would offer 
more than 10% of gross sales. 

Mr. Holz said that he doubted if 
rentals ever went over $150 to $250 
per square foot, that the maximum 
might be $70 to $80, but that 10% on 
Allstate’s volume would be $400. Mr. 
O’Keefe rejoined that on a rough esti- 
mate the amount paid at airports rep- 
resents $300 per square foot. 

Mr. Holz then questioned Mr. 
O’Keefe and others about insurance 
agency leases and the amount paid per 
square foot. It was brought out that 
space is not rented to agencies on a 
percentage basis. Mr. Holz said the ef- 
fort here was to put Allstate in the 
same category as other department 
stores concessionaires. 

Mr. Kaplan said that NYFIRO is 
going to show that an agency has cer- 
tain elements of expense the operator 
of a counter in a store does not have. 

“You make the point, and it is not 
without effect on me,” Mr. Holz said, 
“that some consideration should be 
given to the business advantage of be- 
ing in a store.’”’ However, he continued 
to disagree with the 10% theory, and 
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he was not persuaded by the analogy 
to the space occupied by machines in 
airports. 

Assuming that $12 a foot, which 
seems about the average that Allstate 
pays Sears, is inadequate, and suppos- 
ing that Sears charges Allstate $120 
a foot, which is very high, the differ- 
ential in dollars is so negligible that 
it means nothing—it is less than 1% 
of premiums, Mr. Holz declared. 

Joseph M. Proskauer of Allstate 
counsel said that certainly Sears owns 
Allstate, other companies own other 
insurers, and he wondered why Sears 
should charge Allstate for promotional 
work more than a reasonable value. 
He said he didn’t think that Allstate 
can be penalized in rate making be- 
cause it is owned by Sears. Further, he 
said, other outside concessionnaires 
in Sears’ stores in New York paid less 
rental than does Allstate in almost 
every case. 

Mr. Kaplan said yes, but the base of 
the arrangement is percentage of sales 


and not a dollar charge per square 
foot. 
Mr. Proskauer wanted to know if 


NYFIRO insurers are going to produce 
commission-agency contracts and 
agreements. He said he believed the 
question of commissions has a vital 
bearing on the decision of Mr. Holz 
and commented that commissions paid 
on dwelling business by NYFIRO com- 
panies is actually in excess of 24.9%. 
He wants agency agreements, both pri- 
mary, secondary and overriding. 

Mr. Kaplan said that the companies 
don’t break down commissions by class, 
but he was ready to put on agency 
and company men to testify as to what 
commission arrangements are. He said 
the New York insurance superintendent 
does not allow a higher rate on the 
dwelling class because of higher com- 
missions but uses the average of com- 
missions paid on the fire business gen- 
erally. 

Mr. Butler put John C. Stott of Nor- 
wich, New York, past president of Na- 
tional Assn. of Insurance Agents, on 
the stand. Under questioning, he dis- 
cussed the so-called Stott agency 
study which was made by the New 
York insurance department about 1950. 
Mr. Butler also put into evidence an 
issue of the American Agency Bulletin 
containing the NAIA study of agency 
costs. He developed that most fire pol- 
icies are written at a loss that a local 
agent does a number of things that 
Allstate agents do not do, ete. 

J . . 

Mr. Holz asked what difference all 
of this made. He also wanted to know 
why there was a difference between 
the average commission shown in the 
NAIA study, 19%, and that in New 
York, which is 24.9%. Perhaps, he said, 
too much commission is being allowed 
in New York. 

Mr. Kaplan said that the purpose of 
offering information on commissions 
was to show that the difference of 10 
points or so between the 15 of Allstate 
and the 19 to 25 of local agents con- 
sists of necessary services performed 
by the agent which the Allstate agent 
does not perform. He said there was 
not the profit in the agency business 
that Allstate and others would have 
Mr. Holz believe. He recalled that 
agents in the New York City area 
would have operated in the red in many 
years without a contingent. 

Testimony at the Tuesday session of 
the Allstate hearing indicated that 
Allstate paid its New York agents “a 
minimum” of $15,000 each, on the 
average, in 1954, and that this amount 
might run up toward $25,000 apiece. 
Out of this, Thomas J. Spenkler, who 


XUM 


has been named eastern zone manager 
as of June 1, stated the agents pay for 
their own toll and long distance calls 
in connection with solicitation, though 
not the service, of business. Agents 
handle endorsements on all policies 
that come to their attention, not just 
those they produced, they take pay- 
ments and transmit, again on all poli- 
cies, and they assist insured in prepar- 
ing claim reports. The agents perform 
no service on renewals except that if 
there is a cancellation, the agent is 
notified and attempts to keep the busi- 
ness in force. The agent gets 15% on 
new business and 6.5% on renewals. 


No commission is paid if the agent who 
originated the business is no longer 
with the company. 

Clarence Kenney, senior vice-presi- 
dent of Allstate, testified that agents 
received an average of $1,000 to $1,200 
per month in 1954. However, he 
indicated that the average was $1,255 
for the eastern zone and that the 
average might be higher for New York 
State. 

Questioning by Mr. Kaplan brought 
out that agents earned $12,600, approx- 
imately, in 1954, exclusive of renewals, 
and that possibly renewal commissions 
per agent would run $12,000 per agent. 





ANNOUNCEMENT 
TO AGENTS AND BROKERS 


Mr. Moser said the $27 million of 
renewal business in 1954 originally had 
been produced by agents assigned to 
stores but that doesn’t mean that 6.5% 
is paid on that entire amount. 

Superintendent Holz said the matter 
is disturbing him a lot; he wants to 
know how Allstate arrives at an 8.5% 
average commission. All this will have 
to come out, he declared. If the actual 
figures vary from what Allstate in- 
cluded in its filing, it has a lot of 
explaining to do, he siad. 

Mr. Kaplan then put on the stand 
Milton W. Mays, secretary and research 

(CONTINUED ON PAGE 25) 
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Hills Retiring from 


Great American Post 

Ray L. Hills, secretary of the A&H 
department of Great American, is re- 
tiring after 29 years with the company 
and 51 years in the A&H business. His 
successor will be A. C. Howell, who 
has served the company at Dallas and 
Raleigh, N. C. 

Mr. Hills entered the business in 
1904 in Travelers accident department 
at Hartford. In 1923 he went to De- 
troit to set up the A&H department 
of Central West Casualty and in 1926, 


when Great American was launched, 
he organized its A&H department. 

He has served Bureau of A&H Un- 
derwriters in many capacities, includ- 
ing chairman of its governing com- 
mittee. He and Mrs. Hills plan to re- 
side at Sharon, Conn., where they have 
a home. 


New officers elected by Insurance Women of 
Madison (Wis.) are Leota Schoenoff president; 
Barbara Salisbury, vice-president; Mary Hal- 
ak and Helen Hendrickson, secretaries; Persis 
Van Meter, treasurer. Speaker was . & 
Mielke, Phoenix of London, chairman of the 
publicity committee of the Wisconsin public 
relations committee. 





LEADERS Al 33: JAMES WHISTLER 























JAMES WHISTLER (1834-1903), 
is often considered the most 
original artist of the 1800’s. He 
was considered a master colorist. 


He had the 


ty. 


tion. 





PROBABLY HIS MOST FAMOUS 
WORK was an oil painting of his 
mother. He made a great con- 
tribution to the early art and 
lithography of the period. 


HE MADE ALMOST 400 ETCH- 
INGS and 150 lithographs, 
helped to perfect lithography. 
ability 
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North Star Re Names 
Mcllwain Secretary 


William C. McIlwain has been 
named a secretary of North Star Re, 
a member of General Re group. He 
joined the company as an underwriter 
in 1953 and became assistant secretary 
in 1954. Previously he was a special 
agent in fire lines at Memphis for U. S. 
F. & G. and with Seibels, Bruce & Co. 


Block Policies Forum 
Slated by Jaffe Agency 


Jaffe agency of New York will spon- 
sor a forum May 12 at Governor Clin- 
ton hotel at which George Arnold, 
manager of the inland marine depart- 
ment of Hartford Fire’s New York of- 
fice, will discuss the furriers’ dealer 
policy and jewelers’ block and Alvin 
Lowenkron, marine department mana- 
ger of the agency, will speak on cam- 
era and musical instrument dealers’ 
policies. After the talks they will par- 
ticipate in a panel discussion with Ian 
R. McDonald of William M. Mortimer 
Co., adjusters. Alfred I. Jaffe will be 
moderator. 





America Fore At Dallas 
Is Host at Family Day 


America Fore group commemorated 
the completion of 15 months of oper- 
ation at Dallas with a family day cele- 
bration at which employes played host 
to members of their families and 
friends. The guests toured the Dallas 
offices, met officers and had a buffet 
luncheon. 

J. Victor Herd, executive vice-pres- 
ident, was on hand to extend greet- 
ings. America Fore’s southwestern de- 
partment is headed by Secretary James 
D. Culpepper. 





Caledonian Upping Capital 


Caledonian of Edinburgh, which is 
observing its 150th anniversary this 
month, is to issue the balance of its 
authorized capital shares, amounting 
to 225,000 shares, to stockholders at 
the rate of two shares for every seven 
held at 5 pounds sterling per share, 
about $14. 


& Forster has appointed J. 


Crum 
Lee Ogburn inland marine manager at 
Atlanta. He has been in insurance 


since 1938 and has home office and 
field experience. He formerly was with 
Marine Office of America at Atlanta. 


Nathan Kaplan & Sons agency of 
Detroit moved on May 1 to new quar- 
ters at 8636 West McNichols street. 





ALBUQUERQUE 
OKLAHOMA CITY 





ATLANTA 


M.C.L. LONG HAUL 
BUTANE OIL FIELDS 
AMMONIA EXPLOSIVE HAULERS 
Box 1008 


DALLAS 
ST. LOUIS 


operating as 


Homer Bray Service 


Washington, Oregon, Texas, Georgia, Alabama & Florida 


The Universal Insurance Underwriters is merely a Managing General Agency, holding automatic quota share and 
excess treaties in a pool of stock companies, for writing certain hazardous line coverages. 
business, but operate strictly through agents. We were organized in 1949, and have confined our writings more 
or less to States West of the Mississippi until recently. We are in a position to file in all 48 States, Canada and 
Alaska. Except for Massachusetts, we will consider agreements with local agents any place in the above territory. 
Retained limits $100,000/300,000/100,000 on all lines except gasoline, butante and explosives. On gasoline and 
butane, $50,000/100,000/50,000. We do not solicit local operations written by domestic companies, except for 
butane. We solicit long haul operations for B. 


1. & P. D., Medical Payments on: 


LLOYDS HAUL AWAY 
PRODUCE LIVE STOCK 
PRODUCTS HOUSE MOVERS 


BEAUTY PARLOR MALPRACTICE, LAWYERS, DOCTORS MALPRACTICE IN SMALL TOWNS 


Albuquerque, N.M. 


DENVER 
SEATTLE 


UNIVERSAL INSURANCE UNDERWRITERS 


BUSSES DRIVE AWAY 
GASOLINE U-DRIVE IT 
COMP. GEN. GRAIN HAULERS 


NASHVILLE 
PORTLAND 


We write no direct 


Phone 3-4561 








Convention Dates 








May 6-7, Florida Assn. of Insurance Agents, 
annual, Hotel di Lido, Miami Beach. 

May 6-7, Rocky Mountain Territorial Con- 
ference, National Assn. of Insurance Agents, 
Broadmoor hotel, Colorado Springs. 

May 8-9, New Jersey Assn. of Mutual Insur- 
ance Agents, annual, Hotel Berkeley-Car- 
teret, Asbury Park. 

May 8-10, New York Assn. of Insurance 
Agents, annual, Hotel Syracuse, Syracuse. 
May 8-10, Mutual Insurance Agents Assn. of 
Virginia, annual, Shoreham hotel, Washing- 

ton, 

May 9-10, Virginia-D. C. Assn. of Mutual In- 
surance Agents, annual, Shoreham hotel, 
Washington, D. C. 


May 9-11, H & A Underwriters Conference, 
annual, King Edward hotel, Toronto, Ont. 
Can. 

May 10, Assn. of Casualty & Surety Compa- 
nies, annual, Waldorf Astoria hotel, New 
York City. 

May 11, National Bureau of Casualty Under- 


writers, annual, New York City. 


May 12, Surety Assn. of America, 
tel Astor, New York City. 


May 12, Wisconsin Assn. of Insurance Axents, 


annual, He- 


midyear, Loraine hotel, Madison. 

May 12-14, Iowa Assn. of Insurance Agents, 
annual, Hotel Savery, Des Moines. 

May 13-14, Oklahoma Assn. of Insurance 
Agents, annual, Biltmore hotel, Oklahoma 
City. 


May 16-17, Georgia Assn. of Mutual Insurance 
Agents, annual, Radium Springs, Albany. 
May 16-20, National Fire Protection Assn., an- 

nual, Netherlands Plaza, Cincinnati. 
May 16, Vermont Assn. of Insurance Agents, 
midyear, Woodstock Inn, Woodstock. 


May 18-20, Georgia Assn. of Insurance Agents, 
annual, Atlanta Biltmore hotel, Atlanta. 


May 19, Society of Fire Protection Engineers, 
annual, Netherlands Plaza, Cincinnati. 

May 19-20, Arkansas Assn. of _ Insurance 
Agents, annual, The Arlington, Hot Springs. 

May 19-21, North Carolina Assn. of Insurance 


Agents, annual, Carolina hotel, Pinehurst. 
May 20-21, Texas Assn. of Insurance Agents, 
annual, Galvez hotel, Galveston. 


May 22-24, Tennessee-Arkansas Assn. of Mu- 
tual Insurance Agents, annual, Hotel Pea- 
body, Memphis. 


May 23-23, Board of Fire Underwriters of the 


Pacific, annual, Biltmore hotel, Santa Bar- 
bara, Cal 

May 23-25, Insurance Accounting & Statisti- 
cal Assn., Palmer House, Chicago. 

May 24-25, National Assn. of Insurance 
Brokers, annual, Mark Hopkins hotel, San 
Francisco 


May 26, National Board of Fire Underwriters, 
annual, Commodore hotel, New York City. 

May 26, Midwestern Independent Statistical 
Service, annual, LaSalle hotel, Chicago. 

May 30-June 3, National Assn. of Insurance 
Commissioners, annual, Biltmore hotel, Los 
Angeles. 

June 8-9, Missouri Fire Underwriters Assn., 
annual, Taneycomo hotel, Rockaway Beach, 


Mo. 

June 9-11, Mississippi Assn. of Insurance 
Agents, annual, Edgewater Gulf hotel, 
Edgewater Park. 

June 12-14, Maryland Assn. of Insurance 
Agents, midyear, George Washington hotel, 


Ocean City. 


June 12-16, Insurance Division of the Special 
Libraries Assn., annual, Statler hotel, Detroit. 

June 13-15, Michigan Fire Underwriters Assn. 
and Michigan Blue Goose, annual, Gratiot 
Inn, Port Huron. 

June 13-15, International Assn. of A. & H. Un- 
derwriters, annual, Gunter hotel, San An- 
tonio. 

June 13-15, Southeastern Underwriters Assn., 
annual, The Homestead hotel, Hot Springs, 
Va. 


June 13-15, Virginia Assn. of Insurance Agents, 
annual, Roanoke hotel, Roanoke. 


June 14-16, Illinois Fire Underwriters Assn., 
annual, Nippersink Manor, Genoa City, Wis. 


June 14-16. Kentucky Fire Underwriters Assn. 
annual, Kentucky Dam Village, Gilbertson. 


June 14-17, National Assn. of Insurance 
Women, annual, Palace hotel, San Francisco. 


June 15, Tennessee Fire Underwriters Ass. 
annual, Lookout Mountain hotel, Chatta- 
nooga. 


June 15-17, Indiana Fire Underwriters Assi. 
annual, Culver Inn., Culver. 


June 19-21, New England Assn. of Insurance 
Agents, annual, Poland Spring, Me. 


June 19-23, American Assn, of Managing Gen- 
eral Agents, annual, Mark Hopkins hotel, 
San Francisco. 


June 23-25, North Carolina Assn. of Mutual 
Insurance Agents, annual, Blowing Rock. 
June 23-24, Missouri Assn. of Mutual Insur- 
ance Agents, annual, Hotel President, Kansas 

City. 
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Operation, Business of Non-Admitted 
Market Told to Mass. Brokers by Saval 


The non-admitted market, the risks 
it will underwrite, and how it oper- 
ates were discussed by Maurice H. 
Saval, Boston broker and president of 
American Universal and Newfound- 
land American, before Insurance Brok- 
ers Assn. of Massachusetts at Boston. 

He said the warranty policy method 
of operation is the cue to the non- 
licensed market’s attitude, particular- 
ly London Lloyds, toward the under- 
writing of risks from afar. These un- 
derwriters take the position that un- 
less some domestic company is pre- 
pared to accept a line on a given risk, 
having had a first hand opportunity to 
judge it, they would be foolhardy to 
write the risk without the chance to 
view or assess it in the light of local 
conditions. 

This attitude or philosophy is gen- 
eral and applies to practically all 
types of insurance offered to the non- 
licensed market. It doesn’t mean that 
it is impossible to place a fire risk 
without a warranty, but there would 
have to be some special circumstances. 

For example, there might be a 
frame, unprotected, mercantile build- 
ing with an extra hazardous occu- 
pancy which the companies are not 
too keen on covering because of 
rates. Risks of that sort have been 
placed in the non-licensed market at 
so-called penalty rates without a war- 
ranty. He described penalty rates as 
those in excess of the regular or tariff 
ordinarily used by the domestic mar- 
ket. 


Apart from fire business, Mr. Saval 
pointed out, there are innumerable 
types of risks that the non-licensed 
market is prepared to underwrite. In 
the field of inland marine, for ex- 
ample, there is the jumbo jewelry 
risk. Many companies are not pre- 
pared to accept a sizeable line on a 
single item of jewelry. But in a case 
of that sort if insured had an indi- 
vidual piece of jewelry valued at 
$50,000 and the insurer’s limit was 
$5,000 or $10,000 on any one item, it 
would be fairly simple to place a pol- 
icy covering the difference, generally 
at the prevailing American rate. 

Too, quite often companies under- 
writing cargo risks limit themselves 
to a modest amount on any one 
vehicle. If insured requires high lim- 
its, no serious difficulty is encoun- 
tered in inducing the non-licensed 
market to provide an excess policy 
for whatever reasonable sum is re- 
quired beyond the amount of coverage 
afforded by the American company. 

He said an interesting field is that 
dealing with liability insurance of 
of various kinds. Like the warranty 
policy basis in fire insurance, most 


liability insurance is placed in ex- 
cess of certain minimum limits pro- 
vided by a domestic company. 

Obviously, the minimum a domestic 
company should provide are limits of 
5/10/5. In many cases, London un- 
derwriters will not consider the excess 
insurance for the increased limits un- 
less the primary company provides 
limits of 10/20/10. 

In this line there have been some 
interesting experiences. At one time 
this excess insurance was placed at 
substantial discounts off the manual 
increase. Then the pendulum swung 
the other way around and for a period 
excess liability insurance on com- 
mercial vehicles, for example, could 
be placed in the London market only 
at substantial increases over the table 
premiums. 

Mr. Saval explained the market has 
now levelled off a bit and, in general, 
the normal risk can be placed at not 
more than the regular table increases 
and the so-called heavy risk can be 
placed at reasonable premiums. How- 
ever, the non-licensed market has very 
definite rating views respecting high 
limits. It has imposed minimum pre- 
miums in many cases which quite 
often exceed the premium that would 
be developed by the application of the 
manual increase table. 


Property damage, extra territorial 
and fire, theft and collision coverage 
for substandard automobile risks is 
an interesting development, he said. 
The non-licensed market is quite will- 
ing to underwrite these risks but gen- 
erally on its own rating basis, which 
means penalty rates. This is under- 
standable. After all, these underwrit- 
ers are not miracle men; they cannot 
get more than 100 cents out of the 
dollar and even though there may be 
a differential in their favor as against 
domestic insurers due to lesser costs 
of acquisition, administration, and pos- 
sibly taxes—although that is doubt- 
ful—they cannot stand a much higher 
loss ratio than domestic insurers. And 
so far as London Lloyds is concerned, 
it does not have the investment return 

(CONTINUED ON PAGE 27) 





Excessive Personal 
Injury Awards Must 
be Curbed: Hammond 


Automobile liability insurance would 
cost the public more than five times 
as much as it does now if companies 
satisfied all personal injury claims in 
the amount asked, according to a state- 
ment issued by F. Darby Hammond 
executive secretary of Southwestern 
Insurance Information Service of Dal- 
las. Mr. Hammond emphasized the 
need for industry support in checking 


the trend toward excessive judgments 
for personal injuries sustained in auto 
accidents. 

The factors to be considered in hold- 
ing auto liability insurance costs at a 
level customers can pay, he said, are 
reducing the number of accidents and 
setting a legitimate value on claims 
for damages. Admitting that the indus- 
try has taken great strides in accident 
prevention work, Mr. Hammond went 
on to point out the importance of edu- 
cating the public to the consequences 
of falsifying claims. 

. . e 

To emphasize the way in which 
claimants attempt to take advantage of 
insurance companies, Mr. Hammond 
cited a case in Boston where 240 “in- 
jured” persons showed up in court to 
try to collect money for injuries re- 
sulting from a streetcar accident; the 
streetcar’s capacity, including standees, 
was 68. “This and countless other fake 
cases are part of a national ‘personal 
injury racket,’ ” he said, “which is cost- 
ing the American public hundreds of 
millions of dollars in higher premiums. 

Mr. Hammond also pointed out the 
tendency for juries to display mistaken 
sympathy for the injured. “The atti- 
tude some jurors take is that the 
money doesn’t come from the car own- 
er, but is paid by an insurance com- 
pany. Thus the jury ... penalizes all 
owners of automobile insurance,” he 
said. 











Pe ta 





Bowling Green, Va., county seat 
town about 50 miles south of Rich- 
mond, looked like the picture on the 
left before fire, fanned by high winds, 
swept through it Easter Sunday. Local 
Agent J. W. DeJarnette, who is mayor, 
said that only about 20 to 25% of the 
$750,000 loss was covered, principally 
because the rate on the frame struc- 
tures was between 4 and 6%, which 
most property owners felt prohibitive. 
The fire occurred on the 55th anni- 


versary of another fire which wiped 
out the same district. When the town 
was rebuilt then, Mr. DeJarnette said, 
it apparently was done hurriedly and 
most of the buildings were of frame 
construction. Writing for Mr. DeJar- 
nette, R. L. Beale Jr., partner in the 
local agency, said he believed that 
when the town is rebuilt, it will be 
done under a strict building code, with 
the opportunity to develop a safer, 
more attractive business section. 





Among the buildings destroyed were 
two garages, including 12 cars, a hotel, 
a drug store, a dentist’s office, a shoe 
shop, two barber shops, five restau- 
rants, six apartments, a variety store, 
a radio and electric shop, a real es- 
tate office, a grocery, two record shops, 
two auto supply stores, a dress shop, 
hardware and jewelry stores, the of- 
fices of the soil conservationist, county 
agent and motor vehicle license agent, 
and the county Red Cross office. 
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Reinsurance 


in 1955 


The Insurance Company of North America cordially 





invites you to discuss your Reinsurance needs with 
its Reinsurance Department. 


As America’s leading independent market for Re- 





insurance, the North America operates on the principle 
of providing a stable market for the needs of its clients. 





The practical application of this philosophy is 
| best demonstrated at times such as the present, and 
makes a continuing reinsurance relationship worth- 
while indeed. 

Write or telephone us. Or, if you use the services 
of a Reinsurance Broker, request that he discuss your 
problems with us. 


REINSURANCE DEPARTMENT 


NORTH AMERICA COMPANIES 


Insurance Company of North America 
Indemnity Insurance Company of North America 
Philadelphia Fire and Marine Insurance Company 





PROTECT WHAT YOU HAVE® Philadelphia 1, Pa. 
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Here is your chance to conduct a result- 
producing advertising campaign of your 
own—with specially selected ads and 
direct mail letters. Newspaper advertise- 
ments are available in different sizes and 
direct mail letters feature timely coverages. 

We provide in this free portfolio 
valuable tools for creating new prospects 
and clients—an important supplement 
to personal effort. 


BRAND NEW! 
A PRE-TESTED 
NEWSPAPER AND 
DIRECT MAIL AD- 
VERTISING CAM- 
PAIGN FOR 
AGENTS! 

















Now is the time to start your drive for New Business! 


SEND FOR YOUR FREE PORTFOLIO OF THESE PRACTICAL, READY-TO-USE IDEAS 


Please forward to me, without cost or obligation, your 














complete newspoper—direct mail advertising portfolio. 
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Bond Producers Stage Annual at New York 
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contractors, material, men and serv- 
ices, including suretyship and banking. 

No two groups have more in common 
than the surety bond producers and 
the general contractors, George C. 
Koss, Des Moines, president of Associ- 
ated General Contractors of America, 
told the bond producers. “In fact, we 
just can’t get along without each 
other.” 

Surety men and contractors should 
both be grateful for the record peak 
volume of construction work. Even 
though while historically the larger 
volume should produce larger profits, 
actually the profit per unit seems to 
shrink with the increased volume. 

Whether bonding companies are too 
lenient in writing performance and 
payment bonds is a question, Mr. Koss 
reported. “Many of our people feel that 
you are. Approximately three-quar- 
ters of the highway commissions feel 
that you are because they analyze a 
contractor’s statement and prequalify 
him for a certain amount of work.” 

Some states have contractor licens- 
ing laws that restrict the amount of 
work he may do. In other words, the 
ability to secure a bond is not accepted 
as the acid test in measuring a con- 
tractor’s capacity or ability. 

On the other hand, Mr. Koss said 
“we have the contractor who has dif- 
ficulty in securing bonds. He certainly 
doesn’t feel that you are too lenient. He 
feels that you are too tough. Frankly, 
I would say that you are neither too 
lenient nor too tough and I am not 
trying to evade the question. I feel 
that in those marginal cases, and those 
are the cases that have caused the 
comments, that you must use many 
yardsticks and that your judgment in 
most cases must be right or you your- 
selves wouldn’t be in business.” 

He said he doesn’t see how any bond- 
ing company can properly evaluate the 
risk of bonding a marginal applicant 
without the knowledge and assistance 
of the surety bond producers, who 
know his background, his moral char- 
acter, his relationship with the archi- 
tects and engineers. Bond producers 
can to some extent evaluate his bid. 
Mr. Koss declared, however, he has 
never been too firm a believer in bid 
comparisons. 

A national survey was carried on in 
April by Dun & Bradstreet in which 
larger manufacturers, wholesalers and 
retailers were personally interviewed 
regarding the expectations for their 
business for the third quarter of 1953 
compared with the same period in 
1954, and five trends were noted as a 
result of the survey, according to Roy 
A. Foulke, vice-president of that or- 
ganization, who gave a summation of 
the survey to the surety bond pro- 
ducers. 

The five trends were: (1) Greater 
sales and larger profits with a better 
outlook expected by manufacturers of 
non-durable goods than by manufac- 
turers of durable goods; (2) slightly 
higher prices; (3) higher inventories; 
(4) slightly higher employment; (5) 
increased new orders, with greater 
strength among manufacturers of non- 
durable goods. 

Noting increased competition, Mr. 
Foulke reported 1953 was a record 
year of failures with aggregate liabili- 
ties of $43,327,000 among contractors 
of all kinds and descriptions. In 1954 
failures in this field had increased to 
1,305 with aggregate all-time high lia- 





bilities of $54,829,000. While the num. 
ber and liabilities of failures of con- 
tractors have reached these high peaks 
in the past two years they are more 
cause for caution than for anything 
else. 

He said this increase in the number 
of failures and their liabilities “should 
remind us that a certain degree of risk 
is present in every business transac- 
tion and that watchfulness and caution 
are good companions to confidence, 
These figures indicate that we are in 
a period of increasingly keen competi- 
tion which, barring unforeseen circum- 
stances, is highly desirable and will 
remain with us, we hope, for years to 
come.” 

A discussion of subcontractors bonds 
was presented by T. L. Sedwick, vice- 
president of Standard Accident, who 
defined the general relationship of the 
subcontractor with the general con- 
tractor. He stressed that it is essential 
to consider underwriting factors and 
selection of surety in arranging sub- 





FID. AND SURETY MGR.—Newly organized 
casualty co. This position will be as V. P, 
in charge of all Fidelity & Surety operations, 
claims, prod.-und., etc. $17,500. 


CASUALTY AND FIRE MANAGER—I Illinois 
operations well known stock co. Group. Re- 
side Chicago area. Supervise Prod. and 
Und. $10.000. 


ILLINOIS STATE AGENT—Fire. Springfield 
area. Old line stock co. Fine agency con- 
tract. Ill. exp. necessary. $7,500. 





Call or Write ED BOYDEN 
CADILLAC EMPLOYMENT AGENCY 
220 S. State St.-WAbash 2-4800-Chicago, III 
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contractors bonds, and analyzed the nothing toward the development of the J John A. MacLean, who has been 
appropriate form of bond for subcon- contractor and the credit built up on National Makes general adjuster, is appointed agency 
tractors and what the bond should in- his behalf through the years that have Important Changes superintendent in the casualty, fidelity 
corporate. led to his success. His credit with his , and surety department with adminis- 

— Neither owners, nor their architec- surety is a sacred matter such as his in the West trative and underwriting responsibili- 

num. tural, engineering or legal advisors can credit with his banker. Several changes have been made in i el ee ace or _™r. 

» COB know the extent of the “hidden costs” He said that although construction the western department of National of Robertson and M: 9 a 

peaks included in price quotations by trade industry groups such as Associated Hartford group. Baier ‘Sasastaeans an ee J. 

more creditors who must make prudent busi- General Contractors of America and F. Frank Leali, who has been resi- nath. assistant superintendent ps cial 

y thing ness provision for the credit risks in- American Institute of Architects, have dent casualty manager, at his own bile department: Gordon S Hall 
herent in all construction, unless the publicly denounced the practice, it request is returning to the loss and superintendent casualty department: 

umber sellers are secured by payment bonds, continues. claim end of the business. In his new Larry W. Crooks, supervisor accident 

should James J. Lucy of Lucy & MeNiece, In the executive sessions of the con- C#Pacity as general adjuster and claims and sickness department: William C. 

of risk New York general agency, told the vention reports were submitted to the ees he will have over-all super- Essig, superintendent auditing and 

ansac- | pond producers. members of the bond producers’ as- per - a ong bpm 7 — engineering department; and Robert 
aution It is common knowledge that most sociation by Glenn E. Wilkerson of De- ‘ i“ aaheasspe pe i the casua ty, l ehty C. Erickson casualty agency supervisor. 
: . : and surety claim department. Asso- 

dence, trade creditors are not possessed of the troit, on the inter-agency relations ciated with Mr Leali are W. Russell 

are in financial resources sufficient to permit committee; Carl Dauksch of Columbus, Owen, superintendent, and Albert J. 

npeti- | them to carry such risks without com- on captive agencies; and R. Lewis Pat- Karowski, assistant superintendent of L, §. Boyer Opens Office 

rcum- pensation or charge—an expense nec- ton of Charlotte, N. C., on membership. the fire loss department, and George 5 nae ; 

1 will essarily paid by the owner as part of _ C. F. J. Harrington, executive vice- S. Uglow, superintendent, and Robert , L. S. Boyer, 10 years with Western 

ars to | the contract cost. Owners and their at- president of National Assn of Casualty J. Regan, assistant superintendent of Adjustment, Chicago, has opened his 
torneys need only be told the facts of and Surety Agents, gave a review of the casualty claim department. i ee eee 

: . : - 2 : ts sore John L. Robertson is appointed A-1105 Insurance Exchange building 
bonds construction practices to induce them current surety problems; Morris assistant manager in the western de- there, operating as L. S. Boyer & Asso- 

, Vice- to cooperate in the institution of anin- Moughon of Nashville, submitted a re- partment of the group ani. assumes Ciates. Mr. Boyer started in insurance 

» who dustry-wide practice of securing con- port of the conference committee, and (4.6 a1) charge of the casualty, fidelity in 1939. For the past two years he was 

of the } struction trade credits, with facilitated a general discussion followed on the and surety operations under the gener- a staff adjuster specializing in large 

| con- | payments, under the protection of pay- seneral objectives the bond producers a} supervision of Vice President E. H. fleet accounts. The new firm will spe- 
sential ment bonds. should emphasize during the following Forkel and Associate Manager Chester cialize in truck, transportation and 

‘Ss and Payment bonds provide an effective Year. Zook. equipment claims. 

¥ sub- guarantee not only of progress pay- 
ments, Mr. Lucy said, but of final re- oe a = 
quisitions and retainage which often iH 

—— are delayed for a year or more. On un- 

nized bonded construction, creditors are © 

Vv. P secured only by the responsibility of 

tions, their direct debtor (usually the sub- 

’,500, contractor) and the right of lien. 

Hinois When contracts are fully sublet the 

p. Re- credit position of manufacturers and 

_ and producers becomes increasingly critic- 

).000. al. Often selling through jobbers and 

gfield distributors, they are several times re- 

+ con- moved from the owner (the original 

’,500. source of the contract funds) and they 
have sales and production problems 

NCY which oblige them to include some 

go, Ill. ‘loading’ against credit losses. Creditors 

eemmene of this standing know the value of pay- 
ment bonds, favor the uniform require- 
ment of them, and can be expected to 
grant price preferences to the extent 

| of costs saved by the use of such bonds. 

e . e 

Mr. Lucy, in his summary, said bond- 
ing of all pulbic and private construc- 
tion would produce other desirable im- 
provements, both in construction pro- 
cedure and bonding practice. “Not the 

oe, least of these would be the evolution 
of surety underwriting into an indus- 

ene try-wide rating of debtors and credit- 
ors, alike, based squarely on the com- 

me petence, integrity and responsibility w 
they would evidence under a system 
which would enforce ethical practices 
on all construction people under penal- 
ty of disqualification as an eligible 
risk for the guaranteed credit we pro- oO 

” 
pve 1575 GALLONS OF OIL NEAR A 1700 FURNACE! 
He said owners and their technical * 
ero advisors would enjoy a measure of co- ; : ’ , : ane ; ae 

operation, from the general contractor A king-size oil quench is a bad enough fire hazard by carbon dioxide extinguishing system which could be 
down to the least trade creditor, which itself, Put it next to a roaring, 1700 degree hardening triggered instantly. 

no penal or civil liability can produce furnace, and it could turn a plant into a cinder pile! If fire strikes, one pull on a control handle pours clouds 
under current practices. The detailed So the Allen Manufacturing Company discovered when of fire-killing CO, over the blaze, snufhng flames in 
ee ee ee | apa ee inate: and tempering machine seconds. At the same time, pressure-operated switches in 
i seetnank ter the Cees case in their Hartford, Connecticut plant! the lines leading to the discharge nozzles automatically 
sentatives of all elements of the con- From the hardening furnace, hex-socket screws are shut down feeds and conveyor motors! 

= struction industry and of the surety quenched in oil, tempered, then quenched again. A flash All fire hazards—dip tanks, flammable liquids and elec- 

— business. fire in the huge oil quenching bath could mean loss of trical equipment—are potential plant-wreckers. Make 

In his report, H. Phelps Smith, ex- the machine, costly down time—and possible loss of the sure they get the proven protection of Kidde extin- 

—_ cutive director, deplored the growing entire plant! guishing equipment. Call your Kidde agent today! 
tendency toward the forced placement Safety-minded Allen executives naturally took proper 
of contract bonds or the designation of recautions, held the oil far below its flasl A. P YA ' The words ‘Kidde’, ‘Lux’, 
surety by awarding authorities. a i : 7 : | ¥ oul ar below its flash point with a \ “Lux-O-Matic’, *Fyre- Freez” 

c. 2. ke deeeeaion Sah, in cmaned ~e mos 7 ic emperature comerele. Stull, they realized . | ‘ eg se Seon yr aclu 
contractors and subcontractors when ©" More protection was needed! wes ~~ Walter Kidde & Company, Inc. 
bidding on a given job to be confronted So Allen called on Kidde—long-time specialists in fire Walter Kidde & Company, Inc., 

With the demand that the bond require- extinguishing systems. 543 Main Street Belleville 9 N J 
ate be provided through a given Kidde engineers studied the problem, installed a special Walter Kidd : ; rae & 
woe! surety or agent who has contributed alter Kidde & Company of Canada, Ltd., Montreal—Toronto 
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OLD SUPERSTITIONS 


and what they mean 


In the Middle Ages, it was believed witches kept black cats 
that became witches after seven years’ service as mascots. 
A black cat crossing one’s path, therefore, might be a 
witch in disguise, bringing ,bad luck. 


Better protection than avoiding black cats is to see that 
your customers have either the Broad Form or Special 
Form on their dwelling. 


London & Lancashire 
GROUP 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. © ORIENT INSURANCE COM- 
PANY @ LAW UNION & ROCK INSURANCE COMPANY, LID. ¢ SAFEGUARD INSURANCE 
COMPANY OF NEW YORK - STANDARD MARINE INSURANCE COMPANY, LTD. 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 


THE 


LONDON & - 
LANCASHIRE = 


——— 


(Fire Department) e 











A. E. STrupwickK Co. 


A. E. STRUDWICK, President 
E. W. BLANCH, Vice-Pres. THOS. M. DARDEN, Vice-Pres. 
810 BAKER BLDG., MINNEAPOLIS 2, MINN. 

















Vanderbeck to Post 
With Recording & 
Statistical Corp. 


Robert J. Vanderbeck has_ been 
named assistant vice-president of Re- 
cording & Statistical Corp. He has 
been assistant manager of Eastern 
Underwriters Assn. His experience in 
insurance covers an 18-year period 
in various capacities with EUA, North 
British and American group. 





D. C. FR Law Brings Many 
Inquiries, Says Murphy 


WASHINGTON—The new District 
of Columbia safety responsibility law 
has resulted in scores of inquiries from 
motorists whose companies are not li- 
censed in D. C., Administrator Joseph 
P. Murphy has reported. 

He said he did not know how many 
non-admitted companies are doing 
business in the district, but a number 
of inquiries have been received from 
policyholders in United States Auto 
of San Antonio, which sells auto cover- 
age by mail to armed services’ officers. 
The company is not licensed in D. C. 
but has announced it has taken steps 
to obtain one. 





Marks 100 Years as Agents 


for Northern in Hawaii 


Earl D. Patton, U. S. manager of 
Northern of London, Peyton Y. Alver- 
son, Pacific Coast manager, and Mrs. 
Alverson, visited Honolulu early in 
April to celebrate the 100th anniver- 
sary of representation of Northern by 
Theo. H. Davies & Co. The entrance of 
Northern through the Davies office 
was the beginning of fire insurance 
in what was then known as the Sand- 
wich Islands. 

Mr. Patton gave a dinner at the 
Royal Hawaiian hotel honoring the 
Davies & Co. executives and their 
wives. Among the guests were Com- 
missioner Kam Tai Lee of Hawaii and 
Mrs. Lee. 





American Surety Open 


House in East Orange 


American Surety held an open house 
at its new building, 50 Washington 
street, East Orange, N. J., its head- 
quarters for northern New Jersey. The 
office was formerly located in Newark. 
The structure contains 18,000 square 
feet of floor space. 





Allstate Names Robert Sielken 

Robert L. Sielken has been named 
personnel manager of Allstate’s mid- 
west zone. Mr. Sielken joined Allstate 
last year as personnel manager at 
Cleveland. He was transferred to Chi- 
cago as personnel manager earlier this 
year. 





Name Parker Building Director 


S. Dwight Parker, president of 
Springfield Fire & Marine, has been 
elected a director of National Board’s 
building corporation to fill the unex- 
pired term of William A. Hebert. 


@)iz-valate Me) of-14(e] Mm Olale (Ta daliiale Mmelaiitit-ss 


Countrywide to Agents and Brokers 


INTERSTATE FIRE & CASUALTY COMPANY 


UNDERWRITING OFFICE + 175 WEST JACKSON oa? 





GO 4, iLLINOIS 


———— 


Conn. Agents Told of 
FR Proof Required 
in Canadian Accidents 


An article in Association News, pub- 
lication of Connecticut Assn. of Insur- 
ance Agents, explains some of the lit- 
tle known financial responsibility re. 
quirements for tourists involved in ac- 
cidents in Canada. 

It was published in advance of sum- 
mer to give agents an opportunity to 
pass the information on to clients who 
plan to visit Canada. 

The article is as follows: 


If a motorist is involved in an acci- 
dent which results in bodily injury or 
property damage to the extent of $25 
or more in Manitoba and $50 or more 
in British Columbia, regardless of who 
is at fault, his vehicle is impounded by 
the peace officer attending the acci- 
dent for an indefinite period at the mo- 
torist’s expense. 

In the case of a non-resident motor- 
ist, his privilege of driving a motor ve- 
hicle in the province and of using or 
having in the province a motor ve- 
hicle registered in his name—regard- 
less of where the motor vehicle is reg- 
istered—is suspended indefinitely and 
the authorities of his home state or 
province are so notified. If the driver 
of the vehicle is not the owner, the 
aforementioned penalties apply to both 
the driver and the owner. The motor- 
ist is relieved from these penalties only 
if he can prove evidence of financial 
responsibility as of the time of the ac- 
cident. 

In Newfoundland, Nova Scotia and 
New Brunswick, the laws are similar 
to those in British Columbia and Man- 
itoba except that there is no impound- 
ing feature and proof of financial re- 
sponsibility is required for an accident 
which results in bodily injury or prop- 
erty damage to the extent of $50 or 
more in Nova Scotia and $100 in New- 
foundland and New Brunswick. 

These provinces require a pink cer- 
tificate card to be carried by resident 
and non-resident motorists. The card 
shows the essential insurance, motor 
vehicle and insurance company infor- 
mation necessary to comply with pro- 
vincial financial responsibility laws. 
With one of these cards in his posses- 
sion, insured travelling in the prov- 
inces mentioned above will be spared 
delay, embarrassment and irritation if 
involved in an accident. These cards 
can be furnished insured by an agent 
who can get them from the home or 
branch office. 

In Ontario, Alberta, Prince Edward 
Island, Quebec and Saskatchewan 
there are varying degrees of safety re- 
sponsibility laws. In touring any Cana- 
dian provinces it is well for insured to 
be provided with the name and ad- 
dress of his insurer’s nearest claim of- 
fice in the region he is visiting. 

The pink card is necessary only in 
the five provinces first mentioned. In 
the other provinces it is well for in- 
sured to have with him the regular 
insurance information identification 
cards companies issue. 





Tenn. Oks Split Fee Bill 


The Tennessee legislature has en- 
acted a bill to authorize local agents 
to divide premiums with agents of 
other states on an equal, reciprocal 
basis. 





Phoenix of Hartford group held an 
open house at its new and enlarged 
quarters at 230 Twin City Federal 
building, Minneapolis. 
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the plant at intervals based on the ru- 
Suggests Fund to mor that over-hot radio-activity is 
Prevent Catastrophe present. Management must immediate- 
s ly call in engineers and doctors to test, e 
ts Atomic Energy Losses t examine and allay fears. 
pub- To off-set the possibility = The insurance director of one hos- 
nsur. | sttophic losses caused by peacetime use ita] has reported the case of a porter 
e lit. of atomic energy, the insurance busi- in a Cambridge, Mass, plant using iso- 
y Te ness should place a prorat age @S- topes who came into the hospital with 
: oo sessment on the net premium volume ‘a story of overexposure to radio-activ- 
of all insurance companies and invest ity Two doctors had already given neg- 
oie the proceeds as capital in a central re- ative reports on his condition, but not ’ 
ty t insurance fund, Robert M. Morrison, until the hospital doctor put a geiger 
Ap he Boston lawyer, said at the meeting of counter on him and showed him that 
Who | Massachusetts Brokers Assn. at Boston. he was not radio-active, was he satis- 
Such contributions would build the ¢jog 
fund needed for catastrophe protection —_}¢ takes little imagination to trans- ° e 
acci- and distribute the risk over the entire jate these two minor incidents into po- 
ry or nation, he said. And, it would help pre- tential major losses and claims that 
f $25 serve the private character of most of can arise as isotopes come into greater 
more today’s insurance program. and greater use, he said. The only de- 
' who * : —_— ., fense is education. He suggested that 
ed by Although there are substantial dif- insurers take a direct interest in such eases ee=5 
acci- ferences, the plan would have much in education and proposed that they spon- oases = as ‘ 
> mo- common with parts of the federal de- sor its introduction into the school oo 
posit insurance corporation which over system and industrial relations work. 0 an i) 
“ye ae a Gi len en Ge slo : Pacific Mutual Life Insurance Company | 
é 1.5 billion from the assess- acitl : ; 
me ci member banks and invest- Square Feet Should t First-Line Broker deg 08 Angeles 14, California i 
’ ; if i ing, y ~ 1 
r ve- | ment return. Have Been Feet Square t pacific Mutual Bu complete brochure on Pacific Mutual's 
gard- Congress should pass a law author- The transposition of one word in an i Please airmail aos Plan.” 4 
sreg- | izing the central reinsurance fund article about the new fire detector i “First-Line Broker i 
y and which the companies establish to bor- system in the Christiania General 1 SS 1 
te or | row up to $5 billion, if needed, to meet Building at White Plains reduced the i ee 
lriver losses, he said. This would spread the area protected per detector to one- = i 
*, the risk even further across the entire eco- sixth of the actual. The article about | al Hy 
» both nomy. This is along the path of FDIC. the C-O-Two System read that each | Address —————— y 
10tor- Although FDIC is government control- detector protected 60 square feet. 2 cients a 
; only led, a new concept could be worked out There was a transposition of the two oOo ~~ 
ancial somewhere along the line of the re- words “square feet.” The correct state- | otal 
le ac- lationship between federal government ment was that each protector covers 4 asaas= ae 
and the insurance business to preserve an area 60 feet square. 4 ase aaa 
, and | Private initiative. o-- 
milar ay eg ee ae ._ Homeowners Increase 
Man- A basic long-run factor in keeping 2 : 
ound- losses at a minimum is teaching the Effective in Conn., R. I. 
al re- | community to work and live ina world Increased rates in homeowners pol- : 
cident | Where radio-activity is an ever possible icies went into effect in Connecticut oe / / ) )aAY eC 
prop- | danger, he said. This has been done Apri] 25 and Rhode Island April 27. 
50 or | successfully with fire, and it could be The increases were sufficient to re- , 
New- | done with radio-activity. flect the substantial increase in ex- th t t th 
A program with this in mind should tended coverage rates that became C S/ j } al CS Nd 
< cer- | be started throughout the U. S. school effective earlier this year. An increase 
sident | S¥stem at once. This, he said, is the has also been filed in Maine. ‘ / 
card best antidote against panic and ma- You eC Yer / 
motor | lingering, two potent and definite Phoenix of Hartford group held an f 
infor- | threats to the loss ratio of the future. open house at its new and enlarged 
woe Examples of panic are already be- Quarters at 230 Twin City Federal 
'P veer , : building, Minneapolis. . . ; ’ wn : 
laws. oe to appear, he said. In one New As a General Insurance Man, you can expand your 
OSSES- — plant pepaaanind radto-active — Insurance Women of New York met for . P 
prov- | ‘pes, a wave of panic sweeps through puffet supper and hobby show. service to meet every personal insurance need of 
pared f ; 
ion if your clients, present and future, through Pacific 
cards : 
agent Mutual’s 
me or 
First-line BROKERS PLAN 
iward 
ewan 
ty re- wins , 
+ nn of specialized home office and agency service on 
red to P ; : ‘ 
d ad- ADMITTED MULTIPLE LINE Life, Accident & Sickness, Retirement Plans, and 
m of- 
Group Insurance. 
nly in 
ed. In 
or in- 
egular 
a wins Eran Pacific Mutucl 
——) clic SS SS AO Oa | 
ia sale Life Insuxsance Company 
agents 
ats of yeratn PACIFIC MUTUAL BUILDING —LOS ANGELES 14, CALIF. 
eel eT 
JOSEPH WEINTRAUB, MANAGER, INC. 
United States Manager THE First-line BROKERS PLAN 
eld an 
larged i a - 
ederal 901 N.E. 2nd Avenue e Miami, Florida 
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businesses can offer a young man with 
ambition and the willingness to apply DEATHS 
himself the opportunity to reach a 





Attracting New Personnel to Insurance 


The business must do something 
about attracting more young people to 
the business of insurance, not as a 
last resort, but as their first choice of 
a vocation once they have obtained all 
the facts and have compared its pos- 
sibilities with those of other types of 
business, James F. Crafts, president 
of Fireman’s Fund group, said in his 
thoughtful analysis of this problem 
before Midwest Territorial Conference 
in Wichita. Few of those completing 
education have been giving any con- 
sideration to insurance. This is, as Mr. 
Crafts pointed out, a real challenge. 
For the lifeline of any business re- 
quires the inspiration and enthusiasm 
of talented young people if maximum 
efficiency and sustained performance 
is to be expected. 

The business can be helpful in the 
fulfillment of this objective by seeking 
the approval of high schools and col- 
leges to provide the opportunity to a 
qualified representative of this busi- 
ness to tell the insurance story, he 
said. At college level the curriculum 
should include a regular weekly class 
on insurance with appropriate credits. 
Colleges and universities should wel- 
come such a proposal, especially if the 
business agrees to supply the instruc- 
tors and lecturers. For if the collegiate 
environment has any limits these days 
they are directly associated with the 
failure to adequately prepare under- 
graduates to determine the business 
field to which they intend to devote 
their vocational lives. 

In addition to such a program, how- 
ever, Mr. Crafts sees the need to 
facilitate every-day reference to the 
business. Those in the business must 
develop new descriptions and defini- 
tions of the important segments of the 
business that are competing for public 
acceptance. 

There was a time, for example, when 
the terms “stock” and “mutual” rea- 
sonably well established a division 
between types of insurers, but this is 
no longer so. A reference to the “cap- 


ital stock agency companies” or to 
“companies operating through the 
American Agency System” can no 


longer be used with complete freedom. 
Today many mutuals and reciprocals 
operate solely through agents com- 
pensated on a commission basis, de- 
termined as a percentage of premiums 
written or retained. The term “Amer- 
ican Agency System” is far too general 
for the intricate practices carried on 
within the business and permits of a 


limited application in the layman’s 
mind. Certain insurers are termed 
“direct writers.” Such a designation 
carries the connotation of no inter- 
mediary or agent, and yet if mail order 
insurance operations and senior fac- 
tory mutuals who recognize brokers 
are eliminated, practically all under- 
writers do business through a middle- 
man of some description. 

The need is for new definitions that 


’ 


can be easily understood and mer- 
chandised. 
“Our type of capital stock agency 


company, selling its products through 
independent contractors, is a direct 
by-product of the private enterprise 
system—that system which is respon- 
sible for the dynamic economy and 
growth” of the country, he said. “The 
foundation of our segment of the pro- 
perty and liability insurance business 
is risk-taking by individuals or groups 
for the purpose of building capital and 
anticipating a fair return thereon. All 
other media offering indemnity is 
founded upon a quite different prin- 
ciple, that of withholding a portion of 
an excess premium collected over that 
necessary to pay losses and expenses. 
Such operations can only be properly 
described as partial participating in- 
surance enterprises. 

“We must emphasize that the prod- 
ucts of the private enterprise system 
insurance companies are sold exclu- 
sively through independent contrac- 
tors, who have complete freedom of 
operation within the authority that 
can be granted by the several states 
and within the contractual arrange- 
ments made with individual insurers. 
All other underwriters operate through 
a “captive” selling force, whose obliga- 
tion, of necessity, is principally to an 
employer. To designate all who mer- 
chandise insurance as agents, even 
though that be the legal term, denies 
the fact that the responsibilities and 
obligations of the independent contrac- 
tor and the “captive” agent are com- 
pletely different.” 

Mr. Crafts believes that property and 
liability insurance has much to offer 
youngsters setting out upon a career, 
and the business must let them know. 
The business offers a wide range of 
vocational interests. On both the com- 
pany side and on the service and mer- 
chandising side there are many re- 
munerative assignments: Underwrit- 
ing, accounting, engineering, actuarial, 
legal, personnel administration, and 
selling in all its phases. Few other 


point of success and satisfaction in his 
life’s work within a reasonably short 
period of time. The business has bless- 
ings and advantages which should oc- 
casion many more young men to place 
it upon their preferred list for a voca- 
tional career. If it does an adequate 
educational job it will never want for 
qualified young men and women. 

The opportunities and job satisfac- 
tion in the sale sand service field may 
be particularly appealing. The insur- 
ance product reaches directly or in- 
directly into the lives and plans of 
every class of people, into all industry 
and into all ventures. The business 
closely parallels national growth. 
When the country’s growth is healthy, 
as it is today, the market for insurance 
is sound and promising. 


PERSONALS 


George F. Avery, manager at New 
York of U. S. F. & G., has been 
elected a_ vice- 
president. He was 
recently trans- 
ferred to New 
York City from a 
similar post at 
Pittsburgh to suc- 
ceed Walter J. 
Jeffrey, promoted 
to executive vice- 
president and 
transferred to the 
home office. Mr. 
Avery has been 
with the company 
since 1922. 














George F. Avery 


J. A. Munro, who operates in this 
country the Munro group of Pruden- 
tial of Great Britain, Skandia and 
Hudson, was host at a reception in 
New York City at which J. O. Nichols, 
general manager of American Foreign 
Insurance Assn. was the guest of hon- 
or. Guests included executives of AFIA 
and officials of companies that are 
members of that organization, and 
others. 


John S. Woodbridge, comptroller 
of Pan American World Airways and 
Pan American-Grace Airways, has 
been elected a director of American 
Home. 


Clarence A. Cole, vice-president of 
General Fire & Casualty, and Herbert 
B. Lazarus, attorney for American 
Broadcasting -Paramount Pictures, 
have been elected directors of the 
company. 


William A. Stringfellow of Raleigh, 
executive secretary of North Carolina 
Assn. of Mutual Insurance Agents, has 
been elected governor of district 37 of 

Toastmasters International. 
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MAX J. BLITZ, 83, prominent local 
agent at Fort Wayne, Ind., and a form- 
er director of Lincoln National Life 
for 25 years, died there. He organized 
the M. J. Blitz agency in 1895 and was 
one of the organizers of Lincoln Na- 
tional Life in 1905. The agency Will be 
continued by his son, Richard T. Blitz 
as the Blitz agency. 


ERNEST H. BABBAGE, a retired 
vice-president of Bankers Indemnity 
an American group affiliate, died at 
Mountainside hospital, Montclair, N 
J. Mr. Babbage entered insurance in 
1910 and served with Ocean Accident 
Globe Indemnity and New York In- 
demnity. 


FRANK E. VAN DORN, 86, presi- 
dent of Van Dorn-Swett agency, Mt. 
Morris, N. Y., died at Dansville Mem- 
orial hospital. He had been in insur- 
ance since 1924. 


ALFRED C. EDWARDS, Sayville, 
N. Y., local agent, died on the 90th an- 
niversary of the founding of the A. 
C. Edwards agency, of which he was 
president. 


MICHELE PADOVANO, 62, owner 
of M. Padovano & Son insurance and 
real estate agency in Leominster, 
Mass., died there. 


JOHN E. VAN CLEEVE, 76, local 
agent at Bellingham, Wash., died of a 
heart condition. He had been in the 
agency business since 1924. 


JOSEPH A. McGOWAN, president 
of the Joseph McGowan & Co. agency, 
Chicago, died there in St. Francis hos- 
pital, Evanston, Ill. Mr. McGowan be- 
gan in insurance about 1923 with Trav- 
elers at Chicago, leaving that company 
about 10 years later to go with the 
John Naghten & Co. agency there. He 
formed his own agency about five 
years later. 


HARRY B. KUMM, 74, Pittsburg, 
Kan. local agent, died. He had been in 
ill health for about a year. 


E. F. JACKS, 74, insurance agent of 
Coats, Kan., died in Pratt county hos- 
pital May 1. 


WILLIAM P. DOUCETTE, 65, sec- 
retary of Milwaukee Automobile Mu- 
tual, died of a heart attack. He was 
one of the organizers of the company in 
1916 and was a past-president of Wis- 
consin Mutual Insurance Alliance. 


JOHN N. EDDY, who operated the 
Eddy agency at Council Bluffs, Ia., 
was killed instantly when he lost con- 
trol of his car six miles west of Red 
Oak, Ia. It is believed a strong wind 
contributed to the accident. 


ROSCOE WALKUT, 80, agent and_ broker 
at St. Louis, died of a heart attack. He had 
been in the business for 20 years. 
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ATLANTA 3, GA.—432 Hurt Bldg., Tel. Main 
1634. Fred Baker, Southeastern Manager. 


BOSTON 11, MASS.—207 


Tel. Liberty 2-1402. 
land Manager. 


Essex St., Rm, 421, 
Roy H. Lang, New Eng- 


CHICAGO 4, ILL.—175 W. Jackson Blvd., Tel. 
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DALLAS 1, TEXAS—708 Employers Insurance 
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Southwestern Manager. 

DETROIT 26, MICH.—502 Lafayette 
Tel. Woodward 1-2344. A. J. Edwards, 
dent Manager. 
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KANSAS CITY 6, MO.—605 Columbia Bank 
Bldg., Tel. Victor 9157. William J. Gessing, 
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MINNEAPOLIS 2, MINN.—1038 Northwestern 
Bank Bldg., Tel. Main 5417. Howard J. Meyer, 
Resident Manager. 

NEW YORK 38, N. ¥.—99 John Street, Room 
1103, Tel. Beekman 3-3958. Ralph E. Richman, 
Vice-Pres., J. T. Curtin, Resident Manager. 





OMAHA 2, NEBR.—610 Keeline 
Atlantic 3416. Clarence W. 
Manager. 


PHILADELPHIA 9, PA.—123 §. 
Room 1127, Tel. Pennypacker 
Fredrikson, Resident Manager. 
SAN FRANCISCO 4, CAL.—Flatiron Bldg.. 54 
Market St., Tel. Exbrook 2-3054. A. J: 
Wheeler, Pacific Coast Manager. 


Bldg., Tel. 
Hammel, Resident 


Broad Street, 
5-3706. E. H. 
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UCD, Compulsory and 
Comparative Negligence 
Bills Die in Michigan 


Compulsory disability, compulsory 
automobile insurance, and a bill to sub- 
stitute comparative for contributory 
negligence have died in committee in 
Michigan. Also apparently dead is a 
pill to require the use of 12 point type 
in insurance policies, 

The senate has approved bills to 
pring life and A&H license applicants 
under the written qualification ex- 
amination law. Other bills reported 
out of committee include one under 
which $100 or more property damage 
judgment brings the defendant motor- 
ist under the financial responsibility 


act, increases FR limits from $5/10 to 
$10/25. 
Another bill favorably reported 


would eliminate the present provision 
that the state fire fund maintain a fund 
of $1,750,000 to cover state property 
risks, freezing the fund instead for 
the future at the level of June 30 next. 
The state administrative board would 
have the power of adjusting and main- 
taining the fund while the legislature 
would have the sole power to meet 
larger losses. 





Carpinter & Baker to 
Open Office at Chicago 


Carpinter & Baker, New York marine 
underwriters, on May 2 opened a 
Chicago office at 
309 West Jackson 
boulevard. A. Ro- 
bert Tremaine 1s 
the resident secre- 
tary in charge of 
the midwest oper- 
ations. 

Carpinter & Bak- 
er have been in 
the ocean marine 
underwriting field 
since 1865, and are 
marine managers 
for Great Ameri- 
can group, Con- 
necticut Fire and 
Springfield F. & M. group. 

Mr. Tremaine is assistant secretary 
of Carpinter & Baker, having joined 
the company in 1941. He has had ex- 
perience in all departments, for the 
last nine years specializing in agency 
production. He has done traveling in 
the New England and middle Atlantic 
states. 


A. Robert Tremaine 





Ray E. Duncan, 
Vice-president of 


former assistant 
Hawkeye-Security 





has joined the H. L. Lynch agency of 
Benton Harbor, Mich. as manager. Mrs. 
H. L. Lynch, widow of the founder, 
continues as president of the corpora- 
tion. 





FTC Commissioner to Talk 
on Federal Intervention at 
Ill. Federation Meeting 


Lowell B. Mason of the federal trade 
commission, who will address the an- 
nual meeting of Insurance Federation 
of Illinois May 16 at Chicago, will have 
as his subject “So You Don’t Want 
Uncle Sam’s Foot In The Door!” 


Searles Talks at St. Louis 


James R. Searles, resident vice-pres- 
ident of Fidelity & Deposit, spoke on 
“Developments in Fidelity & Surety 
Coverage” at the annual meeting of 
St. Louis chapter of CPCU. 

The chapter donated 150 copies of 
the CPCU course text books to Wash- 
ington University Library. 


STOCKS 



























By H. W. Cornelius, Bacon, Whipple & Co. 
135 S. LSalle St., Chicago, May 3, 1955 
Div Bid Asked 
Aetna Casualty -oeee3.00* 194 198 
Aetna Fire ............. . 2.40 72 73 
, es 3.00* 189 191 
PURI. ariciiadececetnteenss 1.60 3634 3734 
American Equitable ......... 1.70 38 40 
American, (N. J.) 1.20 3312 34! 
American Motorists ........ 24 16 17 
American Surety .............. 3.00 83 85 
Boston saicsiidtidinlienaen F 83 85 
Came VFEC cccsveseccessees oat 2934 3034 
Continental Casualty ‘ 115 117 
Crum & Forster com 2.00 74 76 
| See 80 39 40 
Fire Association. ..... 2.20 58 60 
Fireman's Fund eee 74 75 
Firemen’s, (N. J.) ..0........ 1.10 42 43 
General Reinsurance ........ 1.80 49! 5042 
ee 2.00 7 81 
Globe & Republic ............ .90 2214 2314 
Great American Fire 1.50 45 46 
Hartford Fire ...........ccccee 3.00 166 168 
Hanover Fire ........ 2.00 4812 50 
| 2 SS eee 2.00 49 50 
Ins. Co. of No. America .. 2.50 112 114 
Maryland Casualty .. 1.40 3912 41 
Mass. Bonding a 41'2 43 
National Casualty fi 40 Bid 
National Fire 3. 103 105 
National Union acceseuve: Sa 48! 50 
New Amsterdam Cas. .... 1.80 56 58 
New Hampshire ................ 2.00 5815 6015 
North River ...............ccsssees 1.40 39 41 
Ohio Casualty 1.80* 84 Bid 
Phoenix Conn. 3.40 87 89 
Prov. Wash. 1.00 2612 271 
St. Paul F. & M. 1.10 62 64 
Security, Conn. 1.60 4812 50 
Springfield F. & M 2.00 64 66 
Standard Accident 1.80 77} 79 
Travelers . 19.00* 2275 2300 
SF. & G. .. | 78 80 
UB. FO ncn 1.80 55 57 


*Includes Extras. 


America Fore 
has announced 
that construction 


of a new 14-story 
building to house 
its western de- 
partment at Chi- 
cago will get un- 
derway in August. 
The building, to 
be located on the 
northwest. corner 
of Jackson boule- 
vard and Wacker 
drive, will be 
ready for occu- 
pancy in the fall 
of 1956. The plans 
will include a 
rooftop cafeteria 
for employes, an 
outdoor promen- 
ade and garden 
and parking space 
for between 75 
and 100 cars. It 
will be air con- 
ditioned. America 
Fore currently 
maintains Chicago 
offices in the Field 
building at 135 
La Salle street. 






































Says Hecht-Farm Bureau 
Plan Is Effort to 


Lower Insurance Cost 


The plan of Farm Bureau Mutual 
companies of Ohio to sell insurance 
through department stores is an effort 
to reduce the cost of coverage to pol- 
icyholders, Murray D. Lincoln, presi- 
dent of the group, said in an interview 
at Madison, Wis. Mr. Lincoln was the 
main speaker at a banquet during the 
annual co-op editors conference. 

Referring to the plan of Farm Bu- 
reau to sell over the counter in the 
Hecht Co. department store at Wash- 
ington, D. C., Mr. Lincoln said if the 
idea proved successful there his com- 
panies will lease similar space in other 
stores. 

“We want to see if we can find some 
method of mass distribution of insur- 
ance policies which will be more eco- 
nomical,” Mr. Lincoln said. “We feel 
that the cost of selling insurance is too 
high, and we want to try some other 
way of getting insurance into the 
hands of the public.” 





The new standard automobile policy 


was discussed at a meeting of Manito- 
woc Insurance Board by Donald P. 
Norton Milwaukee casualty superin- 
tendent of Fidelity & Deposit. 


Welfare Fund Bills Are 
Vetoed in New York 


Gov. Harriman has vetoed the Re- 
publican sponsored bills which would 
have required registration with and 
established supervision of union wel- 
fare funds under the state insurance 
department. The insurance department 
had indicated that it was still investi- 
gating the field of union welfare funds 
and that the legislation was premature. 

Mr. Harriman pointed out in his veto 
that the legislation had five basic 
weaknesses. There are no standards set 
up in the bill for measuring conduct; 
there are no standards established with 
respect to reserves or insolvency; the 
insurance department could not deal 
with evils if they were uncovered; 
there is no prohibition in the bill 
against a union officer having an in- 
terest in an agency, brokerage firm or 
insurer or against sharing commissions, 
and the bill permits trustees to avoid 
the consequences of misconduct. 





1335 Biscayne Blvd. 
MIAMI 32, FLA. 





1401 Peachtree Street, N. E. 
ATLANTA, GA. 








lf your company does not—will not—cannot write it, CALL US 


Kuet HITKE & COMPANY. JING. 





General INSURANCE Agents 


175 W. Jackson Boulevard 
CHICAGO 4, ILL. 


CONTACT THE OFFICE MOST CONVENIENT TO YOU 


343 N. Calvert 
BALTIMORE 2, MD. 


808 Reisch Building 
SPRINGFIELD, ILL. 


1535 Wilshire Boulevard 
LOS ANGELES 17, CALIF. 


4403 N. Central Expressway 
DALLAS 5, TEXAS 
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A 
Including ALL COMPANIES whose figures are shown in the ~ 4 Fire Chart, EXCEPT those companies for which reference is made to the Argus Casualty Chart. REINSURANCE companies include only the Bigh 
stock companies doing an exclus reinsurance business. MARINE companies include only stock companies doing an ed marine business. 
ACCESSORY. Nine TOTALS include fire business of ail stock companies in table on pages 132-142 beco 
fecti 
FINANCIAL REPORT OPERATING REPORT WET RESULTS M 
Ratios to 
Num- Surpl Net : Losses & Under- : Com- Net Gain I eral, 
ter of Year Assets Liabilities to Policy- Premios P Earned Loss Exp. writing Exp. Fioag ol —. from Under- - son 
Co’s. holders Written Ineurred Incurred Peer d Writ Exp. writing Surplus the 
AUN I nn = 797 1954 10,164,581.118 —5,145,870,408 5,018,710,710 3,930,185,224 —3,884,585,853 2, 163,671,562 149,984,927 55.7 37.7 «93.4 239,929,364 1,067,017, 713 he v 
(Excluding Factory Mutuals) 782 1953 §,705,584,468  4,798,230,627  3,907.353,841  3,873,781,824  3,662,746,248 —1,989,506,087 1,466,904,712 54.3 37.9 92.2 206,335,449 113,638,408 ; 
Stock Companies 2.0... ccc... 493 1954 — 8,957,123,499  4,493,416,941  4,463,707,158 3,345,020,562 3,316,167,119 —1,865,454,932 1,285,790,662 56.3 «38.4 94.7 (164,921, 625 1,015,783, 22 U. § 
2; «1953 —7,604,680,413 4, 204,248,547 3,400,431,866  3,312,189,986  3,154,762,724 1,720,885,607 1,282,974,818 54.5 38.7 93.2 150,902,299 86,375,804 
Foreign Companies—U. S. Branches 60 1954 687,438,531 400,245,767 287,192,764 265,497,472 271,572,273 153,767,981 112,387,806 56.6 42.3 98.9 5,416,486 42,638,113 ‘ 
(Included in Stock Companies) 59 1953 636,889,887 390,972, 566 245,917,321 270,914, 284 267,760,572 144,656,577 112,448,144 54.0 41.5 95.5 10,655,851 11,079,768 N. 
Reinsurance Companies .................. 34.0 s«1954 339,898,926 203,297,119 136,601,807 125,219,330 130, 237,949 75,004, 187 54,056,228 57.6 43.2 100.8 1,177,534 27,809,179 = 
(inciaded in Stock * companies} 27 «1953 =©—-275, 185,842 74,934,014 100,251,828 115,755,486 114, 252,060 58,116,162 50,548,965 50.9 43.7 94.6 5,586,933 3,961,076 Wi 
Marine 10 1954 45,332,363 20,857,045 24,475,318 15,626,791 15,015,330 8,357,358 5,715,528 55.2 87.0 927 883,444 2,955,438 
tinened in Stock Companies) 10 1953 40,887,996 19,368,116 21,519,880 14,534,557 13,835, 262 7,827,285 5,233,167 56.6 36.0 92.6 774,810 2,725,085 A 
Mutual Fire Companies ................ 325 1954 —1,099,130,174 593,942, 260 505,187,914 531,462, 699 516,943, 22 273,325,911 176,907,061 52.9 33.3 86.2 66,710,249 48,943,362 the 
(Excluding Factory Mutuals) 314 1953 996, 466,868 537,650,523 458,816,345 509,872,764 458,373,692 244,062,655 167,311,980 53.2 328 86.0 46,999,057 23,466,929 tion 
Reciprocal & Lio 29 ~=«1954 108,327,445 58,511,807 49,815,638 58,701,963 51,475,513 24,890,719 18, 287,2 48.4 341 82.5 8,297,590 2,391,135 ital 
(Fire & filed Lines only) 41 1953 104,437,187 56,931,557 48,105,630 51,719,074 49,609,832 24,557,825 16,617,914 49.5 321 81.6 8,434,093 3,795,675 . t 
colle 
ACCESSORY LINES IN 1954 * FACTORY MUTUAL FIRE COMPANIES com) 
Premiums and Losses of all Stock Companies writing Fire Lines (Figures in thousands—000 omitted) boar 
494 Companies 1954 1953 St 
82,308 3. ae 7,654 2,934 38.3 iabiliti 9,292,333 150,63 aw, 
Ocean Marine nee on ae) ory pom icon «28,502 TR || abilities ints sini: pital 
——— a SHS S| urns to Potiyhotders M.728,005 195,680,087 cet 
Taal Aer Lie ae 52. * These ‘‘Accessory Line” figures exclude all casualty business and |} Premium Deposits in Force ............ 250,580,233 248,941,52 € 
wav 1,320,197 582,152 44.1 consequently differ from the Stock Company totals in the Operating m — to pi 
ER AND” MO er 3.315.043 1,684, 383 49.3 | Report above. Losses Incurred ...........ccccccccccseceee 22,605,811 16,922,199 U; 
hosp 
$14 | 
Totals Are Given from lion in premiums with a loss ratio of $1,099,130,174 and premiums earned Insurance Accountants for 
: 173.9%. Hail on crops with premiums of $516,943,221 which is 12.5% greater z 
1955 Argus Fire Chart of $39,002,000 produced a loss ratio of than the 1953 total of $458,373,692. Conference at Chicago Phe 
(CONTINUED FROM PAGE 2) 73.1%. Other classes fared about nor- In addition to this complete set of An international conference of In- TI 
earned and losses incurred for 494 mally as far as loss record is concerned totals of all kinds, the Argus Fire surance Accounting & Statistical Assn, | has 
stock companies classified according with fire only showing a loss ratio of Chart presents complete statistics on will be held May 23-25 at Palmer ] bill 
to lines of business shows the results 44.1% and the grand total producing individual companies in its main ex- House in Chicago, with more than1,- | cons 
of the bad weather experienced in a ratio of 49.3%. hibits and in special tables. These 300 expected to attend. _ com] 
some sections of the country in 1954. Totals have also been tabulated for tables show the territories in which bag — 23 = program | stock 
Extended cover, with premiums of foreign companies, reinsurance compa- the companies operate, the underwrit- eae ll ele be len 
$370,130,000 shows a loss ratio of nies and marine companies. The fig- ing and investment results both for in addition to panel pon ay re the Ret 
84.0%. The almost obsolete classifica- ures for 325 mutuals indicate an in- individual companies and as groups }ife, A&H and fire and casualty com- sel f 
tion of “tornado” totals some $12 mil- crease in assets of 10.3% to a total of where there are group affiliations, and pany representatives, there will be an | — 
the classification of premiums and electronics program. a 
losses by Jines written both for com- “ 
panies and groups. Multiple line un- 
THE NATIONAL MUTUAL INSURANCE COMPANY derwriting results are indicated by di- Hardware Mutuals Elect 
‘ ‘ : rect reference to its companion, the 
315 South Main Street, Celina, Ohio Argus Casualty & Surety Chart, is. % E. Busbey Treasurer 
is your answer sued annually shortly after the fire | Robert E. Busbey has been elected 
. ee 5 volume. The 1955 Argus Fire Chart treasurer of Hardware Mutuals of 
— if your competitor - costing you money is available now, at $2.25 per copy Stevens Point. 7 
— if you are his easiest mark (less for quantity orders) through the He succeeds Karl W. Pfiffner who 
— if you have nothing to combat new plans reference book department of the Na- Tetired after over 39 years with 
tional Underwriter Co., at 420 East tee Becker wit assume responsibil- 
ASK US ABOUT OUR SPECIAL LOW RATES ON Fourth St., Cincinnati 2, Ohio, or any itv for the development of policy and 
Automobile Fire, Theft, Windstorm, Comprehensive and Collision Coverages of its branch offices. operation of all phases of the invest- 
(Available to Agents in Ohio, Indiana, Michigan and Pennsylvania) ment department. He was formerly 
. with the trust department of Con- 
WE CAN HELP YOU Auto Assigned Risk tinental Illinois National Bank Trust 
Fi f Six St Co. of Chicago. 
A Solve your selling problems igures ior 51x States pees 
A Meet new plan competition Automobile assigned risk figures for 
A Hold old business and add new business 1954 have been reported for six states. Taylor Marks 50 Years as 
“ The first two figures shown are new 7 , 
a age control filings in 1954 and 1953 and the second Fireman's Fund Agent 
A Cut down operating expense two renewals last year and the com- Stuart H. Taylor of Twin Falls, Ida., 
. parable figures for the year before: this week marked 50 years as a repre- 
Operating Only On Connecticut, 10,203 and 10,091, 13,- sentative of Fireman’s Fund when he 
AMERICAN AGENCY SYSTEM 402 and 7,228; Delaware, 634 and 509, visited the company’s home office at 
= / 641 and 432; New Jersey, 28,094, and San Francisco. Officials of Fireman’s 
@ Business written only through agents 28,779, 32,514 and 14,372; Pennsyl- Fund honored Mr. Stuart with a 50- 
@ Flat commission rates paid vania, 13,936 and 13,432, 15,441 and year certificate during his peer yo 
& . 8,786; Rhode Island, 3,556 and 4,434, visit. With C. E. Roberts Jr. and Alice 
s ot ee - a <> 3,509 and 509; West Virginia 2,711 and C. Taylor, Mr. Taylor operates the old- 
erritory open to qualitied agents 1,977 and 2,612 and 1,357. est insurance agency in Twin Falls. 
—also Complete Facilities For Writing General Fire, Windstorm and Other 
Allied Coverages and Inland Marine (Available to Agents in above states and 
the following additional states: Kentucky, Maryland and Wisconsin) 
ALL TO GAIN e eee NOTHING TO LOSE 
NO OBLIGATION W. W. GREENE. Ine. 
AGENCY = ioe ask a ; 
GENC REINSURANCE Advisers ACTUARIAL 
LOCATION ans ae mle a 
and Intermediaries Consultants 
DON’T WAIT ¢« °* °* MAIL THIS AD TODAY TO: 
THE NATIONAL MUTUAL INSURANCE COMPANY 110 FULTON STREET ¢ NEW YORK 38 
Celina, Ohio WOrth 2-4327 — 
“Service Through Agents For 41 Years" _- 
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Stevenson Becoming 
Chubb & Son Partner 


Archie M. Stevenson, a partner in 
Bigham, Englar, Jones & Houston, will 
become a partner in Chubb & Son ef- 
fective July 1. 

Mr. Stevenson, a director of Fed- 
eral, was a partner in Dorr, Steven- 
son & Cooper of San Francisco before 
the second world war, during which 
he was assistant general counsel of the 
U. S. shipping administration. 





N. Y. Compensation Board 
Wins Hospital Fee Case 


A three year legal battle between 
the New York workmen’s compensa- 
tion board and New York State Hos- 
pital Assn. over the former’s authority 
to tell a hospital how much it can 
collect from insurance companies for 
compensation cases has resulted in the 
board winning the first round. 

Supreme Court Justice Dineen has 
ruled that the WCB may, under the 
law, enforce a schedule of fees for hos- 
pital care, in this case $14 per day, a 
decision the hospitals plan to appeal. 
They contend they need $22.50 per day. 
to pay for semi-private accomodations. 

Under the ruling some 300 voluntary 
hospitals in the state must accept the 
$14 per day as the maximum payment 
for semi-private accomodations. 


Phoenix Bill Passed 


The Connecticut general assembly 
has passed and sent to the governor a 
bill to authorize Phoenix to merge or 
consolidate with another company or 
companies and to increase its capital 
stock from $10 million to $50 million. 








Aetna Casualty Counsel Retires 
Harry T. Smith has retired as coun- 
sel for Aetna Casualty after nearly 50 


years of service. He joined the com- 
pany as an attorney in the claim de- 
partment, later was promoted to as- 
sociate attorney and in 1917 was 
named counsel. 


Indemnity of N. A. 
Award to Cleveland 


Indemnity of North America has 
awarded its Diemand trophy for 1954 
to the Cleveland office of which Wil- 
liam A. Watson is manager. Awarded 
honorable mention were the Harris- 
burg, Seattle and White Plains, N. Y., 
offices. The New York City office re- 
ceived special recognition for out- 
standing performance. It is headed by 
Franklin Vanderbilt, resident vice- 
president. 

The trophy, established in 1936 by 
John A. Diemand, president of North 
America companies, is awarded an- 
nually to the Indemnity office showing 
the best all around excellence of op- 
erations, especially in the servicing 
of agents and brokers. 





Fireman's Fund Names 
Dowsett Hail Special 


William E. Dowsett has been named 
special agent of the hail division of 
Fireman’s Fund at Detroit. He will 
be traveling in Illinois, Indiana, Michi- 
gan, Ohio and Wisconsin. Mr. Dowsett, 
a graduate of Michigan State College, 
has just been released from the air 
force. 


D. C. Bonding Bill Moves 


WASHINGTON—A bill providing 
for bonding of the positions of officers 
and employes, at the expense of the 
government, of the District of Colum- 
bia has been approved by the Senate 
committee on D. C. 














Try it! 


THE 
LUMBERMENS 


MUTUAL 
INSURANCE 


COMPANY 
MANSFIELD, OHIO 


BRANCH OFFICES: 
DALLAS, TEXAS 
LOS ANGELES, CALIFORNIA 





NOT THE LOWEST 
NOT THE HIGHEST 
BUT THE BEST 


By offering your clients protection in a sound agency 
Mutual Company, you may not be offering the lowest 
cost but, if your local service is what it should be, you 
could very well be offering the best value. 

Lumbermens of Mansfield is one of the country’s 
leading Agency Mutual Companies. Our low cost, 
plus your local service, can be a winning combinction. 
































avtraa 


Tell your story with 


“YOUR INSURANCE PROGRAM 
IS AS GOOD AS YOUR AGENT” 


a completely New approach 


to your insureds and prospects, 





telling them the difference between 
YOUR service and that offered 
by others 


@ Developed by the Royal- 
Liverpool Insurance Group 
to publicize the American 
Agency System. 

@ No Company Identification. 

@ Agent’s name only appears 
throughout entire brochure. 

e@ Agent can tell the story of 
HIS OWN agency in 
copy and photographs. 


Printed in four colors. 


Subsidized by Royal- 
Liverpool, brochures are 
offered at extremely low cost. 


am for further details, write 





Production & Market Research Dept. 
Royal-Liverpool Insurance Group 
150 William St., New York 38, N. Y. 


Please send further details on your new brochure 
“Your Insurance Program is as Good as your Agent”. 


Name 
St. & No.. 
City & State 


bee oe eee ee ae oe oe ee eee ee eee 


ROYAL? LIVERPOOL | 
Cou G 


CASUALTY FIRE* MARINE* SURETY 
150 WILLIAM ST., NEW YORK 38, N. Y. 


ROYAL INSURANCE COMPANY, LTD. © THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTD. » ROYAL INDEMNITY COMPANY 
GLOBE INDEMNITY COMPANY © QUEEN INSURANCE COMPANY OF AMERICA © NEWARK INSURANCE COMPANY © STAR INSURANCE 
COMPANY OF AMERICA © AMERICAN AND FOREIGN INSURANCE COMPANY © THE BRITISH & FOREIGN MARINE INSURANCE 
COMPANY LTD. © THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. © VIRGINIA FIRE & MARINE INSURANCE COMPANY 











Le see eee ee ewes eee 
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North British Names 
J. J. Casey in N. Y. 


General Agent John J. Casey has 
been named supervisor of North Brit- 
ish in Westchester, Rockland and Put- 
nam counties, N. Y. He will operate 
from the new field office at 26 East 
First street, Mount Vernon, and will be 
assisted by Special Agent Thomas C. 
Jones, 

Mr. Casey has been with the group 
more than 30 years as an underwriter, 
special agent in New York, and re- 
cently as a New York office depart- 
mental executive with the title of gen- 
eral agent. 


C. E. Beaver Named by 
Royal Exchange in Ia., Neb. 


Commodore E. Beaver has been 
named special agent for Royal Ex- 
change group in Iowa and Nebraska. 
Mr. Beaver, who will make his head- 
quarters at Omaha, has been with a 
general agency at Council Bluffs, Ia. 
An air force veteran, he attended 
Creighton University and York College. 





Aetna Fire Names Weiher 
Aetna Fire has named David H. 
Weiher as state agent in the Fairfield 
county territory of Connecticut to suc- 
ceed Albert L. Martin, state agent, who 
has asked to be relieved of field duties 
so he may devote his full time to the 
Norwalk agency. Donald M. Parmenter, 
special agent, will assist Mr. Weiher at 
Norwalk, Mr. Weiher has been with the 
group since 1936 as an adjuster in 
southern Connecticut and recently as 
special agent in the southwestern part 


of the state Mr. Parmenter has been 
special agent in northeastern Connec- 
ticut. 


N. H. Field Men to Hear 
Knowlton on Legislation 





Commissioner Knowlton of New 
Hampshire, president of National Assn. 
of Insurance Commissioners, will 


discuss insurance bills introduced in 
the current New Hampshire legisla- 
ture, at a meeting cf Mountain Insur- 
ance Field Club at Highway motel at 
Concord May 9. 


Aetna Group Appoints 
Egger Houston Special 


Aetna group has named E. Linwood 
Egger special agent in the Houston 
area with headquarters at Houston. He 
will work with State Agent W. T. 
Magee and W. E. Tesch, marine de- 
partment superintendent. 

Mr. Egger joined the group in March 
of 1954 at Boston, where he trained in 
the casualty department. He later 
trained at Houston and completed the 
group’s multiple line, bond and A&H 
schools at the home office. 





London Assurance Names 
Jongeneel in California 


Clifford Jongeneel has been named 
special agent in southern California 
for London Assurance and Manhattan 
F. & M. He succeeds Arthur Winter- 
botham, who has entered loss adjusting 
work at Santa Ana. Mr. Jongeneel 
started in insurance with Swett & 
Crawford at San Francisco. After mili- 
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special agent for Providence Washing- 
ton at Los Angeles. 





Fireman's Fund Names 
Brown, Roehm in Pittsburgh 


Walter Brown, special agent for 
Fireman’s Fund group in the Pitts- 
burgh area, has been named to take 
charge of the territory, to succeed Burt 
Hess, who has been transferred to the 
western department office at Chicago. 

Howard Roehm has joined the Pitts- 
burgh staff to take charge of automo- 
bile and casualty underwriting for 
western Pennsylvania. He has had sev- 
eral years’ experience in casualty. 





Hawkeye-Security Names 
L. T. Braucht in No. Illinois 


Hawkeye-Security has named L. T. 
Braucht field representative in north- 
ern Illinois. Mr. Braucht was in the 
home office production-underwriting 
department for three years. 





Butcher Named in Me. 


for Phoenix of Hartford 


Phoenix of Hartford group has 
named Edwin C. Butcher state agent 
for Maine, effective May 1, Mr. Butch- 
er, who has been with Phoenix at 
Boston, will make his headquarters at 
Portland. William O. Minter is special 
agent there. 





Northern Assurance Names 
Sullivan in Northern N. E. 


Northern Assurance’ group has 
named Arthur J. Sullivan state agent 
for Maine, New Hampshire and Ver- 
mont with headquarters at Portland, 
Me. He has been special agent in New 
England for the last three years. For 
25 years he served in various under- 
writing capacities in the home office. 





Crum & Forster Sends 
Barrett to Me. Field 


William A. Barrett, who has been 
special agent at Syracuse of Crum & 
Forster, has been transferred to Maine 
to succeed John R. Knox, who has re- 
signed to enter a Portland local agency. 

Mr. Barrett has been at Syracuse 
three years and before that was an 
underwriter at the home office and an 
engineering and rating trainee. 


Grand Rapids Puddle Elects 


J. C. McParlan of Underwriters Ad- 
justing was elected Big Toad of the 
Grand Rapids (Mich.) Blue Goose 
puddle at the April meeting. Other 
officers are Robert Olman of Western 
Adjustment, pollywog; Howard Blod- 
gett of Grinnell-Row, croaker; Mark 
Pluene of Michigan General Agency, 
bouncer; John F. Kennedy of Phoenix 
of Hartford, keeper and Otto Scott of 
Western Adjustment, tiny pollywog. 


New Savannah Puddle 

A Savannah puddle of Georgia pond 
of Blue Goose will be established at a 
meeting at the DeSoto hotel, Savannah, 
May 10, according to Charles A, Sim- 
mons of Phoenix of Hartford group, 
Georgia Pond MLG. 








Albany Field Club Inspection 

Albany Field Club will conduct an 
inspection of Glens Falls May 17 with 
some 40 members and representatives 
of the boy scouts and fire department 
participating. A film, “Tony Learns 
About Fire,” which is available 
club members for use at fire preven- 
tion lectures, was shown at the last 
meeting. 





Michigan Fire Prevention Assn. will 
inspect Battle Creek May 1-12. 


Mich. Fire Prevention 


Meeting Set for May 10 


Jackson puddle of the Michigan 
Blue Goose will hold its annual golf 
party at Arbor Hills Country Club 
Jackson, May 10. Preceding the festj- 
vities, the annual meeting and election 
of officers of Michigan Fire Preven. 
tion Assn. will be held. 





Stacey Joins Boston in 
Northern Michigan Field 


George F. Stacey has been appointed 
state agent in northern Michigan for 
Boston and Old Colony. He has been 
in the Michigan field with Aetna Fire, 
and before that for seven years was 
with his father in the agency business, 





Fireman’‘s Fund Names 


Two Specials in Arizona 


Fireman’s Fund has named Condy 
G. Meenan and Edward W. Morris 
special agents in Tucson and Phoenix, 
Ariz., respectively. Mr. Meenan started 
in insurance with Arizona Fire and 
Rating Bureau in 1950, and in 1953 
he joined Fireman’s Fund as special 
agent at Phoenix. Mr. Morris has been 
in the southern California department 
of the companies. 





O’Brien New Ga. Special 
of Aetna Fire Group 


Aetna Fire Group has named Emmett 
O’Brien Jr. a special agent in Georgia. 
He will work with State Agent Tyree 
McD. Almond at Atlanta. 


Camden Fire Field Changes 


Camden Fire has made three field 
changes. Ralph Toole, manager at 
Philadelphia, has been transferred to 
the home office as an underwriter. He 
is being succeeded at Philadelphia by 
Lynn Sims, formerly special agent in 
eastern Massachusetts and Rhode Is- 
land. Paul E, D. Sheldon is taking over 
Mr. Sims’ territory 


Steel City Dance May 14 


Steel City (Pittsburgh) Blue Goose 
pond has scheduled its annual dance 
for May 14 at the William Penn hotel. 
Jack Donovan of General Adjustment 
Bureau is head of the committee on ar- 
rangements. 











Illini Ganders to Golf May 26 
Illinois Blue Goose will stage its 
annual golf outing at Itasca Country 
Club, Itasea, Ill., May 26. Both door 
and golfing prizes will be awarded at 
the banquet. Golf will begin at noon. 





Okla. Pond Elects Brooks Keeper 

W. S. Brooks, assistant manager of 
Oklahoma Inspection Bureau, was 
elected keeper of the golden goose egg 
of the Oklahoma pond at a special 
election meeting. 





W. S. Taylor Named at Seattle 

William S. Taylor has joined Seeley 
& Co., managing general agents and 
surplus line brokers, as special agent 
at Seattle. Mr. Taylor was formerly 
special agent in Colorado for London 
& Lancashire. 





N. ]. Fi 'dmen Meet May 13 

New Jersey Fieldmen’s Assn. will 
have its past presidents’ dinner and 
golf outing May 13 at Rock Springs 
Ccuntry club, West Orange. 








National Union Fire has moved its 
midwestern office at Chicago from 
A-1944 Insurance Exchange building 
to larger quarters at A-1246 in the 
same building. The phone number }S 
unchanged. 
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IRS Rules on Need 
for “Democratic” — 
Control of Mutuals 


Internal revenue service revised rul- 
ing, Ruling 55-240, dated April 25, 1955, 
holds that: “In the absence of demo- 
cratic ownership and control by the 
policy members, an insurance company 
may not qualify as a mutual insurance 
company taxable under provisions of 
section 207 of the internal revenue 
code of 1939.” 

The ruling came about following a 
request as to whether certain mutual 
companies were in fact mutuals and 
taxable under provisions of section 207. 
The two companies in question had 
been filing federal income tax returns 
as mutual fire and mutual casualty 
companies. Each has a guaranteed paid 
up capital represented by shares, all of 
which have voting rights, and there is 
no requirement that shareholders shall 
be policyholders, but there is a required 
equal representation of the sharehold- 
ers of each company with the policy- 
holders on the board of directors. 
Shareholders have the right to one vote 
for each share owned and they partici- 
pate in the earnings of the companies 
through specified percent of returns on 
their contributions to the guaranteed 
capital. If the company were dissolved 
the shareholders would receive part of 
face value of the certificates and any 
accrued interest due. Any balance or 
surplus funds would be the property 
of the policyholders having policies in 
force at the time of liquidation. 


The IRS notes that among the char- 
acteristics of a mutual is the right of 
all policyholders to be members to the 
exclusion of other persons and to 
choose the management. The courts 
have recognized that democratic own- 
ership and control is a fundamental 
characteristic of mutuals. 

The existence of paid-in guaranteed 
capital represented by shares under 
certain conditions prevents the class- 
ification of a company as a mutual, the 
IRS ruling says, inasmuch as this de- 
prives the companies of the requisite 
democratic ownership and control by 
the policyholders. In general, these 
certain conditions are related as: 

1. The control that the shareholders 
as a group exercise over the operations 
of the company. 

2. Voting rights of shareholders. 

3. Representation of shareholders on 
the board of directors. 

4. Rights of shareholders to partici- 
pate in the earnings of the company to 
the extent of receiving a return on 
their capital investment, and in the 
distribution of the company’s assets in 
the event of dissolution. 

In the case in question, the fact that 
Shareholders who are not required to 
be policyholders have voting rights 
and representation as directors equal 
to those of policyholders and also re- 
ceive a return on their capital invest- 
ment is sufficient evidence that there 
is lacking the “fundamenta: character- 
istics of mutual or cooperetive organ- 
izations—democratic ownership and 
control.” 





The fact that the shareholders do not 
equally share with policyholders in dis- 
tributions in the event of liquidation 
does not effect such determination, the 
ruling states; nor does the fact that the 
Companies have previously filed feder- 
al income tax returns as mutuals. The 
companies in this case would be subject 
to tax under the provisions of section 
204 as insurance companies other than 
life or mutuals. 


XUM 


North British Plans to 
Buy Central Surety 


(CONTINUED FROM PAGE 1) 

of the company. Central Surety began 
business in 1926 with a capital of 
$600,000. Capital now is $2 million 
and surplus is $4,449,119. The com- 
pany also owns Central Surety Fire 
which was organized in 1936. 

The purchase offer is to individual 
stockholders, and no corporate action 
is necessary. Considerable expansion of 
Central Surety is contemplated as a 
member of the North British group. 

President McGinnis in a letter to 
stockholders of Central Surety, dated 
May 2, wrote: “An offer made by 
William L. Nolen, United States man- 
ager of North British and president of 
three of its American associated com- 
panies, Pennsylvania Fire, Common- 
wealth of New York, and Mercantile 
Insurance, to purchase all of the capi- 
tal stock of Central Surety at $92.50 
per share, will be mailed tomorrow 
to all of our employes and agents. 

“The offer includes the following 
statement of intention: ‘If the purchase 
by us is consummated it would be our 
intention to continue the identity of 
the corporation as_ presently’ es- 
lished, to operate it as a member of 
our group in the over-all best interest, 
and to encourage its growth and well- 
being both in the community of its 
domicile and nationally.’ 

“In my letter transmitting the offer 
to our stockholders, I state: ‘Available 
large stockholders, including those who 
are members of our board of direc- 
tors, have been advised of this offer. 
All of these stockholders intend to 
sell their shares pursuant to this offer, 


and along with our officers, recom- 
mend its acceptance.” 
Central Surety is a multiple line 


company operating in 33 states through 
some 1,600 general, regional and local 
agents. There are 360 employes in the 
home office. The company’s stock is 
held by 675 stockholders. 

. . . 

The quarterly report of Central 
Surety, released after the annual stock- 
holders’ meeting May 3, showed net 
premiums written for the first three 


months were $2,768,667, compared 
with $2,660,118 a year ago. Net in- 
come, before taxes, was $482,904, 


against $369,869. After taxes, the net 
income amounted to $271,270, equal to 


$2.71 a share on the capital stock, 
compared with $221,937, or $2.22 a 
share, a year earlier. The combined 


loss and expense ratio for the quarter 


was 81.9%, down from 91.1% a year 
earlier. 
The March 31 statement showed 


assets of $20,120,952, against $20,187,- 
247 three months earlier. Bond invest- 
ments totaled $15,812,106, stocks $1,- 
598,636. Total cash and invested assets 
were $18,312,376, against $18,670,521 
Dec. 31. 

The reserve for claims and losses 
March 31 was $6,585,593 and reserves 
for unearned premiums aggregated 
$6.087,554. The total reserves of $12,- 
673,147 compared with $12,816,580 at 
the end of 1954. 

Directors have voted the usual quar- 
terly dividend of 50 cents a_ share, 
payable May 16. 


Allstate Rentals, Expense 
Ratio, Eyed at Hearing 


(CONTINUED FROM PAGE 13) 

director of America Fore. In develop- 
ing his educational background, Mr. 
Kaplan learned that Mr. Mays has a 
Ph D from the University of Pennsyl- 


vania, and addressed him as “Doctor”. 

In questioning Mr. Mays and in 
discussions with Mr. Holz, Mr. Kap- 
lan emphasized that the 25% commis- 
sion paid the NYFIRO company agents 
and the 15% paid by Allstate simply 
are not comparable, that the agent per- 
forms a number of functions, such as 
underwriting, selling, policywriting, 
maintaining an office, etc., which the 
company would have to do if the agent 
did not do them, whereas the Allstate 
agent has the expense alone of toll 
calls. If the local agent did not perform 
these services, the company would 
have to do so and it would cost the 
company more, for most of the items 
and over-all, money to do the job. 
This would run 14 to 17 points of the 
25% commission he gets. 

. . . 

Mr. Kaplan also brought out that 
for 1953 the expense exhibit shows 
Allstate expense as 42.4% and all other 
stock companies 44%, a 1.6 point 
spread. Yet Allstate in its memoran- 
dum to Mr.Holz last April 18 indicated 
its expenses were 35.5, other companies 
were 49.5, or a 14 point spread. 

Further, Mr. Kaplan went on, All- 
state projects a 3.8% loss adjustment 
expense, yet this expense of 3% shown 
by NYFIRO figures is for all fire 
lines, and the cost would be closer to 
10% on dwelling losses. 

NYFIRO took two days worth of 
dwelling dailies, 12,964, going through 
the stamping office and found that 
average amount of insurance _ per 


dwelling is $7,290, which, on Allstate’s 
rates, 20% below NYFIRO rates, is 
$7.29 per policy for fire and $6.12 for 
extended coverage, or a tctal of $13.41 
per y NYFIRO rates would bring 
the average dwelling premium to a 
little over $15. 

The cost of adjusting auto property 
damage and fire losses, including 
collision, is 10.5% of premiums for all 
stock companies and 12.8% for Allstate. 
Mr. Mays said these losses and dwell- 


ear. 


ing losses have approximately the 
same adjustment expense. Mr. Holz 
asked about the frequency of losses 


in auto as compared with dwellings. 
Mr. Mays said he didn’t think that was 
material. 

Mr. Moser said NYFIRO uses 3% 
for adjustment expense, to make rates, 
but contends Allstate can’t use the 3%. 
What’s sauce for the goose is sauce for 
the gander, he declared. 

Mr. Holz said Mr. Moser overlooked 
the point that Allstate doesn’t write 
the other fire lines NYFIRO companies 
write to make its 3% average. 

Mr. Moses rejoined that on Mr. Kap- 
lan’s argument, the dwelling house 
rate of NYFIRO is arbitrary, wholly 
divorced from experience in the class. 
NYFIRO companies are subsidizing 
dwelling business from money taken 
from the mercantile class. If NYFIRO 
can use subsidies, so can Allstate. 

Mr. Holz then asked for figures on 
dwelling house only experience, which 
Mr. Kaplan said he would try to get, 
if available. 
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Kling Urges Joint Efforts 


in Fire Safety Promotion 


(CONTINUED FROM PAGE 7) 
and effective support, or whether it 
is merely a paper program gathering 
dust. 

He said that although industry is 
interested in purchasing sound insur- 
ance at the lowest cost, it nevertheless 
would prefer to have its fire protec- 
tion recommended to it on the basis of 
hazard rather than rate. It does not 
take a great deal of engineering sales- 
manship to convince a company it 
should install sprinklers because they 
will pay for themselves by premium 
savings in five or 10 years. On the oth- 
er hand, if a hazard exists and sprink- 
lers are needed, how much better it is 
to convince management that both 
plant and production are in danger and 
protection is essential to fire safety. 

The fallacy of selling fire protection 
on the basis of rates is that a point 
is quickly reached where expenditures 
are still necessary without further re- 
duction in premium. On the other 
hand, a company which replies to 
every recommendation with.the ques- 
tion, “How much will it reduce my 
rate?” does not have a true apprecia- 
tion of fire protection. This attitude is 
due in part. to the fact that insurance 
companies stress rates at the expense 
of hazards in selling their services. 
Greater emphasis on _ reduction of 
probable maximum loss by sound fire 
safety engineering is suggested. 

After a visit from the insurer’s en- 
gineer, management welcomes an exit 
interview with the inspector in which 
he can report his general opinion of 
the condition of the plant and review 
his specific recommendations. From in- 
dustry’s standpoint, this exit interview 
is extremely important because it pro- 
vides an opportunity for a firsthand 
interpretation of the inspector’s rec- 
ommendations, Mr. Kling reported. 

Though seldom done, it should be 
possible for the inspector to leave a 
written record of his recommendations 
so that action can be started prompt- 
lv. These should be confirmed by a 
regular inspection report to the plant 
within ten days to two weeks. It is 
somewhat disturbing to industry, Mr. 
Kling declared, to receive a report one, 
two or even three months after an in- 
spection. 

. . . 

When losses do occur, insurer’s rep- 
resentatives can be of valuable service 
by assisting in a thorough investiga- 
tion to prevent recurrence, aiding in 
salvage operations, and helping to get 
production started, Mr. Kling declared. 
Because of his intimate knowledge of 
other plants in the area, an inspector 
can often be of particular help to pur- 
chasing agents in locating needed 
equipment or material. There have been 
some truly remarkable performances, 
where through close cooperation be- 
tween plant personnel and insurance 
representatives, production was re- 
sumed within a matter of hours after 
a serious fire. On the other hand, 
there have been instances where un- 
due pressure by the insurer to reduce 
the use and occupancy losses have re- 
sulted in operations being resumed too 
soon causing injury to personnel and 
further damage to equipment. 

He concluded that although there 
are many other services which insur- 
ance companies can and should pro- 
vide, one of their most important jobs 
is developing a proper appreciation of 
fire prevention and protection through- 
out industry. In addition to sharing the 
risk, they should sell with emphasis 
the idea that modern insurance is an 


active partnership in fire protection 
engineering with definite responsibili- 
ties for both insurer and insured. 





Insurance Institute Set 
at R. I. June 14-July 8 


The University of Rhode Islandq’s 
annual insurance institute will be held 
at Providence June 14-July 8 in ¢o- 
operation with the state insurance de- 
partment and Rhode Island Assn, of 
Insurance Agents. 

Course content will include genera] 
principles, plate glass, burglary, bonds, 
A&H, boiler and machinery, auto fire, 
theft and collision, general, compre- 
hensive, and automobile _ liability, 
workmen’s compensation, fire and al- 
lied lines and inland and ocean marine 
insurance. Classes will meet from 8:30 
a.m. to 4:30 p.m. Mondays through 
Fridays with a forum scheduled each 
evening. 

The instructor will be Dr. Calvin H, 
Brainard, head of the university’s in- 
surance department. 





Auto Accident Cover 


Employers group is now writing au- 
tomobile death and disability cover- 
age under an endorsement attached to 
its automobile liability policies. It is 
available in more than half the states 
and District of Columbia. 
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Mass. Brokers Hear Saval 
on Non-Admitted Market 


(CONTINUED FROM PAGE 15) 
enjoy, because of its financial secur- 
ity rules. 

“Mr. Saval said he felt “we ought to 
understand that one of the reasons— 
a very important one—that the non- 
licensed market is able and willing to 
underwrite the substandard risk is 
that is is essentially a free market 
It is not bound by the same rating 
laws, rules and regulations that apply 
to domestic companies. But the price 
it pays for that freedom of action is 
that it does not have the right to 
compete with the licensed companies 
for the normal and more desirable 
business.” 

He said as he sees it, the non-li- 
censed market will best serve brokers 
as a supplement to their regular do- 
mestic insurers. For many reasons, it 
may be in a position to provide in- 
sured with coverage not available from 
the regular market. The non-licensed 
market should not be used as a com- 


petitive weapon except in the sense 
that it might help an independent 
broker by giving him the means of 


providing the additional coverage his 
insured requires, thus forstalling the 
loss of the business to other brokers 
who have learned the usefulness of 
this market. 

Of primary concern, he pointed out, 
is an arrangement putting the non- 
licensed underwriter or company in 
the same position as a licensed com- 
pany should a law suit become neces- 
sary. Unfortunately, there are times 
when differences arise between the 
insurer and insured which can only 
be resolved by the courts but this un- 
happy situation is not limited to the 
non-licensed insurer. 

Mr. Saval told the brokers they 
should make certain that the policy— 
and pending the issuance of the pol- 
icy, the certificate of insurance, or 
memorandum of insurance, or binder 
—includes a so-called service of suit 
clause, which in effect puts the non- 
licensed insurer in the same position 
as the licensed company so that it 
may be legally reached within the 
Commonwealth. 

This clause merely commits the non- 
licensed company to submit itself to 
the jurisdiction of the courts of the 
Commonwealth—as indeed it should 
do. Incidentally, he said, there is a 
little known law that makes it pos- 
sible to reach the non-licensed in- 
surer by serving any writs on the com- 
missioner of insurance or practically 
anyone in the Commonwealth who has 
had to do with the placing or hand- 
ling of the insurance, but Mr. Saval 
remarked, he would prefer the clear- 
cut understanding and the commitment 
given by the standard service of suit 
clause rather than reliance on the 
statute. Further, refusal of a non-li- 
tensed insurer to give the definite 
commitment contained in the service 
of suit clause would be sufficient, he 
said, “for me, and I hope for you, to 
Say ‘no thank you—we’re not doing 
business with you’.” 

Compliance with the primary in- 
surance or retention clauses is all im- 
portant. Most excess liability policies 
contain a clause stipulating that in- 
sured maintain a policy for certain 
specified primary limits with a par- 
ticular company during the term of 
the excess policy. If the terms of that 
clause are not met, the entire excess 
Policy fails. 

Another interesting and sometimes 





overlooked condition is that which 
deals with alteration in the premium 
of the primary insurance. In such 
event, the excess policy premium is 
subject to adjustment also in most 
cases. For example, an increase in rate 
on the primary policy automatically 
affects the excess policy. Failure to 
notify the excess underwriters puts 
insured in the position of having vio- 
lated a policy condition—or may cost 
him the loss of some return of premi- 
um should there have been rate de- 
crease on the primary policy without 
notification to the excess underwrit- 


ers. 
Mr. Saval said excess insurance for 
self insured calls for careful policy 


wording and understanding. Such pol- 
icies contain a statement or decla- 
ration, sometimes in the form of a 
warranty or close to a warranty that 
insured shall retain x dollars of lia- 
bility for his own account uninsured. 
Under those circumstances should in- 
sured procure insurance in whole or 
in part covering any portion of the 
amount of risk stated in the policy to 
be self-insured, serious complications 
arise. 


Atkins Promoted by Md. 


Casualty, Seal Retires 


William A. Atkins has been ap- 
pointed assistant comptroller and audi- 
tor of Maryland Casualty, succeeding 
G. Murray Seal, who is retiring after 
55 years with the company. 

Mr. Atkins joined the company in 
1928, became an administrative assist- 
ant in the methods department, and in 
1953 was appointed manager of the 
collection and expense control depart- 
ment. 

Mr. Seal’s record of 55 years of con- 
tinuous service started when he joined 
the company as a junior clerk in 1900. 
In 1905 he was appointed manager of 
the publicity department, in 1913 as- 
sistant to the president, auditor in 1923, 
and in 1939 assistant comptroller and 
auditor. 








Local Trucks Face 
Greatest Theft Menace 


The greatest theft menace facing 
the nation’s motor carrier transporta- 
tion industry today is the problem of 
thefts and pilferages from local pickup 
and delivery trucks, Jack Seide, presi- 
dent of Babaco Alarm Systems, told 
Northeastern Motor Carrier Claims 
Conference at its annual meeting at 
Philadelphia. 

Thousands of dollars worth of mer- 
chandise are stolen from trucks opera- 
ting exclusively in towns and villages 
throughout the country, he said. 

He noted that a recent FBI report 
revealed that crime in the U. S. showed 
a substantial increase for the seventh 
consecutive year. Truck cargo thefts 
and hijackings have increased even 
more substantially, he said, because 
there are so many trucks today and 
they are carrying larger amounts of 
merchandise. 





Midwestern Statistical 
Service to Meet May 26 


Midwestern Independent Statistical 
Service will have its annual meeting 
May 26 at Chicago in the Bismarck ho- 
tel. The morning will be given over to 
reports and an address by John Phelan, 
vice-president of American States, on 
“Multiple Peril Policies.” In the after- 
noon, talks will be given by Russell H. 
Matthias of Meyers & Matthias, on 
“Developments in Insurance State 
Regulatory Legislation;”’ S. Alexander 
Bell, manager of MISS, on “Experience 
Statistics in Private Passenger Auto- 
mobile Insurance,” and Guy C. Mc- 
Millan Jr. of International Business 
Machines, on “Down to Earth Elec- 
tronics for Insurance Companies.” 
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You buy your car by brand. 
Its name is your guarantee of 
value and performance. 


The same is true of automobile 
insurance. 


For your own sake, buy from 
your reputable HO 
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advertisement sells more automobile 
insurance, sure... 


but more important, 


it sells you. 


It tells your clients about your 
services, the quality protection which 
you can offer. 


This advertising is designed to attract 
good automobile business to 

your agency. 

Your Home fieldman is ready to help 
you any way he can—just ask him! 
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HOME 


‘Susurence Compens ty’ 


Home Office: 59 Maiden Lane, New York 8, N. Y. 

FIRE . AUTOMOBILE MARINE 

The Home Indemnity Company, an affiliate, writes 
Casualty Insurance, Fidelity and Surety Bonds 



































This advertisement 
will appear in: 


American Home—June 


Better Homes and Gardens 
—June 


Nation’s Business—May 
Town Journal—May 
Time—May 9 
Newsweek —May 9 
Business Week—May 7 


U.S. News & World Report 
—May 20 
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Service Is Theme at Milwaukee I-Day 


(CONTINUED FROM PAGE 4) 





be approached by AFM and offered an 
inspection service and lower rates. 
Only by reviewing all accounts to be 
sure eligible risks have received ad- 
vantages available through FIA will 


the agent be certain of protecting 
this business. 

Mr. Krier presented a knowledgeable 
analysis of potential pitfalls arising 
from placing public property through 








WANT ADS 








Friday in Chicago office—175 W. 
make payment in advance. 


Jackson 


Rates—$18 per inch per insertion—1 inch minimum. Limit—40 words per inch. Deadline 5 P. M. 
Blvd. 


THE NATIONAL UNDERWRITER 


Individuals placing ads are requested to 








SUPERVISOR 
INSPECTION & ENGINEERING 
DEPARTMENT 


Rapidly expanding multiple-line insurance com- 
pany has created an opportunity for a Fire 
Protection Engineer with managerial ability to 
head new department, supervising and training 
existing staff of Engineers in the Midwest. Work 
is largely fire but experience in all aspects of 
multiple line inspection and loss prevention work 
(except workmen's compensation) is desirable. 
Many unusual employee benefits plus definite 
opportunity for advancement. Salary commen- 
surate with experience and qualifications. It will 
pay you to investigate. Address E-71, The Na- 
tional Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 


INSURANCE ADVERTISING 
Leading A & H Company 


requires copy chief. Should have at 
least 2 years insurance background. 
Immediate interview, so write at 
once, stating all qualifications & sal- 
ary required. Replies strictly Confi- 
dential. Box E-75, The National Un- 
derwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 








INSURANCE ADVERTISING 
Leading A & H Company 


Requires Senior Copy Writer with 
3-5 years experience in A & H Pro- 
motion, both individual and group. 
Write at once for interview, giving 
full details & salary expected. Re- 
plies STRICTLY CONFIDENTIAL. 
Address—E-76, The National Under- 
writer Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 








WANTED 
ALL LINES CASUALTY UNDERWRITER 


by a leading multiple-line stock insurance com- 
pany located in Northern Illinois. College grad- 
uate preferred. Minimum of 3 to 5 years company 
experience. Salary commensurate with ability. 
Our employees know of this ad. Write Box E-74, 
The National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Ill. 











INSURANCE FIELDMEN 


Progressive stock Fire insurance company has 
openings in Milwaukee, Wisconsin, Central Illi- 
nois and Cook County, Illinois. Some under- 
writing or field experience necessary. These 
positions offer excellent opportunities for alert 
and aggressive young men to demonstrate their 
abilities. Automobile furnished, liberal pension 
plan and many other benefits. In reply, state 
age and qualifications. Address— 
C. L. Thomas 
309 W. Jackson Blvd. 
Chicago 6, Ill. 


Room 2108 








INSURANCE ACCOUNTANT 

AVAILABLE 
Over 10 yrs. ins. public acctg. experience—Cas- 
ualty. Prepare annual stmt., I.B.M. Systems & 
Procedures. 10 yrs. in Home Office Casualty Co 
Want small company or large agency connection 
in Chicago area, Western or Coastal States. Ex- 
cellent references. Address E-69, The National 
Underwriter Co., 175 W. Jackson Blvd., Chicago 
4, Ill. 








UNDERWRITER WANTED 


Opportunity in Southwest for Underwriter with 
broad experience with multiple line coverages. 
Would consider man reaching forced retirement, 
still active and who would like mild climate. 
Send resume experience, age, background, edu- 
cation, salary expected to Box E-78, The National 
Underwriter Co., 175 W. Jackson Blvd., Chicago 


’ 











| (75 W. Jackson Blvd., Chicago 4, Ill. 


FIRE UNDERWRITING 
MANAGER 


Thoroughly trained Underwriter needed to head 
new Fire insurance department of established 
Texas insurance company, with home offices in 
Dallas. This position requires broad experience 
and outstanding managerial ability. Attractive 
salary and unlimited opportunities for advance- 
ment to an executive position. Please furnish edu- 
cational and business background, full personal 
description and enclose a recent photograph, if 
available. Replies confidential. 

Address Box E-&7, [he National Underwriter Co., 








OLD ESTABLISHED INSURANCE 
AGENCY FOR SALE 


States of Wisconsin and Illinois. Splendid 
renewal income. Owner must sell because 
of ill health. Address E-55, The National 
Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 








WANTED 
CASUALTY CLAIM ADJUSTER 


with 2 or more years experience to work in Gary, 
Indiana claim office and surrounding territory. 
Excellent opportunity for man 25 to 35 to become 
affiliated with a leading multiple line group. In 
reply give full information concerning qualifica- 
tions and present salary. Address E-80, The Na- 
tional Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 








UNUSUAL OPPORTUNITY 
CLAIMS ATTORNEY 


Age 33-38. Lawyer for Home Office of a leading 
Midwestern multiple line company. Salary open 
—commensurate with ability. Replies strictly 
confidential. State education and experience. 
Address Box E-72, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 








SPECIAL AGENT 


For St. Louis Area to handle Boiler and Machin- 
ery Insurance. Knowledge helpful but not essen- 
tial. Applicant must be aggressive with sales 
ability. Age 25-35. Reply strictly confidential. 
Excellent career opportunity. Submit full details 
to Box E-77, The National Underwriter Co., 175 
W. Jackson Blvd., Chicago 4, Ill. 








WANTED 
Experienced Underwriter for Texas company, not 
over 35, multiple line experience. Good oppor- 
tunity for independent development. Write 
giving age, education, experience to Box E-79, 
The National Underwriter Co., 175 W. Jackson 
Bivd., Chicago 4, Ill. 








FIELDMAN—TENNESSEE 


for large multiple line stock company. Outstand- 
ing opportunity for qualified man. Our men know 
of this advt. Replies strictly confidential. Give 
full personal history, experience and education. 
Write Box E-37, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, lil. 











a state fire insurance fund. He reported 
there is now a bill before the legisla- 
ture which would permit removal of 
$5 million of the Wisconsin fund’s $9 
million surplus to the general fund. He 
mentioned it took more than a half- 
century to build up the present surplus 
and there is now the possibility that 
more than 50% of it will be eliminated. 
He said this is an indication there is 
no certainty the state fund always will 
be available for its dedicated purpose. 

Even if the bill fails, Mr. Krier said, 
the $9 million surplus is a smal! amount 
considering the value of the state capi- 
tol building alone is $19 million. He 
took issue with the general feeling that 
the wealth of Wisconsin is behind the 
state fund, referring to the $100,000 
debi limitation provision contained in 
the state constitution. 

Mr. Krier cited statistics showing 
that for the years 1946-53 the loss ratio 
on non-state owned properties ex- 
ceeded 100%, premiums of $1,930,962 
comparing with paid losses of $1,281,- 
342. On state owned property premi- 
ums amounted to $1,557,041 for the 
same period, while losses paid were 
$279,762. The speaker contended this 
was an indication state fund rates, 
established by the insurance commis- 
sioner, were inadequate for city and 
county properties, and excessively high 
for state properties. Agents do not dis- 
pute the right of the state to self insure, 
he said, although they staunchly deny 
it has the right to conduct a business 
of insuring properties of local govern- 
ments. 

Mr. Arps emphasized that each and 
every agent should feel obliged to make 
friends among the public for insurance 
as an institution. By making the public 
like what a person represents, a strong 
foundation has been made for a suc- 
cessful public relations program. From 
that point on, he said, public relations 
is represented by each contact with 
persons, whether it be a phone call to 
the agency office or a formal address 
by the head of the agency before some 
meeting. Being conscious of this is 
particularly important for the agent as 
he is meeting the public continuously. 


Iowa Hardware Names Five 

Iowa Hardware Mutual of Mason 
City has made five promotions. 

R. D. Austin has been advanced to 
executive vice-president and general 
manager. He was secretary-treasurer 
and general manager. E. C. Jones, as- 
sistant secretary, has been promoted 
to vice-president, secretary and as- 
sistant manager. 

W. H. Clarke and M. S. Chenault 
have been named vice-presidents and 
will continue also as assistant secre- 
taries. Mr. Clarke is casualty manager 
and Mr. Chenault is claim manager. 

P. J. Hughes has been named treas- 
urer. He has been assistant treasurer 
and is manager of accounting activi- 
ties. 

C. A. Knudson is president of Iowa 
Hardware and A. H. Niewohner is 
vice-president. The company is com- 
pleting plans to erect a new home of- 
fice in Mason City with construction 
scheduled to begin in 1956. 


Abbey Named in Ohio 


James B. Abbey has been appointed 
field representative in southwestern 
Ohio for Lumbermen’s Mutual of 
Mansfield. For the present he will have 
headquarters at the home office. Mr. 
Abbey is a graduate of the University 
of Michigan and has had training at 
the home office of Lumbermen’s. 


Kansas Claim Men to Meet 
Kansas Claims Assn. will hold its 


spring meeting May 6 at Topeka. Wil- 
liam Davis, manager of National Auto 
Theft Bureau, will present a film on 
automobile arson, and Ralph G. Mc- 
Callum, general manager of National 
Assn. of Independent Insurance Ad- 
justers, will talk on arbitration. 








Continental Companies 
Have Electronic Brain 


Continental Casualty and Continen. 
tal Assurance have contracted for de. 


livery of an International Busines 
Machines electronic data processing 
system. 


Known as the IBM 705, the system 
is the newest and largest of the “elec. 
tronic brains” manufactured by IBM, 
renting for $35,000 per month. The 
companies are the first among Chicago 
insurers to order such equipment, In- 
stallation is expected to be completeg 
early in 1957, in a specially designed 
and air conditioned room in the home 
office. 

The center of the system is a mag- 
netic core arithmetical and logical unit 
capable of performing more than 29,- 
000,000 average operations in one hour. 
In six minutes time, a single tape unit 
can feed a 2,400 foot reel of magnetic 
tape, containing the complete history 
of 13,000 policies to the processing unit, 

Continental also intends to use the 
system for statistical gathering, actu- 
arial studies, rate making, trend fore- 
casting, payroll, agency, cost, and gen- 
eral accounting. 


Financial Editor to Talk 


at K. C. Insurance Society 


The annual meeting of the Insurance 
Society of Kansas City May 10 will 
feature a discussion of the impact of 
the insurance business on the Kansas 
City area by Ben Schifman, financial 
editor of the Kansas City Star. The 
current proposed sale of Central Sure- 
ty will lend added interest to the 
presentation. The main business of 
the meeting will be the election of five 
new members of the board of gover- 
nors. 


Mims Joins Ky. Department 

Hornsby Mims, formerly assistant 
actuary of Peoples Life of Indiana has 
been named assistant actuary of the 
Indiana department. 

A graduate in actuarial science from 
Iowa State University, where he also 
did some teaching in that subject, Mr. 
Mims was with Peoples Life for sev- 
eral years. Previously he was with his 
father, a consulting actuary in Texas. 


Luber Joins Steel Ins. Co. 


Morton E. Luber has joined Steel 
of America as chief engineer. Steel is 
the new insurer with headquarters at 
Chicago organized to write coverage 
for steel risks. 

Mr. Luber is a graduate of Illinois 
Tech in fire protection engineering and 
is a charter member of Chicago chap- 
ter of Society of Fire Protection Engi- 
neers. He has been with Rollins Bur- 
dick Hunter Co. and before that was 
with Fred S. James. He also served 
with the war department as safety and 
security auditor and with Indiana In- 
spection Bureau. 


Honor Agency’s 50 Years 
Members of the firm and key pel- 
sonnel of Trezevant & Cochran were 
entertained at an informal dinner at 
Dallas by Henry Pitot, U. S. manager 
of Royal Exchange, in recognition of 
50 years of representation of the com- 
pany by the general agency. Mr. Pitot 
presented to J. O. Smith and J. 0. 
Smith Jr., present members of the firm 
of Trezevant & Cochran, a copy of @ 
resolution adopted by the directors 
London and a silver salver bearing the 
coat-of-arms of Royal Exchange. 


Paul W. Stone, manager of Underwriters “ 
justing Co., spoke at a dinner meeting of the 
Springfield (Ill.) Assn. of Insurance Women. 
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Program Prepared for 
Texas Agents’ Meeting . 


The program for the annual meet- 
ing of Texas Assn. of Insurance Agents 
May 20-21 at Galveston has been pre- 
pared. The meeting will open with the 
address of President Joe E. Vincent 
of Bryant. Other speakers at the first 
session Will be Mark Wentz, Texas 
fe commissioner; W. E. Unzicker, 
vice-president of Afco, and Joseph A. 
Neumaun, Jamaica, N. Y., president 
of the National association. 

At the second session the new of- 
ficers will be elected and the commit- 
tees will give their reports. There will 
be a Showing of the film, “This is 
your Bureau,” depicting General Ad- 
justment Bureau, and there will be a 
panel discussion on automobile in- 
surance moderated by H. A. Gulledge 
of Dallas. The participants will be T. 
R. Crawford of Loyalty group, on 
liability; Jack Culbertson, J. S. Dunn 
& Co., on physical damage; Myron 
Steves, Lone Star general agency, on 
coverages; F. A. Rhodes Jr. of Julius 
Levi & Co., on competition. The con- 
cluding address will be Clayton Rand 
of Gulfport, Miss. 





Package Policies Provide 
More Safety for Mortgagee 


(CONTINUED FROM PAGE 3) 
accruals being used for the payment of 
premiums, he said. 

The only requirement of the VA is 
that an insurance policy be procured to 
protect against risks or hazards to the 
extent customary in the locality. They 
take the position that the purchasing of 
additional coverages is purely volun- 
tary on the part of the mortgagor, pro- 
vided that no part of the premium for 
additional coverages is included in the 
loan, either initially or periodically. 
However, they have no objection to a 
voluntary increase in the mortgagor’s 
tax and insurance account sufficient to 
effect period renewals of comprehen- 
sive policies. 

The question has been raised as to 
whether a savings bank has authority 
to amortize payments for any more 
than a fire and EC contract. The sec- 
tion of the real property law dealing 
with the construction of covenants in 
mortgages refers only to covenants to 
keep premises insured against loss by 
fire, with no provision for a clause to 
cover loss by any additional perils. The 
savings bank law itself refers only to 
monthly payments sufficient to pay all 
interest and effect full repayment 
within 20 years and says nothing about 
msurance payments at all, Mr. Perlet 
aid. It seems to him, he said, that 
ince insurance against any contingen- 
‘y that impairs the ability of the bor- 
tower to repay relates to the security 
of the mortgagee, a bank could amply 
lustify escrowing the entire premium 
‘or the package policy. 

If a lending institution does amor- 
ze the total amount and by oversight 
purchases on renewal only a fire and 
BC policy, does it, therefore, become 
lable if a personal liability loss oc- 
(urs? he asked. 

This is based on the old legal theory 
that the mortgagor is entitled to rely 
on a past course of action and he may 
safely assume that the broader cover- 
age has been purchased and, if it 
wasn’t through some negligence, then 
lability is incurred. 

If the bank acts as an agent for the 
mortgagor in obtaining the insurance, 
then it is charged with the duty of rea- 
sonable diligence and its negligence to 
obtain insurance might create liability, 





asetaaa 


he said. But, this is no different from 
the liability which it might incur if it 
failed to purchase fire and EC cover- 
age. 

It is a fairly rare case when the error 
would arise because of the efficiency 
of the banking industry in carrying 
out its obligations, he said. But, if nec- 
essary, the mortgagor can be requested 
to give a waiver to the mortgagee hold- 
ing him harmless for such an event. 
Since the excess amount of premium is 
placed voluntarily in the escrow ac- 
count by the mortgagor himself, it is 
difficult to see how the mortgagee in- 
curs any liability, he said. 

The package policy presents no fun- 
damentally new problems as compared 
to the conventional fire and EC policy 
and while these new comprehensive 
policies are different in some respects, 
the problems they present are one of 
magnitude rather than of difference, 
he said. If they do create any addition- 
al work it is more than off-set by the 
broader protection which both he and 
the mortgagor derive, by the oppor- 
tunity given the mortgagor to effect a 
savings in his own insurance premium 
because of the rate modification, and 
by the additional element of service 
and better public relations which the 
mortgagee can render to the mortgagor. 





General Re Names 
Parker Secretary 


Donald G. Parker, in charge of Gen- 
eral Re’s A&H de- 
partment, has been 
made a secretary. 
Formerly superin- 





tendent of the 

A&H department 

of National of 

Hartford group, he 

had been an as- 

sistant secretary 

of General Re . : 
ss OE 

from 1953. Donald G. Parker 

Cushman of AFIA Is 


on Visit to Europe 


William F. Cushman, assistant gen- 
eral manager of American Foreign In- 
surance association, is visiting England, 
Belgium, the Netherlands, France, 
Spain and Italy on an eight week trip. 
He will return to New York City at 
the end of June. His trip is part of 
the head office’s program to strengthen 
mutual understanding between 1,500 
staff people and 500 agents all over 
the world. He is accompanied by his 
wife. 





N. Y. State Brokers 


Elect New Directors 


Newly named directors of Insurance 
Brokers Assn. of New York State are 
John Adams, partner of Adams & Port- 
er; Forrest Heath, executive vice- 
president of Davis, Dorland & Co.; 
Charles Seelig, partner of Cornwall & 
Stevens, and Thomas W. Sweeney, 
vice-president and treasurer of H. 
Mosenthal & Sons. 





Elgin-Aurora Field Day May 27 


The annual field day of the Elgin 
and Aurora agents associations will be 
May 27 at St. Andrews Country Club. 
Miss Hazel L. Jones of the Jones agen- 
cy, Elgin, is in charge of reservations. 





Mc Gushin Joins Bartwick Agency 


William J. McGushin, for five years 
with Alexander & Alexander at Chica- 
go and head of the group department 
since his return from military service 
in 1953, has gone with the Bartwick 
agency, Harvey, III. 





l. 


HAZARDS IN THE AUTO SERVICE INDUSTRY 


An Opportunity and a Challenge 
for the Casualty Insurance Agent 


REASE pits, grease hoists, traveling cranes—these and many 

other forms of equipment in the modern automobile repair 
shop or service station can and do cause accidents and lead to 
liability suits. 


Add to these the ever-present danger of striking a customer or 
a child with a car being moved by a mechanic or attendant, and 
you get the picture of a high degree of potential liability. 


The opportunity to sell insurance in this field is a big one. The 
challenge to the agent is in the fact that a thorough knowledge 
of available coverages plus the ability to make an accurate sur- 
vey of hazards is essential to success. 


Usually, a Comprehensive Liability Policy with a Garage Lia- 
bility endorsement will best serve your client’s needs. Specific 
coverages to be considered are Elevator Property Damage (in- 
cludes grease hoists), Damage to Customers’ Cars, Medical Pay- 
ments, etc. 


Write to us if you are interested in this sub- 
ject. A fully-qualified representative will be 
glad to call and discuss it with you in detail. 


THE OHIO CASUALTY 
INSURANCE COMPANY 


HOME OFFICE, HAMILTON, OHIO 


OFFICES IN: Baltimore, Chicago, Cincinnati, Cleveland, Columbus, Compton, Cal., 
Dallas, Dayton, Denver, Des Moines, Detroit, Grand Rapids, Harrisburg, Indianapolis, 
Inglewood, Cal., Kansas City, Lansing, Mich., Long Beach, Cal., Los Angeles, Cal., 
Louisville, Milwaukee, Minneapolis, Newark, No. Hollywood, Cal., Oakland, Cal., 
Oklahoma City, Orlando, Fla., Pasadena, Cal., Philadelphia, Pittsburgh, Portland, 
Ore., Riverside, Cal., San Diego, Cal., San Francisco, Cal., Seattle, Springfield, Ill., 
Toledo, Washington, D. C. 
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, cing 
An AMERICAN 


Stock Company Market 
for the Writing of 
DIFFICULT, UNUSUAL or 
SURPLUS LINES of Insurance 


in addition to our other broad facilities, we can now offer an AMERICAN STOCK 
COMPANY as a market for SURPLUS LINE RISKS. On any class of business (Fire, Marine 
or Casualty) if your regular Companies decline, refer that Problem Risk to me. As an 
example, the following are a few of the classes we can handle for you: 





*FIRE, THEFT AND COLLISION ON @ FIRE AND EXTENDED COVERAGE 
PRIVATE PASSENGER CARS, IN- 
CLUDING UNDER-AGE AND OVER- ° recy gaa 


AGE DRIVERS 
*BOTH LIABILITY AND FIRE, THEFT ° rr enone soya 


AND COLLISION ON PRIVATE PAS- 


SENGER CARS OWNED BY MILITARY @ MALPRACTICE 

PaRsooneet @ LONG HAUL, BUS, TAXICAB AND 
*Write for rating manual and appli- U-DRIVE, (PHYSICAL DAMAGE 

cations AND LIABILITY) 











Employ the service of a specialist AT NO COST TO YOU! 


EDWARD C. STAUNTON 


Independent Insurance Specialist 


INSURANCE CENTER BUILDING 
330 South Wells St. Chicago 6 
Telephone WEbster 9-2064 














einsurance 


Casualty, Fire, Marine, Miscellaneous 
+ 
Pro-Rata—Quota Share—Excess Loss 
Treaty and Facultative 
Excess Covers Including 


Steam Boiler, Fleet, Motor Cargo, Aggregate. 
Liability, Workmen’s Compensation 


° 
DOMESTIC AND FOREIGN MARKETS 


EXCESS UNDERWRITERS, INC. 


Howard E. Mankin. Executive Vice-President 
Home Office, 175 W. Jackson Boulevard, Chicago, III. 
San Francisco Office, 582 Market Street 








QUALITY . 
INTEGRITY .. 
FRIENDLINESS... 


The hallmarks of 
PROVIDENCE WASHINGTON INSURANCE CO. 
PROVIDENCE WASHINGTON INDEMNITY CO. 


20 Washington Place + Providence, Rhode Island 
Progressive Protection Since 1799 


PS TCS I ye 7 7 o ata - * 





Agent Is Responsible for 


Information Supplied Insurer 
(CONTINUED FROM PAGE 6) 
peals court states. Smith acted as a 
broker; his only stake was a broker’s 
fee. Contrary to his assertion, however, 
there is evidence which, if accepted 
by the trier of fact, ties him to the 
transaction by which the surety com- 
pany was deceived, the opinion reads. 

The court went on: It is not alleged 
that Smith himself made directly to 
the Seaboard Surety any representa- 
tions at all. The case, from the point 
of view of Seaboard, against Smith, 
is this, the court states: If witnesses 
testifying for the surety spoke accur- 
ately, Smith was informed about the 
advance by Shenandoah to Permacrete. 
Smith, according to this testimony, al- 
so knew that it was being represented 
to the plaintiff that the money in the 
Philadelphia bank, the amount of 
which was verified by a Seaboard rep- 
resentative, was unincumbered capital 
and surplus. If the testimony about 
Smith’s knowledge is believed, then 
Smith knew it was not unincumbered 
capital and surplus but an advance 
from Shenandoah which was in turn 
secured by false statements to that 
company. 

The charge against Smith is that, 
knowing of the inaccuracy of this 
statement, he participated in the fraud 
by forwarding the statement to the 
surety company in order to induce its 
action in writing the performance 
bond, the court states. 


Further, the court adds, the testi- 
mony of witnesses Allman and Davis, 
that Smith participated in making rep- 
resentations to Shenandoah that Sea- 
board required the advance and that 
Smith represented himself for All- 
man and Davis as agent for Seaboard. 

If this group of people in fact did 
do all these things together pursuant 
to a common plan, they are joint and 
several tort feasors and can be held 
jointly or severally liable without any 
doubt, the court states. 

The appeal court decision goes on to 
say that the district judge realized all 
‘this. The defendants asked for a 
charge: “A conspiracy to defraud on 
the part of two or more persons means 
a common purpose supported by a 
concerted action to defraud, each 
having the intent to defraud and each 
understanding that the other has that 
purpose”. The trial judge told the jury 
that the statement was correct. 


The district court, according to the 
appeal court decision, told the jury 
what is necessary to recover in an ac- 
tion for deceit. The district court said: 
“The things the plaintiff who is seek- 
ing to recover in an action of this kind 
has to prove are that a representation 
was made to it of some fact; that it 
was a material representation; that it 
was false; that it was made by the 
defendants with the knowledge that 
it was false and with the intent that 
the plaintiff should act upon it; that 
the plaintiff did not know the fact, 
but relied on whatever information 
was given it; that it had a right to 
rely on it and that in so doing plain- 
tiff was injured as a result of its re- 
liance”’. 

As to Smith, the district court stated: 
“If Smith knew of the plan to get the 
bond by representing what was really 
an advance payment on the contract 
as capital and, with the knowledge 
that that representation was false, 
participated in this plan by forwarding 


that information without disclosing its 
falsity to the surety company and (sic) 
he could be held liable if the company 
relied on that information and yj. 
fered damages as a result of its re. 
liance”’. 

Again, the district court emphasizeq 
to the jury the question as to Smith's 
liability: “If Smith did not know 
anything about the real state of this 
case; if he thought this money Was 
capital, then I don’t find anything jp 
the case which would allow you to 
bring in a verdict against him. If how. 
ever, he knew that it was not Capital 
and knew that it was an advance, then 
you could find that his transmitting 
that information without putting the 
surety company on notice was a par- 
ticipation in this plan and that jt 
involved what the law describes as 
deceit and would make the party re. 
sponsible”. 

Another point made by the appeal 
court in its decision related to the al- 
lowance of the jury to consider Sea- 
board’s counsel fees as an item of 
its damage. The court admitted that 
there is a well known rule that in gen- 
eral counsel fees between a plaintiff 
who is asserting a claim and a defend- 
ant who is resisting it are not recoy- 
erable. But this is not that case, the 
court stated. This is a case where the 
plaintiff is seeking to recover money 
spent in investigating a claim made 
by a third party. 





Insurance School for 
Conn. Agents June 15-17 


Connecticut Assn. of Insurance 
Agents will sponsor a summer in- 
surance school June 15-17 at Wesley- 
an university, Middletown. Classes, to 
consist of lectures and discussions, will 
run 50 minutes each. 

Classes the first day will be on agen- 
cy agreements and valuation of an 
agency, with Thomas McKernan of 
National Assn. of Insurance Agents as 
instructor, and contracts, agency or- 
ganization, and legal problems of col- 
lection with Henry T. Istas, New Ha- 
ven attorney, as instructor. A round 
table discussion on these subjects will 
be held at night. 

On Thursday, Mr. McKernan will 
continue the class on valuation of an 
agency and will conduct another on 
public relations. Ward Duffy, editor of 
Hartford Times, will lead a session on 
how to get community credit and Rich- 
ard M. Layton, vice-president of 
Rough Notes, will talk on job analysis. 
A round table discussion will also be 
held that night. 

Mr. Layton will also conduct classes 
on office management and work sim- 
plification on the third day. 


GAB Fla. Men Shifted 


General Adjustment Bureau _ has 
named Leon H. Shellman Jr. a manag- 
er at Tampa, Fla., succeeding George 
V. Long, transferred to Savannah, and 
Stewart M. Bell, former senior adjust- 
er at West Palm Beach, manager at 
Ft. Lauderdale, replacing John M. Up- 
deGraff, named manager at Miaml. 








Two Join Orange Coast Adjusters 


Dwight L. Stover has joined Orange 
Adjusters as associate adjuster at Los 
Angeles and Robert Jewkes has been 
named for the Long Beach and Ocean 
territories. Mr. Stover has been I 
independent claim adjusting. Mr. Jew- 
kes until recently was field claims man 
for American Automobile. 





Tampa Agents Holding Contest 
An essay contest on “Why I Should 
Place My Insurance With the Tampa 
Insurors Exchange” is being conduct 
among Hillsborough county, Fla., hig 


school students by the exchange. ToP 


prize is $250. 
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Catastrophe Cover Cost, 


Retentions Are Boosted 
(CONTINUED FROM PAGE 2) 
taking aboard more liability, so that 
there is a larger American market, 
though it cannot be said to be growing 
py leaps and bounds. The other Ameri- 
can reinsurers are taking a little more 
of the catastrophe cover these days 
than they used to in order to protect 
their treaty business and to accord 
their customers as much of a facility 
in the wind field as possible. The total 
capacity afforded by these latter com- 
panies, however, probably is not im- 
pressive. As time goes on, they may be 
placed in the position of having to 

take more catastrophe. 

One effect of last year’s hurricanes 
is the increased importance of the ‘‘one 
occurrence” clause in the catastrophe 
cover contract. London Lloyds has 
eliminated the one free reinstatement. 
Thus the “one occurrence” becomes of 
more consequence than it used to be. 


It has been puzzling why Hurricane 
Edna did not show more loss. Edna 
came along a few days after Carol. It 
passed further east and did not do as 
much damage as Carol, but it did quite 
a bit, and if it had been the only hur- 
ricane in 1954, it would have been a 
very impressive event. One reason for 
the low total of loss for Edna was the 
disposition of both insured and pri- 
mary insurer to regard Carol and Edna 
as one occurrence. It was difficult to 
tell in some instances whether the 
second hurricane, which was lighter, 
added to the damage done by the first, 
Carol. But it was certainly advanta- 
geous if the damage could be con- 
sidered as having been caused by 
Carol, one occurrence. This eliminated 
the necessity of the primary insurer 
buying back in its catastrophe cover. 
For insured it meant the elimination 
of one deductible, if his claim was for 
damage from Carol only. 

After the millions of dollars of loss 
to automobiles, chiefly in Carol but 
also in Hazel, the reinsurers are not 
writing auto physical damage catastro- 
phe cover at the low retentions and 
rates they used to do, though the cover- 
age still seems like a good one for the 
primary insurer. In general, the change 
in catastrophe for reinsuring of this 
kind of risk is to double the retention 
at the old rate, or increase the rate for 
the same retention. 


Prior to last fall it was not uncom- 
mon for a company to have coverage 
of $100,000 over $5,000 and get it for 
$750 to $1,000 premium. This kind of 
deal now would be $100,000 over $10,- 
000, or a higher premium. It is esti- 
mated that 20% of the PHD premium, 
that for fire and comprehensive, is sub- 
ject to the catastrophe hazard so that 
if an insurer has $500,000 in PHD pre- 
miums, only one-fifth of it could be 
considered subject to catastrophe. The 
low retentions, even for the largest in- 
surers, have always been surprising. 
One of the largest groups in the busi- 
ness at the time of the hurricanes last 
fall carried an automobile PHD catas- 
trophe cover of $250,000 over $25,000. 





Hearing on FCIC Changes 


WASHINGTON—A Senate agricul- 
ture subcommittee was scheduled to 
hold a hearing this week on a bill to 
amend the federal crop insurance 
corporation law to provide permanent 
legislation authorizing payment of loss 
adjustment costs out of premium in- 
Come; authorize the use of premium 
Income to pay FCIC administrative 
costs and put it on a self-sustaining 


aseaaa 


basis over a period of time, and dis- 
continue the present practice of in- 
suring leaf tobacco after it leaves the 
field and is treated in curing or storage 
barns. 





North America Opens 
New Pittsburgh Office 


North America companies have for- 
maily opened their new Pittsburgh of- 
fice at 3220 West Liberty avenue. 
James M. McFadden is Pittsburgh 
manager of North America and Phila- 
delphia F. & M. and Donald B. Pearce 
manager of Indemnity of North Amer- 
ica. 

North America home office officials 
on hand at the opening were Bradford 
Smith Jr., vice-president; Fred C. 
Clement Jr., assistant vice-president; 
Francis A. Lewis, marine secretary; 
Richard B. Light, agency superintend- 
ent; and Frank G. Harrington Jr.. ad- 
vertising manager. Herbert P. Stell- 
wagen, executive vice-president; 
James M. Crawford and Reginald S. 
Robins, vice-presidents; Robert S. Gil- 
lespie, special risks secretary; William 
J. Schiff, assistant secretary, and Ken- 
neth Desch, agency superintendent, 
were Indemnity home office officials 
who attended. 





Insurance Caravan 


Makes Tour of Tenn. 


A caravan sponsored by Tennessee 
Fire Underwriters, Insurers of Tennes- 
see and the Casualty & Surety Assn. 
of Tennessee has concluded a tour 
which included stops at Memphis, 
Jackson, Nashville, Knoxville and 
Johnson City. 

An estimated 600 local agents and 
field men heard a speaker panel com- 
posed of Robert Gulgusky of American 
of Newark, Don Ross of Hanover, Ed- 
ward Martin of National Union, 
George Harbidson and Kenneth Tapley 
of U.S. F.&G., Charles Lang of Hart- 
ford Fire, Cliff Drehmer of Great 
American, John W. Washington of 
Tennessee insurance department, Jack 
Elv and Durand Hite of Phoenix of 
Hartford, Charles Hines of Royal 
Liverpool and J. W. O’Connor of Hart- 
ford Accident. 


$25,000 Tort Death Limit 
Is Suggested for Conn. 


The Connecticut house has passed 
and sent to the senate a resolution ask- 
ing for a study by the state legislative 
council on the question of imposing a 
$25,000 tort death limit. A previous 
ceiling of $20,000 was removed in 1951. 

Rep. Pruyn, house judiciary com- 
mittee chairman, said there was a lot 
of sentiment for restoring a limit in 
tort deaths. Some death claims have 
gone over $100,000 since the $20,000 
ceiling was removed. 








Hine’s Directory Moves 

Hine’s Legal Directory, Inc., publish- 
ers of Hine’s Insurance Counsel and 
Hine’s Directory of Insurance Adjust- 
ers, moved on May 1 from their head- 
quarters in the First National Bank 
building, Chicago, to new and larger 
quarters in the Professional Center 
building, 443 Duane street, Glen Ellyn, 
Ill. Glen Ellyn is a suburb of Chicago 
about 25 miles west. 


A. R. Roberts Named S. F. Manager 

Arthur R. Roberts has been appoint- 
ed manager at San Francisco for Mas- 
sachusetts Bonding. For the last five 
years he has been manager at Los An- 
geles. 








New Texas Insurer 

Capital Ins. Co. of Austin has been 
organized with a capital of $200,000 
and surplus of $100,000 to write multi- 
ple lines. Joe C. Carrington is presi- 
dent and Gladys M. Shearer is secre- 
tary. 




















...a life and general lines 
selling message every 60 days 
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PERSONALIZED NEW AD PLAN 


...A Program Designed to Help You 
Build New Business and Hold Old 


How many of your general lines clients are going to buy a new 
policy of some kind during the next year? (Our survey indicates 


about 30%.) 


We have built you a program of “insurance” that guarantees 
that you will get the bid to write it...likewise to insure you won't 
be forgotten because of too little time to maintain regular per- 


sonal contacts. 


Ask to see this remarkable new advertising, public relations 
program. If we have no office in your locality, return the coupon. 
You will find this Company has again come up with a reason to 
deserve its position as No. 1 life company to general lines agents. 


Continental 


ASSURANCE COMPANY 
Your Kind of a Life Company 


FREE KIT 


Write today for complete 
Kit of Sched-U-Mailings, an 
exclusive, personalized, 
year ‘round mail advertis- 


ing program to develop 
new and additional busi- 
ness. Fill out coupon and 
mail today ... your FREE Kit 
will be sent to you im- 
mediately. 


CONTINENTAL ASSURANCE COMPANY 


Dept. 318 * 310 S. Michigan Ave * Chicago 4, Ill. 


NAME 
AGENCY 
STREET. 











CITY ZONE__STATE____. 
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Ohio Agents Review 
ML Activity 


The multiple line legislative pic- 
ture in Ohio was reviewed in a series 
of meetings held by Ohio Assn. of 
Insurance Agents in the last 10 days. 
Meeting at Granville Inn, the legisla- 
tive committee of the association gave 
serious consideration to the bill as 
passed by the house April 21. Its re- 
port to the trustees recommended that 
counsel be requested to give interpret- 
ations of certain sections and provide 
a complete line-by-line analysis of the 
bill. This course was agreed to by the 
trustees. 

The local board delegates conference 
following the report of the legisla- 
tive committee without dissent took 
formal action urging the trustees to 
maintain the position against “grand 
father clauses”. The delegates’ action 
was directed toward house amend- 
ments providing that single licensed 
agents since July 1, 1945, need not 
meet the requirements of multiple 
line agents. 


In Columbus, the legislative com- 
mittee, the trustees and Counsel 
Paul R. Gingher held a joint meeting 
with the counsel representing the 
“McVay Committee,” and line-by-line 
analysis of the bill was examined. 
Counsel agreed on six amendments 
which must be incorporated in the bill 
before the agents’ association could 
support it. 

The report of the legislative on the 
conditional acceptance of the bill based 
upon the adoption of these amend- 
ments was adopted by majority vote. 

Insofar as the official policy of Ohio 
Assn. of Insurance Agents and counsel 
for the “McVay Committee” is con- 
cerned, there is agreement that if the 
specific amendments can be incorpor- 
ated in the multiple line bill by the 
McVay committee sponsorship, the 
Ohio association is on record as ap- 
proving the bill. This action supercedes 
the action of the trustees on Feb. 3. 


Mutual Hail Adjusters 


Reelect F. W. Benson 


DES MOINES—Fred W. Benson has 
been reelected chairman of Midwestern 
Hail Adjusers Assn. He is vice-presi- 
dent of Farmers Mutual Hail. 

F. C. Walker, secretary of Wheat 
Growers Mutual, is vice-chairman, and 
Merle D. Morgan of Square Deal Mutua] 
was reelected secretary. 

There were 250 members from 14 
states attending the meeting, which was 
addressed by three professors from 
Iowa State College. Prof. Harold Gund- 
erson discussed control methods for 
field and crop insects; Dr. K. J. Frey 
discussed small grain diseases, and Dr. 
C. R. Weber described research on soy 
beans. 








Harvester Loses Subrogation 


ST. PAUL—A jury in federal court 
here has found International Harvester 
liable for damages in a fire and ex- 
plosion at Springfield, Minn., in Jan- 
uary of 1953. This is the test case in 
which several insurers and individuals 
had sued International Harvester, 
blaming the explosion and fire on liq- 
uefied petroleum gas which had leaked 
from a tractor. Several business estab- 
lishments were damaged or detroyed. 


$213,000 Judgment for Leg 


LOS ANGELES—California supreme 
court has sustained a $213,460 judg- 
ment in favor of Harvey Lemming, 49, 
a truck driver for the loss of his right 
leg in a traffic accident. 

The defendants were Oilfields Truck- 
ing Co of Phoenix and James C. Mason, 





driver of another truck. Lemming and 
another truck driver were standing be- 
tween their trucks when a truck driven 
by Mason smashed into the rear truck, 
resulting in the loss of Lemming’s leg 
and the death of the other driver. 
Lemming filed suit in superior court 
at Bakersfield and won a verdict which 
the court reduced to $117,400. An ap- 
peal was taken and that verdict was set 
aside and Lemming won a second ver- 
dict. The defendants’ appeal went to 
the supreme court and lost out. They 
must also pay all costs and 7% interest 
on the $213,000 from January of 1953 
until the entire judgment is paid. 





Hunt Tells Mutual 
Agents Okla. Premium 


Taxes at Record 


TULSA—Commissioner Hunt, ad- 
dressing the spring meeting of Okla- 
homa Assn. of Mutual Insurance 
Agents, said insurance taxes collected 
so far in the current fiscal year amount 
to $7,255,000, or $800,000 more than the 
preceding 12 months. He predicted that 
by the end of June the collections will 
be at the rate of $714 million. Oklahoma 
ranks 15th in amount of premium taxes 
collected. 

He also discussed the problem of 
personnel in his office which caused 
him te declare a moratorium on new 
work when he took office in January. 
When the legislature threatened to 
impeach him, Mr. Hunt ended the 
moratorium, but in the meantime he 
had received the support of the mutual 
agents. 

“Texas has six floors to house its in- 
surance commission,” Mr. Hunt said, 
“but we have only six offices and there 
are four desks in mine.” 

The convention also featured a tape- 
recorded talk by Stanely M. Barnes of 
the U. S. Department of Justice anti- 
trust division. 


Cameron Joins Wilson 
Agency of Detroit 


Robert A. Cameron has joined the 
Ralph C. Wilson general agency of De- 
troit as executive vice-president. 

For several years Mr. Cameron has 
been with American Foreign Insurance 
Assn., most recently as manager for 
Brazil. Before that he was in Asia 
and supervisor for Japan and prior to 
that was manager for Australasia. 

The Wilson general agency does a 
good sized overseas operation for De- 
troit industrial firms. 





2lst Texas Insurer Fails 
Since Jan. 1, 1953 


HOUSTON—Mutual of Texas Fire 
& Automobile Ins. Co. has been placed 
in receivership by order of the district 
court on a petition of the attorney gen- 
eral. The amount of insolvency is 
placed at $21,000, and there are no 
charges of fraud involved, This is the 
2ist Texas insurance company that 
has been placed in receivership since 
January of 1953, but nearly all of them 
have been small companies. J. C. Trot- 
ter is secretary of Mutual of Texas F. & 
A. The company was licensed to do 
business on Dec, 20, 1954. 





$175,000 Mass. Award 


An award of $175,000 to a woman 
crippled in a 1952 highway accident 
and $10,845 to her husband were re- 
turned in Middlesex (Mass.) superior 
court against C, E. Hall & Sons Truck- 
ing Co. of Somerville, owners of a truck 
involved in the accident. The award to 
Mr. and Mrs. Charles Keenan of Wake- 
field totals $205,000 with interest. 


Hold Membership 
Fee Tax Is Illegal 
in Oklahoma 


The Oklahoma department has been 
levying a 4% tax on membership fees 
of mutual companies for many years 
without legal authority, a legislative 
investigating committee has discov- 
ered. 

The disclosure came to light at a 
hearing of a house committee which 
is looking into insurance practices. 
State Farm Mutual has refused to pay 
the tax since 1936, and Commissioner 
Hunt recently ordered the company 
to show cause May 4 why its license 
should not be revoked for failure to 
pay. 

e . ” 

But Fred Hansen, first assistant at- 
torney general, told the committee, “I 
think it is quite clear that they are 
not required to pay that tax under the 
law.” Hansen said he cannot prosecute 
State Farm in the courts. 

Some 630 other companies have been 
paying the tax, but the committee 
chairman said he does not believe 
they can collect refunds. A bill was 
introduced in the house shortly after 
the hearing to make the tax legal. 

The department had no ready esti- 
mate of amount paid by the compa- 
nies, but it was figured State Farm 
would have paid about $10,000 if it 
had not refused to contribute. 

The committee is delving into rid- 
ers which restrict A&H coverage, as 
well as activities of “fly-by-night” 
companies. 

George LaCoste, Oklahoma City ac- 
countant, complained of a rider that 
reduced benefit period from a year 
to one month in case of recurrence of 
an illness. However, C. W. Cameron, 
division manager of North American 
Accident, testified the rider enabled 
his company to cut the cost of the 
policy 5%. 

The committee is expected to recom- 
mend that the department withdraw 
approval of such riders. Another pro- 
posed recommendation would require 
policyholders to sign any riders at- 
tached to policies. 


WC Rates to be Revised 
in N. J. Effective July 1 


Workmen’s compensation rates in 
New Jersey will be revised July 1, 
with the collectible level of the manual 
of rates reduced 1.2%. 

All companies combined showed a 
loss ratio of 56.42% in 1954 with earned 
premiums totaling $71,781,985 and in- 
curred losses $40,498,026. 

Rates in the manufacturing group 
will remain the same while those in 
the construction and erector group will 
decrease 0.5%. In the “all other” group 
the increase is 1.8%. 

Of 677 classifications in the manual 
effective July 1, 282 will get increased 
rates, 218 decreases and 109 will re- 
main unchanged. 


Ind. Buyers Clinic May 19 


Indiana chapter of CPCU and Indi- 
ana University and Indiana Chamber 
of Commerce will present their annual 
buyers’ clinic May 19-20 at the Univer- 
sity campus in Indianapolis. 











Hartford Fire Veterans Meet 


The annual meeting of the 25-year 
Club of the western department of 
Hartford Fire was conducted last week 
at Chicago with more than 200 attend- 
ing. H. M. Nelson, president, presided. 
On hand from the home office was Ro- 
land H. Lange, vice-president, who 
gave a talk, as did Philip S. Beebe, 
western department manager. 


National Bureau Aske 


Okla. To Reconsider 
Auto Rate Refusal 


OKLAHOMA CITY—National By. 
reau of Casualty Underwriters has filed 
a request with Oklahoma Insurance 
Board asking reconsideration of the 
ruling disapproving the bureau’s re. 
quest for an increase in automobile 
rates and inauguration of a classifica. 
tion plan. 

e e . 

The bureau maintains that the ruling 
and the board over-stepped its prerog- 
ative in ignoring it. Certain differen. 
tials sought by bureau companies have 
already been given to other insurers. 
the bureau’s petition states. 

The petition is apparently a fina] 
effort before the bureau resorts to 
court action. The answer of the board 
is expected this week. 

In refusing to allow the seven-class 
plan, the board said the larger number 
of classes would be confusing to the 
public. 


Chicago LDay Card 
Completed for May 17 


Chicago Insurance Day, sponsored 
annually by the Chicago Board, is set 
for the afternoon of May 17 at the Con- 
rad Hilton hotel. General chairman is 
W. F. Kuffel of Kuffel-Eggert & Co. 

Leading off will be two films—cour- 
tesy of the Home—“The Feature Story” 
and “The Man Between.” Following 
this, George V. Whitford, vice-presi- 
dent of Fire Association, will discuss 
“Packages—Pandora’s Box or Para- 
dise?”; P. J. Leen, vice-president Wm. 
H. Mcgee & Co., will handle “What's 
New in Inland Marine?”, and Robert 
I. Mehr, professor of economics Uni- 
versity of Illinois, will talk on creative 
selling of property insurance. 

At the dinner, presided over by Ed- 
win P. Simon of Critchell-Miller, pres- 
ident of the Chicago Board, the speaker 
will be Lionel B. Moses, western vice- 
president, Parade Publications, on “Sell 
Them What They Want to Buy.” There 
will also be professional entertainment. 


Offer Special Railroad 
Service to NAIC Meet 


E. D. Poulson, assistant general pas- 
senger agent of the Chicago & North- 
western Railway System, 148 South 
Clark street, Chicago, advises that if 
there is sufficient interest, his road 
will provide special equipment for 
those going to Los Angeles for the con- 
vention of National Assn. of Insurance 
Commissioners. The equipment will 
consist of special cars on either the 
City of Los Angeles, leaving Chicago 
at 7:15 p.m. May 28 and arriving at 
Los Angeles at 9:30 a.m. May 30, or the 
Challenger departing from Chicago at 
9 am. May 28 and arriving at Los 
Angeles 10:30 p.m. May 29. 





Report on Mo. Legislation 


The Missouri agents are giving strong 
support to the bills in the house pro- 
viding for uniform A&H policy pro- 
visions and an unfair trade practices 
act. The A&H bill has already passed 
the senate and is in the house insul- 
ance committee. 

The bill was due for a vote on the 
senate floor early this week which 
would in effect require that all insur- 
ance adjusters be licensed attorneys. 

The senate has passed a bill increas 
ing the wrongful death limit to $25.- 
000 from $15,000. 





Atlantic Mutual and Centennial have 
moved their Chicago offices from the 
Board of Trade building to the Brooks 
building, 223 West Jackson boulevard 
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( THAT'S NOTHING/ W 
|LL BET MY BOSS SAVESIM 
PEOPLE MORE MONEY : 


THAN ANYBODY 
IN TOWN. HES AN 
INSURANCE AGENT/U 




















Perhaps you never thought of your insurance agent as a man who saves peo- 


ple money. But look at the record. When the Bishops’ house burned, insur- 
ance took care of the $27,000 loss. When the Millers were sued for $75,000 
as a result of an automobile accident, insurance paid the claims. When the 
Blake home was burglarized, insurance covered the $5,600 loss. Who had 
advised all these people on their insurance needs . . . and told them what to 


do when the loss occurred? Their local agent. 


AETNA INSURANCE GROUP 


AETNA INSURANCE COMPANY + THE WORLD FIRE AND MARINE INSURANCE CO 
THE CENTURY INDEMNITY COMPANY ° STANDARD INSURANCE CO. OF N.Y 
HARTFORD, CONNECTICUT 











This advertisement also appears —in color — in TIME, NEWSWEEK, TOWN 
JOURNAL, NATION’S BUSINESS Clinton L. Allen, President 











To Give You Complete 
Peace of Mind 


When your local agent or broker 
places your policy with the Aetna 
Insurance Group, he is giving 
you the best possible protection 
He knows that from the founding 
of the Aetna in 1819—through 
wars, conflagrations and depres- 
sions—no policyholder has ever 
suffered loss because of failure of 
an Aetna Company to meet its 


obligations 


THINK FIRST OF THE AETNA 
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Sales aid materials that are dramatic 
forceful—and consistent help American 
Agents close more Business Interruption 


Insurance sales. 


These proven, business-building aids 
spotlight the peril of inadequate insurance 


and guide the prospect step-by-step to 


From then on the telling and the selling is 
made easy. Want proof? Mail the coupon below for 


free details on American Sales Promotion Plans. 


Newark 1, New Jersey 


THE AMERICAN INSURANCE CO. * BANKERS INDEMNITY INSURANCE CO. 


BUSINESS 
INTERRUPTION INSURANCE 


Iecrease Gables - Mubeitly Pasfits! 


WORKSHEET EXPLANATORY NOTES 





THE AMERICAN INSURANCE GROUP 
15 Washington Street, Newark 1, N. J 


Send me free information on stepping-up my 


profitable American Sales 
Name 
Company 


Address 


City 


Promotion Plans. 





Public Relations Dept. E-5 


cales volume with 


Zone 





